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Horsepower is Up | 
In 1942 DeSotos 


New Styling, ‘Personalized 
Interiors,’ Improved 
Drive Featured 


DETROIT. — With empha- 
sis on streamlined styling, 
long-life engineering, operat- 
ing economy and safety, De 
Soto is introducing two series 
of 1942 cars. There are six models 
in the Deluxe line and eight in the 
Custom series. 

Mightiest that ever powered a 
De Soto is the car’s high compres- 
sion engine, output of which has 
been stepped up to 115 horsepower. 
It’s named the “Powermaster.” 


Also, up at the head of the list 
of De Soto’s features are stylized 
“rocket” bodies, with concealed 
running boards and many other 
refinements, inside and out; “per- 
sonalized interiors,” which give 
owners wider selection of color 
combinations and materials; “no- 
shift driving” through use of an 
improved version of Fluid Drive 
and Simplimatic transmission, 
available on all models at extra 
cost; “Safeguard Wheels,” said to 
prevent a flat tire being thrown 
off the rim. 

Keynoting De Soto’s streamlined 
styling are the car’s new concealed 
“Airfoil” headlights. The Sealed 
Beam reflector-bulbs have been re- 
cessed into the fenders where 
they’re concealed and protected in 
daytime behind sliding panels 
which, when closed, blend into the 
fender surfaces. The flush-fitting 
panels give the fenders unbroken 
contours. 

Both the panels and the lights 
are controlled by a small lever just 
below the instrument panel. Pull- 
ing the lever opens the panels. 
turns on the lights. Pushing it 
closes them, turns the lights off 
Weather, it’s claimed, cannot af- 
fect their operation. “Airfoil” lights 
are standard on all De Soto models. 

De Soto’s new front-end has a 
wider, heavier bumper, extending 
farther around the sides of the car. 
Gravel shields give the bumpers a 
“built-in” look. Rugged bumper 






Woman’s Hospital 
Detroit 


as Gane 6 is announcing in 
this issue its 1942 line of auto- 
mobiles, for Chevrolet, you know, 
also is making motor cars and 
trucks, in addition to going 100 
percent all-out for defense pro- 
duction. True, because of certain 
limitations set by one Leon Hen- 
derson, the 1942-model schedule is 
not as large as the possibilities 
that face the “world’s master sales- 
man” as he begins his ninth annual 
campaign to again make the coun- 
try Chevrolet-conscious. But Bill 
Holler, with a record back of him 
of having peddled 8,000,000 new 
cars and trucks and 13,000,000 used | 
vehicles in eight years—which is 
a world’s record for any one man 
in this big business of ours—is 
facing an entirely new sales world 
in which service plays a most im- 
portant part. 

Dry-docked as I am in the Wom- 
an’s Hospital, I am having to keep 
the old column alive by remote 
control, so to speak, but in the 
case of Bill Holler that’s been 
made easy, thanks to Mr. Bell and 
his nationwide hookup, plus the 
fact that right now Holler feels 
the times call for him to air his 
views to Chevrolet dealers, as well 
as those who sell competitive prod- 
ucts as to how cars and trucks 
shall be retailed during the new- 
model year. He speaks with the 
voice of experience, plus a careful 
study of the sales pitfalls that lie 
ahead. 

x * * 

“THE JOB during the national 
emergency is going to be entirely 
different than the job we have 
just finished during the 1941 model 
period,” says this man Holler. “In 
the case of Chevrolet, we intend to 
shift the emphasis of our program 
from the general type of operation 
that is prevalent in the industry 
today over to a highly specialized 
and efficient departmental type of 
organization and operation in the 
field through specialization. 

“The degree of commonsense 
planning, that is used now in di- 
recting the field organization, will | guards bracket the license plates. 
assure a strong dealer body after| Another style feature is a hood 
the emergency is over, when vol- | ornament of transparent plastic. 


(See SPARKS, Page 23, Col. 1) (Continued on Page 8, Col. 1) 
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¢ new styling in all three series as revealed in the 
f ae LINCOLN lise Eyr shows above. Similar style treatment ae Be 
eh end I and Lincoln-Custom eee 7rsee Deena eee ot | 

duced overa eight o e bodies. Door handles 
are. replaced eeneeeg cet. by flush-type push-button latch controls. For | 


complete details see page 9. 





SO ee. 


Nipip 


anal 
reel 


DETROIT, SEPTEMBER 29, 1941 





$4 Per Year, 10¢ Per Copy 


parks Chevrolet, DeSoto, Lincoln Debut; 
Repair Parts Get Priority Ratings 


eieiaan, 42 Chevrolet Has 
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1942 CHEVROLET’S massive front end contributes to advanced styling on 


the three lines of new cars—Stylemaster, 


complete details see page 6. 
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HEAD-ON, as in profile view, the 1912 De Soto is bigger and more massive- 
looking than ever. Its new ‘‘cascade”’ grille, with chrome belt flowing around 
the front fenders, accents its wider, lower appearance. In daytime, its head- 
lights are concealed behind sliding panels. De Soto calls this new feature the 


‘‘Airfoil’’ headlight. For complete details see page 8. 





‘Liquamatic’ Drive Features 


Lincoln’s Offerings for 1942 


DETROIT.— Offering new /|one-sixteenth inch, to 2.937 inches, 


styling and numerous me- 
chanical improvements, the 
Lincoln line for 1942 includes 
the Lincoln-Zephyr in four 
body types, the Lincoln-Continental 
and the Lincoln-Custom each in 
two types. Front ends are more 
massive in appearance, with new 
wide grilles of rustless steel, new 


hoods, new fenders and bumpers, ; 


new hub caps and newly-styled 
lamps. 


By increasing the engine bore 


The Top Ten 


PASSENGER CARS 


First Ten in Registrations Re- 
ported in Automotive News Today: 


1941 1940 
Pos. Make Pos. 
1—731,272 Chevrolet 570,634— 1 





2—484,461 Ford 374,339— 2 
3—366,404 Plymouth 296,751— 3 
4—255,310 Buick 181,038— 4 
5—234,916 Pontiac 148,521— 5 
6—192,614 Olds 128,568— 7 
7—168,976 Dodge 141,875— 6 
8—117,028 Chrysler 67,459— 8 


9— 86,646 Studebaker 66,325— 9 
10— 72,235 De Soto 48,917—12 
Total All Makes 
3,025,523 2,270,962 


For complete standing of all 
makes, see Page 19, this issue. 





| 


the horsepower has been raised to 
130. Engine stroke remains at 3.75 
inches. The piston displacement is 
now 306 cubic inches and taxable 
horsepower rating 41.4 horsepower. 
Compression ratio remains. the 
same as formerly, 7 to 1, with cast 
iron cylinder heads adopted for 
1942. 

Due to the fact that the weight 

(Continued on Page 9, Col. 1) 


New Massiveness 


Many Improvements Noted 
in Styling, Interiors 
and Engines 


DETROIT.—New massive- 
ness, contributing to ad- 
vanced styling, characterizes 
Chevrolet’s offerings for 1942, 
which are presented in three 
lines ranging from an economy 
model that incorporates new re- 
finements to a luxury line surpass- 
ing all previous presentations. 

As in past years, the new car is 
presented in the Stylemaster (for- 
merly Master Deluxe) and Fleet- 
master (formerly Special Deluxe) 
series. The Fleetline series, intro- 
duced mid-season last year in 
sedan only, is represented again by 
sedan, known as the Sportmaster, 
and the new Fleetline six-passen- 
ger Aerosedan, said to be one of 
the most attractively styled models 
in the entire showing. 

Though wheelbase on all models 
is unchanged from 1941, remain- 
ing at 116 inches, stylists have set 
the over-all length at 195% inches, 
creating a long, low car that com- 
bines sweeping lines with a gen- 
erally rugged appearance. Com- 
plete new front-end treatment does 
much to convey an impression of 
greater size and increased sturdi- 
ness throughout. 

A new, lower, wider, more mas- 
sive grille with its heavier bars 
gives an impression of bigness, 
while the blunter, deeper hood, 
front splash shield, and more 
widely spaced Sealed Beam head- 
lights contribute to that effect. 
Greater length is indicated by the 
new elongated front fenders, which 
flow back into the front doors, 
swinging with the doors as they 
are opened. An ingenious touch is 
the new foot scraper at the front 
running board step pad, created by 
a triangular extension of the new 
fenders. 

Because the Chevrolet engine 
developed for 1941 is retained with 
only minor refinements for the new 
year, power output remains vir- 
tually the same. Axle ratios and 
tire sizes likewise are unchanged. 

Much broader and deeper than 
before, the new hood extends back 

(Continued on Page 6, Col. 1) 





OPM Assures Civilian Supply 
Of Car, Truck Repair Parts 


By Pete Wemhoff 
Managing Editor 
| DETROIT.— Assuring continued 
;operation of civilian transporta- 
| tion, OPM’s Director of Priorities 
| Donald M. Nelson last week issued 


|'an A-10 priority rating for repair | 


and maintenance parts for auto- 
| mobiles, and limited production of 
| these to 60 percent of the number 
of parts sold for replacement from 
Jan. 1 to June 30, 1941. Previously 
an A-3 rating had been given re- 
| placement parts for trucks. 

Further assurances that suf- 
| ficient quantities of repair parts 
| would be made available for civil- 


| fan vehicles, were given here last 


week by Joseph L. Weiner, as- 


sistant to Leon Henderson, OPM’s 
automotive production chief. 

“It would be foolhardy,” Weiner 
said while here to testify before a 
congressional committee on labor 
migration, “to permit a bogging 
down of civilian transportation 
needs due to shortages of repair 
parts for vehicles which already 
have been built. OPM will see that 
it doesn’t.” 

Moreover, Weiner told the con- 
gressional committee that the new 
super-defense board (SPAB) ex- 
pects before Jan. 1 to issue an 
allocation program, whereby spe- 
cific quantities of scarce materials 
will be allotted each company, in- 

(Continued on Page 22, Col. 4) 
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Unemployment Held Inevitable with Car Curtailment 


Wilson Answers CIO Charge, | Cadillac Meeting 





Says Defense Has Priority 


By Harry A. Williams 
Associate Editor 

DETROIT.—R. J. Thomas, presi- 
dent of the UAW-CIO, revived the 
old charge last week — that the 
automotive industry was not utiliz- 
ing all its facilities on hand for 
defense production before a 
Congressional committee holding 
hearings here on shifting workers 
to defense production with the least 
possible unemployment. 

C. E. Wilson, president of General 
Motors, one of the many automo- 
tive executives to testify, said there 
is a good deal of misunderstanding 
on how much of automobile facili- 
ties could be converted to defense, 
and said he knew of no case where 
a defense order had been turned 
down by a car maker or where a 
manufacturer had refused to start 
when asked to do so. 

One of the major faults of the 
present setup, Wilson said, is the 
manner in which materials are be- 
ing handled. Priorities have been 
granted for defense production that 
will not be underway for months, 
thus causing a shortage of materi- 
als that could be used right now. 

Cc. C. Carlton, president of Auto- 
motive Parts and Equipment 
Manufacturers Assn., declared that 


1942 Car Prices 
Believed to Have 
Approval of OPA 


DETROIT. — Although it is be- 
lieved 1942-model prices have the 
tacit approval of federal price 
authorities, it is nevertheless 
pointed out in trade circles that 
the increased prices may not neces- 
sarily stand as is. Many automobile 
officials believe that the new prices 
have neither been approved or dis- 
approved by federal authorities, al- 
though all price schedules have 
been submitted to Office of Price 
Administration in Washington. 

All car makers have presented 
to OPA their reasons for price 
boosts — including increased labor 
and materials costs, and additional 
overhead due to lower volume— 
and many trade sources believe the 
fact that OPA has not set a 
ceiling on car prices indicates that 
the new price schedules have tacit 
approval even though no formal 
approval has been forthcoming. 


Meanwhile, it appears that Chrys- 
ler Corp. likely will be the only 
company to adopt the wholesale 
pricing system, whereby the cor- 
poration’s dealers will set their 
own prices on 1942 cars according 
to competitive conditions in vari- 
ous areas, etc. Thus far only Ford 
has not indicated what procedure 
it will follow on 1942 pricing, all 
other companies having issued 
factory delivered price lists as 
formerly. 

The Chrysler wholesale-price set- 
up was used in 1940 by Graham 
but was not given a fair trial be- 
cause Graham passed from the 
new-car producing field in June of 
that year. However, August John- 
son, then president of Graham, 
queried last week in California by 
AUTOMOTIVE News, replied: 


“My opinion is the wholesale 
price system to dealers, which we 
adopted at Graham and which is 
now used by Chrysler, is most sat- 
isfactory. A similar plan is working 
out 100 percent satisfactorily with 
Willys dealers in California.” 





one of the big bottlenecks was the 
hoarding policies of the Army and 
Navy. “I stood in the offices of 
OPM,” Carlton said, “and heard 
Army and Navy officials demand 


GM to Allot 85% of Cars 


On Basis of 1941 Sales 


DETROIT.—C. E. Wilson, 
General Motors president, testi- 
fying before the congressional 
committee on labor migration 
here last week, declared that 
GM will assign each of its deal- 
ers 85 percent of half the num- 
ber of cars sold by each dealer 
during the 1941-model year. Re- 
maining 15 percent will be al- 
lotted according to demand in 
various areas. 

Wilson said that at least 50,- 
000 of the 200,000 persons en- 
gaged in distributing and serv- 
icing GM products would prob- 
ably lose their jobs as a result 
of car-output curtailment. 








materials on priorities that they 
don’t want to use until 1942.” 

All car company officials appear- 
ing at the hearing agreed that 
widespread unemployment was in- 
evitable with the car-output cut, 
since the present amount of de- 
fense orders and their stage of 
production would not absorb un- 
employment. 

Summaries of the contemplated 
layoffs by automobile makers were 
given to the committee. Brief 
details of these reports follow: 

General Motors Corp.—GM esti- 
mated that by March it will have 
58,000 fewer employes on its pay- 
rolls than it had last June 30, and 
that 64,000 will be laid off by June 
30, 1942. 

Men are being laid off from 
automotive jobs faster than they 
can be used on defense, despite a 
total of $1,200,000 in defense con- 
tracts. 

Ford Motor Co.—A total of 91,- 
000 workers are now on its payrolls 
compared with 96,000 in June and 
expects to have only 60,000 em- 
ployed by Dec. 31. 

Many thousands will be rehired 
when the bomber plant, now under 
construction, is ready for produc- 
tion, but this is not expected for 
some time. 

Chrysler Corp.—Chrysler reported 
that its June 30 payroll of 67,000 
workers had declined to 64,000. By 
the year’s end, Chrysler forecast 
that its total workers will have 
declined to 52,000. 

Packard Motor Car Co.—As of 
June 30, Packard had 12,000 work- 
ers, including 6,000 on defense. It 
now has 14,000 at work, including 
7,000 on defense, and expects to 
have 18,000 employed, with 10,000 
on defense by Dec. 31. 

Hudson Motor Car Co.—A pres- 
ent payroll of 8,400 workers, with 
1,700 on defense was reported by 
Hudson, which estimated that it 
would have 10,400 employed, with 
3,700 on defense by Dec. 31. 


August New Car Sales 


Up 37% in Rochester 
ROCHESTER, N. Y.—Passenger 
car sales in Monroe county during 
August totaled 1,265 compared with 
958 in August, 1940, an increase of 
37 percent, but tapered off 30 per- 
cent from July this year. 

Increase for the first eight 
months of this year over the cor- 
responding 1940 period was 22 
percent. 


News Roundup .. . 


OPM gives assurances adequate supply of repair and maintenance parts 


will be available for cars an 


trucks; rating of A-10 given car pa 


rts, A-3 


for heavy-duty trucks, and production limited to 60 percent of parts made 
from Jan. 1 to June 30, 1941. See story on page one. , - 


Confusion still reigns over 


still refusing to lift rationing 
necessary on West 


asoline situation — Oil Controller Ickes, 
n East, intimated similar action may be 
Coast; shortage of railroad tank cars still exists, oil 


men assert, as thousands of idle cars are put into use. 


Potential civilian-use production of trucks during 1942-model year is 
figured at 756.000 units, compared with 981,729 units in 1941-model year. 


See story on page 10. 


More stringent curbs on installment buying is expected in next few 


months. See story on page three. 


Ford to get big order for 80- and 60-ton tanks. See story on page seven. 








A. P. SLOAN jr., left, chairman of the board of General Motors apparently 
is highly pleased by the report of Nicholas Dreystadt, center, Cadillac general 
manager, at the annual Cadillac distributors banquet last week in Detroit. 
At the right: C. F. Kettering, vice-president of GM. 





R. H. GRANT, vice-president of General Motors, outlines his 1942 sales 


—- to J. J. Schumann, head of GMAC; L. P. Fisher, vice-president of 
GM; D. E. Ahrens, general sales manager of Cadillac, and C. E. Wilson, 
GM president. 

Cadillac Dealers Told: 


‘Don’t Let Slow Sales Pace 
Get You Down,’ Grant Urges 


ee 


Rationing of Cars 
Is Not Far Off, 
Cargile Asserts 


DENVER. — Automobile dealers 
from Colorado, Wyoming, Ne. 
braska, New Mexico, Utah ang 
Kansas, meeting here to discuss 
problems affecting their future 
business, were told by L. Clare 
Cargile, president of Nationa] 
Automobile Dealers Assn., that 
rationing of cars to buyers may 
not be far off. 


Cargile believes some sort of 
rationing system may be made ef. 
fective next spring when “the 
problem will be to see to it that 
the fellow who needs a car the 
most gets first chance at one.” 

“Don’t take what I say as an 
urge to buy new cars now,” 
cautioned Cargile. “Maybe you 
don’t need a new car. If you don't, 
leave it for the man who does or 
will shortly. 


“Automobile dealers must remain 
solvent or the highway transpor- 
tation system, upon which our 
national economy depends, will 
break down entirely,” he said. 
“Automobiles must be regarded in 
the defense picture as a necessity 
and not a luxury.” 


In discussing problems of the 
automobile industry, Cargile dis- 
closed that one large automobile 
manufacturer is experimenting 
with a silver alloy for use in 
automobile radiators. The silver 
alloy would replace copper. 


“Curtailment of the manufacture 
of automobiles is drastic now and 
vrobably will become more drastic. 
Traffic safety will become more 
and more a problem. Under ordi- 
nary conditions, 2,750,000 cars are 
junked each year. If there is 
greater curtailment in production, 
there will be more old automobiles 
still in use. So the old cars will be 
used more and more and accident 
records may be broken. In con- 
nection with the repairing of old 


DETROIT. — The 1942 models 
cannot be expected to hold the sales 
pace of the 1941 cars, R. H. Grant, 
vice-president of General Motors 
Corp., told the annual convention 
of Cadillac distributors here last 
week. 

“There are several factors against 
it,” he explained. “You have higher 
prices and higher taxes. You will 
miss the automobile shows. But 
don’t get buck fever if the cars 
fail to move as fast as you think 
they should. And don’t worry about 
a@ carryover in 1942. The cars will 
be sold all right.” 

Speaking of the automobile 
shows, Grant said he was in full 
accord with the elimination of 
the event this year “but in normal 
times anyone who does not be- 
lieve they are needed should have 
his head examined. 

“We also need the propaganda 
of the big automobile manufactur- 
ers’ banquet,” he added. “Why, even 
the Michigan bean growers make 
more fuss with an annual dinner 
than we do. If you feel the auto- 
mobile industry can get along with- 
out propaganda, look around and 
find out what’s happening.” 

The Grant talk was one of sev- 
eral by GM officials at the banquet 
session of Cadillac representatives. 
Of future business, Alfred P. Sloan, 
chairman of the board, said: 

“We will build only the number 
of cars we can without interfering 
with defense work. Personally, I 
think we can sell the cars we are 
permitted to manufacture without 
difficulty.” _ 

Sloan said that he expected the 
automobile industry would be asked 
to make “increasing sacrifices” and 
that the time has passed “when we 
can impose the prodigious defense 
effort on our idle productive capac- 
ity.” 

The 1942 Cadillacs, which were 
displayed to distributors during the 
convention session along with de- 
fense products being manufactured 
by the company, will carry an 
average price boost of 12.2 percent, 
D. E. Ahrens, general sales man- 
ager, announced. The new base 
price is $1,520 on the Series 61 
club coupe delivered in Detroit. 


“The 1942 Cadillacs are not ‘de-! of 


machines, the problem of avail- 
fense children’ in the sense that]ability of parts arises. We have 
any quality has been taken away|not yet succeeded in getting a 
nor any expected improvement de-| high priority rating for car parts. 
ferred to a later date,’ Nicholas| Dealers must have some cars to 
Dreystadt, general manager of|sell, they cannot stay in business 
Cadillac, declared. “They are ‘de-|on the basis of servicing alone.” 


fense children’ only through the 
circumstance of their development. 
They were born and reared by the 
side of a manufacturing enterprise 
by which Cadillac is helping the 
democracies to arm. 

“At present we are devoting ap- 
proximately half of our manufac- 
turing effort to defense. This per- 
centage in the application of man- 


power is probably higher than for| Braden, 


any other company. It arises from 
the fact that familiarity with pre- 
cision design permitted our early 
readjustment to aircraft engine 
parts production. 

“In the two years that we have 
been building for the Allison en- 
gine, we have continued our auto- 
motive research. The progress in 
style and performance of the new 
models to me is significant of the 
automobile industry’s ability to 
— the problems of a dual 
role. 

Ahrens warned distributors to re- 
turn to selling fundamentals in 


approaching the new car market. 
He said: 


“A sound capital s 
controlled ean af 
attention to service business will 
profit dealers in 1942 regardless 
of which way the retail automo- 
bile market goes. Frankly, we 
don’t know whether we'll have 
too many or too few cars to sell, 


“Service business should prove 
increasingly important to dealers. 
In 1935 there were 55,000 owners 
of five-year-old Cadillacs. Today 
that class has reached an all-time 
high of 175,000. This gives us a 
possible potential 27 percent ahead 


of last year and 300 
of 1935." percent ahead 


Other speakers at the business 


meetings included Charles H. Betts, ' 


advertising manager; R. L. Ricken. 
baugh, sales promotion manager, 
and W. A. Houser, general parts 
and service manager. 





Pete Wemhoff's Fourth D 
ers news of automotive olen 


The Denver meeting was under 
the direction of E. Jack Beatty, 
Hoskins-Beatty Motor Co., Denver, 
an NADA director. Other speakers 
were Fritz Altvater, Liberty Trucks 
& Parts Co., Denver, president of 
the Colorado Motor Vehicle Deal- 
ers Assn.; Sam Marcus, Marcus 
Motor Co., president of Denver 
Automobile Dealers Assn.; Tom 
executive secretary of the 
Denver and Colorado associations, 
and Will Price, Wichita, Kans.; 
Charles Fried, Salt Lake City; 
Tom Botterill, Denver; Roy Weav- 
er, Pueblo, Colo., and Harold Sy- 
mon, Cheyenne, Wyo. 


Whose Cow 
Is Whose? 


NE of our fireside economic 

analysts in the lounge, after 
exhaustive research and many 
tests, presents a group of defini- 
tions of the various “Isms.” He 
claims they are clear and accu- 
rate. Use your own judgment. 

Here are the definitions: 

Socialism: If you have two 
cows, you give one to your 
neighbor. 

Communism: If you have two 
cows, you give them to the gov- 
ernment and the government 
gives you some milk. 

Fascism: If you have two cows 
you keep the cows and give the 
milk to the government; then 
the government sells you the 
milk. 

New Dealism: If you have two 
cows, you shoot one and milk 
the other; then you pour the 
milk down the drain. 

Nazism: If you have two cows, 
the government shoots you and 
keeps the cows. 

Capitalism: If you have two 
cows, you sell one and buy 4 
bull.—Cherry Circle, magazine of 
the Chicago Athletic Assn. 
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salesmen, 


and about his opportunities. I ap- 
preciate that there have been so 
many uncertainties that many deal- 
ers during the past months worried 
themselves almost into a hospital 
in spite of the fact that they were 
experiencing profitable business. 

It is important, of course, that 
we plan and act for the future, 
but it is important, too, for our 
own peace of mind, to realize 
that the use of automobiles is 
so important in the life of this 
country that there will always be 
opportunities in this business for 
dealers who are good managers 
and consider their service to the 
public as the primary objective 
of their operations. 


Early Fears 
Were Unfounded 


worried early in the 
spring that there would be no 
1942 cars, that the excise tax would 
be prohibitive, that the new models, 
if any, would be undesirable, that 
automobile lists, if they were per- 
mitted to be manufactured at all, 
would be at such a high point as 
to be unattractive to the public. 
None of these things has come to 
pass, so the worrying was useless 
mental effort that could be better 
applied to forward-looking plans. 
We have new models and they are 
good merchandise and at a price 
that does not wholly reflect the 
increased cost of labor, material 
and taxes, nor the additional over- 
head burden by less volume. The 
excise tax is much less than ex- 
pected. The new models are im- 
Proved and there will be enough 
of them, at least during the first 
six months of the new model year, 
to afford plenty of competition 
among dealers. 

It is true that retail sales have 
flattened out considerably right 
now. Retail sales have never been 
high at this particular season of 
the year. Many people have just 
returned from vacations which 
used up their available funds. 
Other families are just getting 
children off to college and are 
meeting the necessary deposit 
requirements. A great many buy- 
ers who are in the market for 
new cars are waiting for all the 

to be announced before 
making a decision. 


* *¢ * 


Credit Curb 


May Be Blessing 

ECENTLY there have been con- 

siderable headlines about the 
amount of income tax people will 
have to pay next year. This has 
been a temporary deterrent. This 
year there are no shows to develop 
general public interest in the new 
Models. I don’t think the restric- 
tions on installment selling will be 
harmful, although they may cramp 
the volume operator whose prin- 
cipal sales technique is cut-price 
and long terms; in fact, in the long 
run I think it will be a blessing 
in disguise. 

We won’t sell a new car to a 
man whose financial status indi- 
cates he should have a $200 or 
$300 used car simply because we 
give him lower terms on the new 
car than we would on a used car.’ 
To sell him a new car when his 
income indicates he is better 
qualified to buy a used one gives 
him a financial burden beyond 
his capacity to liquidate, making 
automobile ownership a hardship 
rather than a pleasure and keep- 
ing him out of the market for 
three or four years. I plan to 
say something about turning the 


Dealers’ or salesmen’s comm 
addressed to John 0. Munn inna 
and the writer’s name will be 


WILLARD, chairman of 

the board of Baltimore & Ohio 
Railroad, says that the greatest 
service one man can do for another 
is to make him think better of 
himself. If this column can per- 
form that service for dealers and 
the conductor will be 
happy. There are many things that 
can be truthfully said now, more 
than ever before, about the im- 
portance of the automobile dealer 
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finance restrictions to dealers’ 
and salesmen’s advantage in an 
early column. 

* £ * 


Buying Power 
At High Point 


been forced upon it. 
But, in spite of all these fac- 

tors which are deterring sales 
at present, let me point out that 
the money in the hands of the 
public for optional spending has 
been steadily and very rapidly 
increasing. The Index of Discre- 
tionary Buying Power now 
stands above 300, as compared 
with 168 in 1939 (1935 equal 100). 
This is the “free” money which 
is in the hands of the public 
above the amount required for 
the basic necessities of living 
within the standards to which 
they have been accustomed. This 
surplus money has increased far 
more rapidly than the effect of 
increased living costs on the 
basic necessities (which are food, 
clothing, shelter, and such items 
as medical care and expenses 
incidental to the occupation). 
This condition is going to assert 
itself soon in automobile buying. 
Both new and used car sales are 
going to keep pace with the avail- 
able merchandise because people 
will still want automobiles — bet- 
ter automobiles — and will have 
money to buy them. 
* * * 


Planning Period 


To Aid Dealers 

T IS certain, however, that the 

present government restrictions 
will provide a sufficient number of 
cars to meet public demand. Then, 
dealers are going to know what is 
constantly going on because on the 
15th of each month the government 
will release the production figures 
for the fourth month following. 
This period of notification will give 
time so that manufacturers can 
order their materials and produce 
that volume. It will also be valu- 
able to dealers in laying their 
plans. 

There is always a possibility 
that by next year more material 
will be found for the production 
of automobiles than is now anti- 
cipated. It might be possible in 
the meantime, too, to develop a 
more general appreciation of the 
utility value of the automobile 
in defending the home front. By 
spring, too, a more general rec- 
ognition may be apparent as to 
the important part the automobile 
plays in the transportation of 
civilians and keeping morale at 
a high pitch. 


Volume Selling 
Out 


|= sure this transition period 
holds many opportunities for 
automobile dealers. One thing, the 
relationship of one manufacturer 
to the other is now fixed. This 
means that no manufacturer will 
encourage his dealers to give away 
ears for the purpose of increasing 
their percentage of total sales. This 
just can’t be done now because 
this relationship is fixed. This fact 
will lay a condition whereby more 
and more dealers, to meet the com- 
petitive situation which will nat- 
urally exist these last four months 
of the current year, can with bene- 
fit sell themselves and sell their 
institution for the valuable service 
they render an owner when they 
(Continued on Page 23, Col. 5) 







a. conditions enumerated above 

are not important reasons for 
the present slack in new car buy- 
ing. The truth, and I am sure 
every dealer will confirm it, is that 
the weakness in the present market 
is primarily due to the fact that a| BR. H 
large number of buyers anticipated 
their automobile needs with the 
1941 models, and even though there 
was no government control on new 
car production, industry was 
headed for a downward sales curve 
equal to that which has so far 








NUMBER ONE Nash salesman in_the U. 8S. for the 1941 model year is Bi 


ienawee, of Streelman Nash 
80 
as he receives a diamond rin 
the honor of being named 
honorary organizatio 
assistant general sales manager; 


from 


Langstaff; Al Streelman, 
Boston branch.manager. 


Co., Paterson, 


ational President of the Nash Honor 
mn of a a_i Left to right, are O. L. Arnold, 
. Israel, New York branch mana er; Blees 
head of Streelman 


Alexander, eastern 
Nash 


ty at general sales manager; 


repreae manager; 
Co., and F. C. Sibley, 


Dealer ‘Pack’ is Eliminated 
By Time-Sales Amendment 


DETROIT.—\Through its first 
amendment to Regulation W, con- 
trolling consumer credit, the Fed- 
eral Reserve Board has eliminated 
“packing” of new car prices in 
computing credit value and estab- 
lished procedure to govern in- 
stances where manufacturers dis- 
continue quoting the retail price 
of their cars at factory. (Example: 
Chrysler divisions). 

Some dealers heretofore have in- 
cluded a “pack” of $50 to $100 in 
the price of an automobile as 
quoted to a customer. When the 
automobile was sold, all or part of 
that “pack” was eliminated from 
the purchase price, either by an 
increase in the tradein allowance 
on his old car or a discount on 
cash purchases. The use of such 
padded price in determining the 
“bona fide cash purchase price” of 
a new automobile under the con- 
sumer credit regulation is for- 
bidden by the new amendment 
and a maximum credit value of 
66% percent is set upon the an- 
nounced price in the initial regu- 
lation. 

Besides adhering to the 66% per- 
cent maximum credit value, which 
inversely calls for a required down 
payment of not less than 33% 
percent, the amendment, effective 
immediately, stipulates that where 
no retail factory delivery price has 
been announced by the manu- 
facturer for a 1942 model car, the 
maximum credit value shall be 
established on a basis of a price 
last advertised, suggested or 
recommended for a corresponding 
1941 model with proportionate ad- 


State Association 


Sought in N. M. 


ALBUQUERQUE, N. M.— 
(UTPS).—Albuquerque Automobile 
Dealers Assn., headed by Joe 
Heaston, is in line with the times, 
having operated unanimously un- 
der a Sunday closing agreement 
during the past several months. 


The association is making an 
effort to form a _ statewide or- 
ganization of dealers, according to 
H. W. Hunsaker, secretary-treas- 
urer, and may combine an initial 
state meeting with its own annual 
election meeting some time in Oc- 
tober or November. 

It was through the efforts of the 
Albuquerque association, aided by 
individual state dealers, that a 
move to increase the sales tax on 
retail sales of automobiles from 
1 percent to 2 percent of net was 
defeated at the last session of the 
legislature early this year. 





Interpretation: 
Regulation W 


Question: Customer for $1,200 
car has tradein worth $400 on 
which there is unpaid balance 
of $200. On what basis may 
tradein serve as down payment? 

Answer: Only the customer’s 
equity in the tradein may apply 
to the down payment—in this 
case $200. 





justment in the event the manu- 
facturers’ wholesale prices for the 
1941 and 1942 models differ. 
Following is the text of the 
— amendment to Regulation 


“Amendment No. 1 

“Part 3 (a) of the Supplement to 
Regulation W is amended effective 
immediately as follows: 

“(a) The maximum credit value 
of a new automobile shall be 66% 
percent of the bona fide cash pur- 
chase price of the automobile and 
accessories (including any sales 
taxes thereon and any bona fide 
delivery charges) but such maxi- 
mum credit value shall in no event 
exceed 66% percent of the sum of 
the following items: 

“(1) The manufacturer’s retail 
quotation at factory, or the equiva- 
lent of such quotation. (For the 
purposes of this regulation, this 
means the retail delivered price of 
the automobile with standard 
equipment at the factory as ad- 
vertised, or as suggested or recom- 
mended to dealers, by the manu- 
facturer; or in the case of 1942 
model for which such a price has 
not been so advertised or sug- 
gested or recommended, it means 
the price last so advertised or 
suggested or recommended for the 
corresponding 1941 model, increased 
or decreased by the percentage by 
which the manufacturer’s whole- 
sale price of the 1942 model is in- 
creased or decreased from the 
manufacturer’s wholesale price of 
such 1941 model). 


“(2) Transportation charges from 
factory to point of delivery as 
suggested or recommended by the 
manufacturer for inclusion in the 
retail delivered price at that point, 
or in the absence of any such sug- 
gestion or recommendation then an 
amount substantially equal to the 
freight by rail from factory to 
that point; 

“(3) Any federal, state, or local 
taxes not included in the forego- 
ing; and 

“(4) Any bona fide charges for 
delivery or accessories not in- 
cluded in the foregoing items. 

“In case the automobile is sold 
for delivery at the factory, by a 
dealer in a given place to a resi- 
dent of such place or its vicinity 
who actually intends to bring the 
automobile to such place or vicinity 
and use it there, an amount equal 
to the freight from the factory to 
such place may be included.” __ 


Nl 

N. J. During the year Langstaff 
new and used cars to top all other Nash salesmen. He is shown here 
A. Blees, general sales ag and 

ub, an 
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Further Credit Curb Expected 


Present Control 


Held Softening 
Blow to Trade 


NEW YORK. — More stringent 
control of installment credit may 
be expected within the next few 
months, in the opinion of observ- 
ers here. 


Terms of the Federal Reserve 
Board’s present regulation “W” 
are regarded as intended to accus- 
tom the trade to the idea of regu- 
lation and to familiarize retailers 
and those who finance them with 
oon technical workings of such con- 
trol. 


Belief is expressed that the edu- 
cation period, now well under way, 
will be followed by action designed 
to more effectively curb installment 
sales. Such reduction as may have 
taken place already in outstanding 
installment credit is attributed to 
difficulties in producing various 
articles sold on time rather than 
to credit regulation. 

Increased initial payments and 
shorter liquidation periods are in 
the offing, it is believed, with the 
result that markets for many prod- 
ucts will be narrowed, eliminating 
persons with smaller incomes as 
potential buyers. There also is con- 
siderable expectation that the list 
of affected articles will be broad- 
ened. 

When the anticipated more strin- 
gent installment credit control 
terms arrive, actual shortages 
probably will have appeared in 
the goods affected, it is noted by 
observers. Thus, the effect of stiff- 
er credit terms may not be to 
reduce sales which will be at their 
physical maximum anyway, but 
merely to base distribution upon 
the credit regulation rather than 
price. 

While the initial regulation terms 
brought little protest, because of 
their liberal character, it is be- 
lieved that the expected forthcom- 
ing institution of tighter terms will 
not be accepted so mildly. 


Reed Heads Miss. 
Dealer Group 


JACKSON, Miss. — Organization 
of the Mississippi Automobile Deal- 
ers Assn. was announced here last 
week with the election of W. C. 
Reed of Jackson as president. Fhe 
initial membership included ap- 
proximately 100 dealers. 


Other officers named at the ini- 
tial meeting were: Sidney A. Rob- 
inson, Jackson, vice-president, and 
J. D. Wise, Hazlehurst, secretary- 
treasurer. Mississippi is the last 
state in the Union to form such 
an organization. 


Tax on Tire Stocks 


Goes in Effect Oct. 1 
DETROIT.—Federal taxes on 
dealer floor stocks of tires and 
inner tubes, will go into effect 
next Wednesday. All dealers 


must take inventory before 
opening for business that day, 
as the basis for paying the tax. 


The taxes, imposed in the 
Revenue Act of 1941, apply to 
tires, inner tubes and matches 
held for sale by any person 
other than the manufacturer, 
producer or importer. Rate on 
tires is 2% cents per pound and 
on inner tubes 4% cents per 
pound. 





MORE THAN 800 Oldsmobile dealers in the Detroit zone convened in Lansin 


last week for a preview of the new Oldsmobile “‘B-44" and to hear sales an 
advertising plans outlined for the coming year. R. H. Grant, vice-president of 
General Motors; S. E. Skinner, Oldsmobile’s general manager; D. FE. aston 
eneral sales manager, and V. C. Havens, advertising manager, participated 
n the program arranged by James Berry, Detroit zone manager. Photo shows. 


left to right, Grant; A. T. Shore of Shore-Severs (o., Detroit; Berry; Kent 
Seer, ae avis-Eddy, Inc., Toledo; Ed. Pfent of Pfent Motor Sales, Detroit, 
an inner. 
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AUTOMOTIVE OUR PLEDGE 

o 5 om One sacred pledge we make our friends here and 
ner now. This publication, God willing and so long as 

Ef S it is in our charge, will never chumpion the cause 

A% of any individual or any corporation which is not 

L for the best interests of the automotive industry as 


a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1983). 








DETROIT, SEPTEMBER 29, 1941 


*‘Mene, Mene, Tekel, Upharsin’ 

N.. YORK and Chicago, citadels of showdom, have 

scratched their entries for 1942 and there will be no 
automobile exhibitions in those cities this fall. New York 
was cancelled last spring when the manufacturers decided 
there should be no national shows because of defense needs. 
Chicago tried bravely to carry out its scheduled intention 
to go ahead as usual, yielding only recently because it could 
secure no cooperation from the car manufacturers, coopera- 
tion that was absolutely essential, for it is no piker’s game 
staging shows in New York and Chicago, the way those two 
cities put them on. But the dealers themselves cry for the 
sales stimulus of automobile shows, and still scheduled are 
the exhibitions in Buffalo, Baltimore, Rochester and Fresno, 
Calif. 

Of course these are extraordinary times, but we did not 
_.| skip automobile shows in the other war and we shouldn’t 
i, have had to scratch New York and Chicago in this one, 
| | for they are the springboards from which the car manu- 
facturers leap into the pool of new-model year sales. We 
fear going through one year without major shows may lead 
to the industry cutting them out altogether under the mis- 
taken belief that they are an unnecessary expense. In con- 
tradiction of this we hold up the bicycle industry as a hor- 
rible example. We speak with a thorough knowledge of what 
happened in the Gay Nineties, for we graduated from the 
bicycle industry into the automobile business. We well re- 
call that the bicycle industry was just as big, comparatively 
speaking, as is the automobile industry today — thousands 
of dealers, hundreds of manufacturers and the bicycle the 
fastest thing on the road, as is the motor car today. In fact, 
the bicycle industry may be said to have become “nigger 
rich” at that time. It didn’t “need” bicycle shows and cut 
them out; it didn’t have to sponsor racing teams or give 
encouragement to the thousands of clubs throughout the 
country which kept cycling alive. What happened? Before 
the turn of the century most of the different makes of cycles 
were being turned out by one corporation, much like our 
General Motors, and the bottom had dropped out of the 
business. It has taken nearly 40 years to regain that lost 
ground. Cycling is no longer a sport; it is just transportation. 
Its glamor has gone. We always have thought that the elimi- 
nation of national shows was largely responsible. 

We cannot help but remember that handwriting on the 
wall, “mene, mene, tekel, upharsin,” that scared the pants 
off the guests at Belshazzar’s feast, which was interpreted to 
foretell the destruction of Belshazzar and his kingdom. We 
bring it up now in the nature of a warning to the motor car 
industry to never abandon automobile shows, the alarm 
clocks that tell the customers that the new models are out 
and now’s the time to keep up with the Joneses. 














“While I do not know you person- 
ally, it has been obvious from your 
activities that you take a keen in- 
terest in national affairs. Because of 
this interest, I am sure you have 
been concerned about the problems 
of collection the new Federal Income 
Tax Bill will present. In reviewing 
these problems you probably reached 
the same conclusion that I did, 
namely, that the government must 
eventually depend on employers to 
collect income tax and this income 
tax must be collected immediately 
from the present earnings of em- 
ployes. 

“‘My business requires that I travel 
constantly and during the course of 
my travels in the past three months, 
I have discussed the plan outlined 
in my telegram with several hundred 
business men and workmen. Surpris- 
ingly, these men are unanimously in 
favor of a plan which would enable 
them to pay taxes currently out of 
their weekly or monthly pay en- 
velopes rather than sweat through 
the completion of a complicated form 
15 months after the taxable year be- 
gan. 

“Again, even when the Internal 
Revenue Department has successfully 
identified all legitimate taxpayers, 
there is the problem of collecting 
these taxes from individuals in the 
lowest bracket when their incomes 
on which the taxes were imposed 
have ceased. 

“I believe you will agree with me 
that the practicability of the plan I 
propose has been proven by the 
phenomenal success of business op- 
erating today on monthly install- 
ment payment terms. This method 
of payment has been accepted by 
the people of the United States as 
the most sensible way of meeting 
obligations. Surely, these people 
would welcome the opportunity to 
pay their income tax in the same 
manner. 

“Considering the angle of em- 
ployers, who would be required to 
act as tax collectors, this method 
would work no hardship on- them, 
since they are already required to 
make deductions from salaries for 
Federal Old Age Benefits. Remember- 
ing that seven or eight million new 
taxpayers are going to contribute to 
the federal income, it is safe to pre- 
dict that if the present system of 
reporting income and collecting tax 
is pursued, the government will wind 
up with half a million additional em- 
ployes to handle the clerical work 
involved.’’ — Ernest Feinhals, presi- 
dent, Southern Wheel & Rim Service, 
New Orleans. 





SAME OLD 
MERRY-GO-ROUND Reader Fein- 
hals, for put- 

ting down on paper what must be 
apparent to nine out of 10 em- 
ployers in the United States, i.e. 
that if the administration is really 
serious in its attempt to collect an 
income tax from the masses, it 
should be deducted by the em- 
ployer when the wages are handed 
out; otherwise Uncle Sam is apt to 
be faced in March, 1942, with tens 
of thousands of employes no long- 
er profitably employed as they are 
today from whom he is trying to 
collect an income tax on wages 
they earned the year before. Only 
a dreamy-eyed idealist would ex- 
pect to collect from a man who 
may already be applying for a dole! 

x * * 


Of course the reason (which Mr. 
Feinhals undoubtedly knows but 
which he has not mentioned), why 
Congress has patriotically opposed 
the direct deduction from wages, 
is because the men and women 
who get the wages are sovereign 
voters and next year, as Mr. Fein- 
hals may have forgotten, is elec- 
tion year for both Senators and 
Representatives. 

* * * 


The men who gather in the 
shekels for CIO are much more 
realistic. They insist on the check- 
off which is another way of “get 
yours while the getting is good.” 
The same administration which 
has pampered and fawned on the 
labor unions and excused every 
flagrant violation of fundamental 
American principles could do well 
now to copy at least their method 
of collecting from wage earners. 

* * ca 


I am not much of a statistician 
and of course the figures are not 
available but I would still bet my 
this summer's straw hat (in fair 
condition) that the CIO will collect 
more dollars in dues from their 
members in the automobile in- 
dustry than Uncle Sam does in in- | 
come taxes from this same group 
during the same year!—G.MS. 
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Automotive News Cartoon by Ogg FitzGerald 


Where’s the Springboard? 








In This Corner 


‘Best Cleanup in Years...’ 


The views exp 


ressed in this col 
Anonymous contributions will not be 


be observed upon request. 


Thank you) Sqn Francisco 


The best cleanup of new cars 
in the last 20 years has about 
been completed. Most’ dealers 
have been out of stock for 30 
days. First, the rumored short- 
age of cars for 1942 and in- 
ferior quality sent sales to new 
highs. Then, to keep the sales 
soaring, threatened higher excise 
taxes—possibly four to six times 
what they were at the time— 
boiled over the “sales kettle.” To 
climax this in the final weeks, 
drastic finance restrictions drove 
in the last rush to get 1941 models. 
This cleaned them out by Aug. 15 
in most cases and the balance by 
Sept. 1. 


We believe 25 percent of the po- 
tential sales for October and No- 
vember have sold 1941 models, and 
we will have a selling job with the 
1942 models; especially, with sub- 
stantially higher prices and stiffer 
terms. 


Some say 20 percent of the low- 
priced or “Big 3” cars were sold 
on terms which would preclude a 
sale now. In the medium-priced 
field, it is said 40 to 50 percent 
were sold on off-grade terms; so, 
it looks as though we will have a 
selling job in spite of improved 
business conditions and increased 
payrolls to sell a restricted pro- 
duction. Service revenue will be 
required to take care of a greater 
portion than ever of the dealer’s 
overhead. 


Used car stocks are very, very 
low. Some dealers have no stock at 
all and stocks are lower than at 
any time in the last 20 years. The 
same reasons that pushed new car 
sales to unpredicted heights also 
did the same for used cars. Every- 
one is ready and anxious for the 
new models.—E. C. Dahlem, gen- 
eral manager, Wm. L. Hughson 
Co., Inc., San Francisco. 


St. Louis 


Stocks of both new and used 
cars are at the lowest point in 
several years. Most of the salesmen 






umn are those of our readers. 
accepted but confidence will 






and dealers are marking time, 
waiting for new models. 


There is much speculation in the 
trade as to just what the demand 
will be when new models are avail- 
able for delivery. The usual crop 
of advance orders has not de- 
veloped this year. There remains 
to be seen, just what the public 
reaction to the new cars will be— 
St. Louis. 


North Dakota 


Used car stocks are quite low 
and most of the 1941 new car stock 
is depleted. 


Most of the dealers are now re- 
ceiving sample cars of 1942 produc- 
tion, on which there is some stimu- 
lation due to future tax program.— 
W. K. Rierden, president, Rierden 
Motor Co., Sioux Falls, N. D. 


Coming Events 





SEPTEMBER 
28-Oct. 1—Edgewater Park Miss. (Edge, 
water Gulf Hotel). Annual ll 
meeting of Mfg. Distribution di- 
visions of Automotive Electric Asst. 


OCTOBER 
11-18—Baltimore Automobile Show, 5th 
Regiment Armory. 
11-18—Rochester (N.¥.) Dealers Auto- 
mobile Show. 
11-19 — Automobile Show of Buffalo 
Automotive Trade Assn. 
15—New York (Roosevelt). Annual 
meeting of Automobile Old Timers, 
23-2i—Tulsa, Okla. (Mayo). SAE na- 
tional fuels and lubricants meet- 
ng. 
27-30—New York. Annual convention of 
American Trucking Assns. 
30-Nov. I—Los Angeles. (Biltmore Ho- 


tel) SAE National Aircraft Produc- 
tion Meeting. 


NOVEMBER 
13-14—Cleveland (Statler). SAE na 
tional transportation and main- 
tenance meeting. 


JANUARY 


(Book - Cadillac). SAE 
r meeting and engineering 
display. 


20-21—Chicago (Palmer House). Né 
a Automobile Dealers conven 


12-16—Detroit. 
annual 
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H. 
by Westbrook foe 


WHAT HITLER TOLD ME ABOUT 
: by Pastor Niemoeller 
_ WHAT Is a GOOD NEIGHBOR 


by General Avila Camacho 


oy GO TO © 


poor B dH utchins 


SHOULD 7 bebe rt Maynor 


WHY | BELIEVE IN GOD AND PRAYER 
by Mahatma Gandhi 
WHY 


WHAT HITLER TOLD ME ABOUT PEA 
by Dr. Otto Strasser 


IS AMERICA IN THE WAR? ‘6 
by George Bernard Shaw quis YEAR 


| er above are a handful of 1941 
titles which were featured on our front covers 
and in newsstand and newspaper promotion. 


They all have three things in common — they 
employ, or imply, the question mark; they are 
timely in interest; they are written by recognized 
authorities. And the articles themselves are 


This Chart Shows You What One Dollar 
Will Buy in Black & White Advertising Pages 





$1,000. $2,000- $3 000- $5,000 & 


unos 3,000 5,000 OVER 


$1,000 2,000 
In Liberty it will give you access to 507 families of which 147 are in the 
“A” and “B” income groups, 336 are in the prosperous “C” and “D” 
brackets, and 24 are in the “E” class. 

All magazines give good coverage of “A” and “B” families. Few reach 
far into the “E” families. At the PEAK of the market, however, where 60% 
of all sales are made, LIBERTY hits harder per dollar than any other 
magazine. Thus Liberty delivers IMPACT AT THE PEAK. 










? by Mrs. 
| be THAT MEDAL es gis ee 
pe Collins — FROM GORING © 
NTS? a 


HAT EVERY DEMOCRACY SHOULD KNO\ 
ie - by André Maurois . wou 





$? 
THIS YEAR'S ROOKIE 


by yankee Stade | 


MATTER WITH WOMEN? > 


. E 
WHAT 1S TH Franklin D. Roosevelt 





WHAT ERNEST BEVIN IS LIKE 


by Alison Barnes ae 


HAVE A WOMAN'S NATIONAL GUARD? 


by Rupert Hughes 


concise — they average 9 minutes 4 seconds 
Reading Time. 


As you look over these titles, look beyond them at 
the major planks in Liberty’s publishing platform. 


1. Liberty is searching and inquiring in tone. 

2. Itis timely, journalistic and forward looking. 

3. It is authoritatively written by vivid and 
colorful personalities. 

4. Its format is compact, its articles are com- 


plete yet concise, so that reading is a pleasure 
rather than a chore. : 


Naturally such a magazine appeals to alert, active 
people—people whose inquiring minds seek con- 
cise and authoritative answers to questions of 
today and tomorrow. 


People of this type are found in all walks of life. 
Some are rich, some poor, but the bulk of them 
come from the well-to-do middle classes who make 
our best market—and your best market. 


Liberty 


IMPACT AT THE PEAK 
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to the front edge of the front door, 
displacing the former cowl side 
panel and making a cleaner line. 
Hood side panels are integral with 
the hood top and are raised with 
it, facilitating greater access to the 
engine compartment. The same 
“driver-control” method of un- 
latching the hood is retained from 
last year. Simplicity keynotes the 
hood louvers, which appear to be 
extensions of the body belt mold- 
ing, tapering out from that mold- 
ing to a projection of about 1% 
inches at the hood front. 


To harmonize with other ap- 
pearance units, the re-designed 
front-end emblem is a massive 
shield of gleaming finish inlaid 
with red and blue enamel. Aug- 
menting this ornament, on Fleet- 
line and Fleetmaster model hood 





“DOOR - ACTION” 


fenders, with 
smooth sweep, accentuate the longer 
lines of the 1 Chevrolet. 


side panels, shining block letters 
announce the model name. 


Headlamps now are 7% inches 
farther apart, with a total of 54 
inches between them. Flush-type 
parking lamps have been relocated 
into the grille proper. 


Increased depth makes the 
bumpers appear more massive and 
increased crown depth assures 
greater resistance to impact, it is 
claimed. Guards are _ re-designed 
toward a more massive appearance, 
and an added feature is the re- 
location of the front license plate 
guard bar spanning the tops of the 
bumper guards and serving as a 
grille guard. 

On the trunk, license light and 
trunk handle have been revised in 
accord with the theme of massive- 
ness throughout. The trunk handle 
and its base form a shield with 
the license lamp on top. Project- 
ing from each side of this shield 
on the Fleetmaster and Fleet- 
line models is a widespread pair 
of wings. Just above this unit the 
license plate is mounted and above 
that appears the name Chevrolet 
in script. Fleetline is the inscrip- 
tion on the models in that series. 


On all body styles, except the 
station wagon, appears a new body 
belt molding of about the same 
width as in 1941. Running full 
length along the lower half are 
three sharp-peaked raised ribs. 

Eye-appealing color schemes 
have been evolved for the interiors 
of the new 1942 Chevrolets. Up- 
holstery in the Stylemaster and 


Fleetmaster series is a light gray, 





MODERN DESIGN trends are reflected in the instrument panel of the 


1942 Chevrolet. 





while a brown “Fleetweave” broad- 
cloth is employed in_ the 
Fleetline models. New color treat- 
ment of the instrument panels does 
much to highlight the new design, 
with plastics and bright-work trim 
judiciously used. ; 
Mechanically, only minor im- 
provements and refinements are 
apparent, with the chassis for all 
three lines remaining the same. 
The stabilized front-end mounting 
that is said to have contributed to 
the car’s easy ride and smooth 
handling is retained, with refine-! 
ments to allow for the new front-' 
end design. | 
Chevrolet’s hydraulic brakes now; 
carry a mechanically operated’ 
stop-light switch, replacing the 
former hydraulic-operated device. 
The new switch eliminates all pos- 
sibility of fluid leakage resulting 
from failure of the stop-light 
switch, it is claimed. \ 
The vacuum - powered gearshift, 
a Chevrolet feature through the | 
past three years, is retained for 


| 1942, A new two-tone color finish | 


on the steering wheel in the 
Fleetmaster and Fleetline series 
has been worked out, with a new 
steering post button design. 


Of particular interest in the 
broad range of accessories de- 
veloped specifically for 1942 models, 
is a new wheel disc, painted white, 
which creates an effect said to be 
strikingly similar to that given by 
white-sidewall tires. 

Following are the 1942 lines and 
models: 


Fleetline Series—Sportmaster se- 
dan and Aerosedan. 


Fleetmaster Series — Sport se- 
dan, Town sedan, Five-Passenger 
coupe, Business coupe, Cabriolet, 
and Station Wagon. 


Stylemaster Series — Sport se- 
dan, Town sedan, Five-Passenger 
coupe, Business coupe, Coupe pick- 
up, and Sedan delivery. 


Business Upturn | 


Tapers Off in Aug. 
In New England 


BOSTON.—Indicating a slacken- 
ing in the New England business 








PERO aR ess 





uptrend, the latest monthly oe | MASSIVENESS, coupled with advanced styling, characterizes the 1942 


ness survey report of the New 
England Purchasing Agents Assn., | 
covering August conditions, shows 
a decrease in the number of firms 
reporting better business. 


Fifty-two percent of the mem-j; 
bers found business better, in con- 
trast with 62 percent a month 
earlier; 44 percent found business 
the same, as against 36 percent in 
the preceding monthly survey, and, 
4 percent, lower, as compared with 
2 percent. 

Commodity prices were reported 
higher by 79 percent of the mem- 
bers, and unchanged by 21 percent. | 
Inventories were higher than the; 
previous month in 33 percent of 
the plants, the same in 44 percent 
and lower in 23 percent. 

Buying policies as to standard 
materials used in manufacture 
changed little from the preceding 
month, with 7 percent buying one 
month in advance; 35 percent, 
three months; 47 percent, six 
months, and 11 percent, longer pe- | 
riod. 








Chevrolet Fleetmaster Sport sedan. 


Farm Passenger Cars Used 


98% for Necessary Driving 


DETROIT. — American farmers 
operate one-sixth of the nation’s 
passenger car fleet—driving 4,731,- 
159 automobiles—and 98 percent of 
these vehicles are used for pur- 
poses connected with earning a 
living, .a survey by Automobile 
Manufacturers Assn. disclosed last 
week. 

A new analysis of driving shows 
that of every 100 miles traveled, 
the average farm car puts in 66.8 
miles on business trips or in other 
necessity travel. 


Farm car mileage tends to be 
lower than mileage among auto- 
mobiles generally, averaging only 
5,750 miles a year in a five-state 
sample covering 11,612 farm cars, 
as compared with 8,139 miles a 


year for all cars in the same states. | ‘\ 


But the percentage of economic 


partments and the U. S. public 
roads administration. States cov- 
ered are Georgia, Michigan, Ne- 
braska, Indiana and Oregon. 


N.M. Safety Drive 

SANTA FE, N. M.—(UTPS).—Gov. 
John E. Miles has announced that he 
will call a conference of state police 
and highway departments to work out 
a more effective lan of highway 
patrolling and traffic control. There 
were 25 automobile fatalities within 
the state in August. The governor 
appealed to all motorists to cut down 
speed and observe common sense driv- 


;use is relatively high among car 
,owners in this occupational group, 
averaging 66.8 percent of mileage 
las compared with 54.8 percent for 


" | all cars surveyed. 


Farmers, it was found, also tend 
to drive less often, their 392 round 
trips per car annually comparing 
with 539 per car for all vehicles. 
But 78 percent of the farm car 
trips are for necessity purposes, a 
notch higher than the 77 percent 
{averaged for all automobiles sur- 
; veyed. 
| The analysis was made from 
,questionnaires filled out by car 
‘owners in connection with road 
use surveys by state highway de- 





t for 1942 


New Massiveness Characterizes Chevrole 


Ref inements Noted in 3 Lines} |chevrolet Uncovers '42 Line 
Fleetline Series is Expanded 


(Continued from Page 1) 





Plant Expansion 
for Civilian Output 


Denied by SPAB 


WASHINGTON. — Supply Pri- 
orities and Allocations Board last 
week indicated that expansion of 
productive capacity to meet purely 
civilian demand cannot be under- 
taken at this time if the expansion 
would require the use of large 
quantities of material critically 
needed for defense. This policy was 
established by SPAB in the tem- 
porary denial of proposal to ex- 
pand the plant of the Tennessee 
Eastman Corp. at Kingsport 
(Tenn.), manufacturer of plastics, 

Although construction of this 
plant would have provided plastics 
said to be capable of replacing 8,- 
000,000 pounds of aluminum, 18,- 
000,000 pounds of chrome nickel 
plated steel, 6,000,000 pounds of 
stainless steel and 34,000,000 pounds 
of zinc, the board held that its 
immediate construction was not 
advisable for these reasons: 

Building of the plant would have 
required the use of large amounts 
of various critical materials, in- 
cluding stainless steel, which is in- 
advisable in view of “an expected 
early winter increase in the de- 
mand for nickel for armor plate 
and ordnance items.” 

Hundreds of similar applications 
are on hand, and no single one can 
properly be granted until it is 
known how much of a drain on 
scarce materials would be involved 
in granting all of them. 


Rubber Imports 
Hit New High 


WASHINGTON. — Crude _ rubber 
imports during August totaled 
105,456 long tons, an all-time high, 
the U. S. department of commerce 
announced last week. 

Imports for the month were 86 
percent above July and 4 percent 
above the previous high in May of 
this year. 

Value of imports during August 
was $45,083,933. Average value per 
pound of 19.09 cents represented 
an increase of over one-half cent 
from July and a cent and one- 
half from August, 1940. 

Government holdings at the end 
of August amounted to 228,551 
long tons, an increase of 9,707 tons 
over July. This left 95,749 tons of 
the August imports for trade 
stocks and consumption. 


AAA Urges Increase 


In Safety Personnel 
DETROIT.—Substantial increase 
in the personnel of traffic law en- 
forcement units was urged by the 
American Automobile Assn. last 
week as a means of reversing this 
year’s upward trend in motor ve- 
hicle accidents and deaths. 

“Such improved enforcement,” 
said Thos. P. Henry, president of 
the national motoring body, 
“coupled with campaigns for re- 
duced speeds, as a means of gaso- 
line conservation, should go far 
toward bringing about an improved 
safety record.” 


Addition Planned 
MILWAUKEE.—Ben Hur Mfg. Co., 
makers of trailers, has secured 4 
permit for the erection of a one-story 
ue to its plant at a cost o 





SPACIOUS REAR compartment of the 1942 Chevrolet’Fleetline Acrosedan. 
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60-Ton Type Also Called for; 
Suppliers to Get Sub-Contracts 


DETROIT. — Reflecting the in- 
creased importance the U. S. Army 
is putting on heavy tanks in mod- 
ern warfare was the announcement 
last week in Washington of a huge 
appropriation soon to be allotted to 
the Ford Motor Co. for 30-ton 
tanks and a few of the larger type 
60-ton tanks. 


While no details are yet avail- 
able, it was admitted that the con- 


Ford and Briggs 
Get 18 Million 
For New Plants 


DETROIT.—Defense Plant Corp. 
last week announced two allot- 
ments for new defense plants, to- 
taling $18,637,458, for the Briggs 
Mfg. Co. and the Ford Motor Co. 


The Ford allotment, for $9,788,- 
916, is to pay for the new building, 
machinery and equipment in the 
expansion of the Pratt & Whitney 
engine plant, which Ford already 
has under way at the Rouge. 


Work on the 400-foot addition 
is well advanced, and will acceler- 
ate production on the 18-cylinder 
2,000- horsepower P&W _ engines 
Ford has contracted to build, in 
orders that so far total 10,517 en- 
gines. 

The Briggs award, for $8,848,542 
to “build and equip an airplane 
equipment factory.” A Briggs 
spokesman confirmed the fact that 
this will be a new venture, details 
of which have not been announced. 
Approximately $3,163,788 will be 
for land and buildings, and $5,- 
684,754 for equipment. 

The large part of the new com- 
mitment was allotted for land and 
buildings. 


Army Sets Up 
Supply Depots 

WASHINGTON.— The Quarter- 
master Corps has established seven 
motor supply depots throughout 
the United States to furnish spare 
vehicle parts to motorized units of 
the Army and plans to stock a 
maximum supply of parts suffi- 
cient for approximately one year 
and a minimum supply for six 
months in these depots, according 
to the War Department. The Army 
has now received about one-half 
of its basic initial supply of parts 
and has one year’s supply now on 
order, it is said. 

Motor Transport division of the 
QMC maintains a constant in- 
ventory of the parts, ordered, on 
hand and delivered in the various 
depots. This is to assure that the 
Army buys only the parts needed. 
To obtain these parts on schedule, 
the QMC advises manufacturers of 
its probable requirements at the 
time contracts are let for vehicles 
in order that manufacturers may 
schedule production of parts co- 
incident with the delivery of the 
vehicles. 

The seven depots are located at 
Schenectady, N. Y., Baltimore, Md., 
Atlanta, Detroit, Fort Crook, Nebr., 
San Antonio, Tex., and Emeryville, 
Calif. 



















AUTOMOTIVE NEWS, SEPTEMBER 29, 1941 


Ford to Get Big Order for 30-Ton Tanks 


tract, which would make Ford the 
largest tank producer in the U. S., 
had been virtually agreed upon by 
officials of the War Department, 
Ford and Office of Production 
Management. Other producers of 
tanks are Chrysler, Baldwin Loco- 
motive Co. and American Car & 
Foundry Co. Of these, Chrysler is 
the largest producer with about 
eight of the 30-ton medium tanks 
being turned out daily. 


With General Motors already 
laying plans for a contemplated 
tank order, all of the “big three” 
automobile makers will be actively 
engaged in this vital defense pro- 
duction. 


Work on the tank will be con- 
centrated in the Rouge plant and 
complete tanks will be turned out 
by Ford. However, before any ac- 
tual work will begin, it was pointed 
out, the new 350,000 square foot 
steel mill, now under construction 
at the Rouge, would be completed. 
With a peak capacity of 300 tons 
daily, the new mill will turn out 
heavy-cast armor plate used on the 
tanks. 


A cheering note to the many 
Ford suppliers, who are slated to 
be hit hard by the curtailment in 
automobile production, was the 
announcement that sub- contracts 
would be let wherever it was at 
all possible. 





Pontiac Begins 


Work on New 
Navy Gun Plant 


PONTIAC. — Ground has been 
broken and foundation work 
started on a new defense plant 
at the Pontiac Motor division, ac- 
cording to H. J. Klingler, general 
manager. 

The new plant was made neces- 
sary by the tripling and again 
doubling of the original order for 
anti-dive bomber rapid-fire 20 mm. 
Oerlikon guns from the Navy. 

Pontiac’s present Oerlikon gun 
plant has a total floor space of 
345,000 square feet so that with 
the completion of the new plant 
in January more than _ 650,000 
square feet of floor space will be 
devoted to the manufacture and 
assembly of this all important gun 
This does not include other thou- 
sands of square feet of floor space 
in the plants of 41 sub-contractors 
making parts for Pontiac. 

Dimensions of the new building 
will be 640x480 feet. Construction 
will be a semi-black-out type, 
quickly convertible into total black- 
out, of brick, steel and concrete 
with wood block flooring. 

Klingler states that by using the 
priority rating for Oerlikon gun 
work in the purchase of building 
materials and equipment, Pontiac 
expects to have this plant com- 
pletely equipped and ready for pro- 
duction in February. 


Car Ownership Up 


MADISON, Wis.—According to a re- 
port by the state motor vehicle depart- 
ment, motor vehicle ownership in Wis- 
consin during the 1941 fiscal year hit a 
new all-time high of 972,669, or a 10 
percent increase over 1940. 








ARCHITECT'S dra} 
under construction | & = 
conned Beas 1 offices will occupy the front section. The smaller buildings 


square feet. Genera 


wing of Cleveland Graphite Bronze Co.’s new plant, now 
n Cleveland. At right is tl eri: 
w factory, center, is a windowless building of 275,000 


the raw materials building, 


ating plant and the castings building. The company’s 


at upper left are the hepushings, ete., for the automotive, aircraft and other 


roduction of bearings, 0' 
mdustries will be centralized 


this plant when plant is completed. 





JUST SIX MONTHS to the day after contract was awarded for the new 
$11,000,000 Buick aviation engine plant at Melrose Park, Ill., keys to it were 


| turned over to Harlow H. 


Shown at ceremonies marking completion of 
Young, manufacturing manager, Bu 
«. Williams, operating manager, Buick Chicago division, and 


'o. W. Y 
| Curtice; D. E. 


urtice, president and general yo of Buick. 


— are, left to right, front row, 
ck; H. C. Erickson, contractor; 


Joseph G. Hammond, general manufacturing manager, Buick Chicago division. 





|U.S. Taking Steps to Relieve 


Crisis in Civilian Industry 


Spetial to Automotive News 

NEW YORK.—Strong efforts by 
both government and industry to 
assist small manufacturers and 
their employes in continuing opera- 
tions despite defense industry pri- 
orities were forecast last week by 
Walter B. Weisenberger, executive 
vice-president of the National 
Assn. of Manufacturers. 


NAM said the government was 
well aware of the plight of many 
small factories which are unable 
to obtain raw materials due to de- 
fense needs, and, he added, this 
plight now was considered a ma- 
jor problem. 

He disclosed that the NAM 
board of directors are considering 
the establishment of a “small 
manufacturers committee” which 
may be entrusted with the job of 
representing directly to the gov- 
ernment the needs of small busi- 
ness at this hour. 

Weisenberger said the appoint- 
ment of Floyd B. Odlum, president 
of Atlas Corp., by the government 
to administer to the needs of small 
manufacturers had been received 


Defense Notes 


Steel Output Drive 


Increased production of _ stecl 
from existing facilities during the 
national emergency by concentza- 
tion on a minimum number of 
steel specifications, compositions, 
sizes and shapes is expected to re- 
sult from a new project launchec 
by OPM. Three national organiza- 
tions—American Society for Test- 
ing Materials, Society of Automo- 
tive Engineers, and American Iron 
and Steel Institute—will carry out 
the project to establish as prompt- 
ly as possible a selected list of 
steel specifications, to be desig- 
nated National Emergency Steel 
Specifications, which in effect in- 
volves the selection of the mini- 
mum number of steel specifica- 
tions, compositions and _ sections 
necessary to meet the _ require- 
ments of national defense, both 
direct and indirect. 

* *” a 
Pipeline Started 

Construction work on the new 
Plantation Pipe Line to relieve the 
fuel shortage in southeastern states 
is now under way at several points. 
Pipe is being laid near Baton Rouge 
(La.). Right of way is being cleared 
and pipe is being strung near the 
state lines between Louisiana and 
Mississippi, Mississippi and Ala- 
bama, Alabama and Georgia, and 
Georgia and South Carolina. 

* * * 


a 





Copper Price Schedule 
Contracts entered into prior to 
Aug. 19, the effective date of the 
copper scrap schedule, calling for 
delivery of scrap acquired et prices 
in excess of the maximum, may be 


prices without awaiting receipt of 
formal permission from the Office 


with great satisfaction by indus- 
trialists. He said this constituted 
a recognition by the government 
of the developing problem and in- 
dicated every step was being taken 
to solve it. 

Previously the NAM executive 
had said that unemployment for 
nearly 3,000,000 workers in small 
non-defense manufacturing plants 
throughout the country would be 
threatened within six months un- 
less the federal system of priori- 
ties was revised to permit alloca- 
tion of a small percentage of raw 
materials to these plants. 

Emphasizing that the proposed 
priorities system revision was in 
no way aimed at impairing na- 
tional defense, Weisenberger de- 
clared that 75 percent of an esti- 
mated 116,500 non-defense plants 
could be kept going by small al- 
lotments. He urged that the gov- 
ernment “blueprint” the entire 
manufacturing field, defense and 
non-defense, to determine just 
what amount of supplies could be 
given each section. Then, he said, 
manufacturers would be able to 
plan ahead on their production. 

Weisenberger said that while 
the threat to non-defense employ- 
ment had not yet reached the 
critical stage, it was developing 
steadily and might become danger- 
ous unless carefully handled. If 
the situation continued unabated, 
he said, the United States might 
have “depression” in non-defense 
production areas and “prosperity” 
in defense manufacturing zones. 
Unemployment in non - defense 
plants, he pointed out, would seri- 
ously hamper the nation’s morale. 


Nash Converting 
Motor Plant to 
Defense Output 


LANSING. — Work of rehabili- 
tating a second unit of the Reo 
Motor Car Co. here, and convert- 
ing it into an aircraft factory soon 
will be started by Nash-Kelvinator 
Corp., which has been awarded a 
multi-million dollar contract by the 
government to reclaim the old 
plant, and operate it as an aircraft 
parts manufacturing plant. 

This information was made 
known in Detroit today (Monday) 
by officials of Nash - Kelvinator 
Corp., who said that $15,150,000 had 
been appropriated by the Defense 
Plant Corp. to rehabilitate the fac- 
tory. | 

The essential parts of the new} 
Pratt and Whitney aircraft motors | 
for the big bombing planes of the 
future will be manufactured in the 
vlant, and the work will require 
the highest type of skilled crefts- 
men, it was reported. Some of the 
other parts of this high-powered, 


18-cylinder motor also will be 
The plant is being leased to 
Nash - Kelvinator for $1 a year 


completed at higher than ceiling | Manufactured here. 
| 


of Price Administration, Leon Hen- 
derson, administrator, announced 


|last week. However, he cautioned, ! 


sellers must make application for 
'formal permission and should the 
necessary permission be finally de- 
nied, must refund to the buyer any 
amounts received over and above 
the maximum price for the type of 
scrap involved. 


!by DPC for the duration of the 


war emergency. 

This is the second unit of the 
Reo company to be converted into 
a defense plant by Nash-l<elvinator 
in Lansing. The first unit now is 
being equipped as a_ propeller 
manufacturing plant. Hamilton 
Standard three-bladed propellers 
will be manufacturer here. 











859 )—7 


OME OEE RPI Mee f° 


ae 
UG 


POR ee 
(hal 
Sells Cars 
PTL 
KEEPS 
a 


THE Standard 
THERMOSTAT 


0 


FULTON SYLPHON CO. 
KNOXVILLE, TENN. 








8—(860) 


AUTOMOTIVE NEWS, SEPTEMBER 29, 1941 





‘42 DeSotos Keynote More Power, Advanced Styling 


‘No-Shift Driving’ Improved, |pe Soto Styling for 1942 . . - 


Many Interiors are Available 


(Continued from Page 1) 


Then, just below, are the De Soto} flush with the bumper. The lug- 
gage locker deck is carpeted and 
car’s blue and gold crest. Wider! ports from the tail-lights provide 
night illumination. The spare tire 


name in modern letters and the 
than ever, a new “waterfall” grille 
cascades from hoodline to gravel- 
deflector. Low-set and capacious, 
the grille is said to make possible 
maximum efficiency in  engine- 


lights are set into the front fender 
panels at either end of the grille. 

The low, long “alligator” hood 
flows back to a V-type windshield 
that slopes toward the rear at an 
angle of 42% degrees, emphasizing 
the car’s low appearance. Narrow 
front pillars provide extra vision 
for the driver, it is said. 

Over-all height is low—only 67% 
inches. Yet there’s been no sacri- 
fice of interior headroom, it is said. 
The horizontal belt molding is 





Custom De 
is this door 
panel, which features new handles, 
plastic insets and trims and a treat- 
ment that has a “‘quilted’”’ appearance. 
De Soto is offering its widest choice 
ever of upholstery in harmonizing 
two-tones. 


TYPICAL of the 1942 
Soto’s interior styling 


paralleled by speedlines on front 
and rear fenders. And further en- 
hancing the road-hugging appear- 
ance of the car are its long wheel- 
base, 121% inches, and its overall 
length, 207% inches. 


Running Boards Concealed 


De Soto’s new arrangement is 
said to offer the beauty of the con- 
cealed running board, without 
eliminating the advantages of the 
running board itself. In the De 
Soto, running boards are concealed 
by a downward and outward flar- 
ing at the bottom of the doors. The 
doors fit over the edge of the run- 
ning board and actually increase 
the car’s interior floor width, it is 
claimed. Ice, mud and snow cannot 
accumulate on the running boards 
as hazards to footing or to cloth- 
ing. 

The running boards are heavily 
treaded and covered with a steel- 
reinforced sill mat that fits at the 
pillars and holds the floor carpet 
in place. 

There’s no “cut-out” or “dog- 
leg” in the rear doors of the De 
Soto four-door sedans. And be- 
cause the doors are full width, 
clear to the bottom, it’s easier for 
passengers to get in and out, it is 
said. Furthermore, windows can 
be lowered full depth. 

Sweeping back from the sloping 
windshield, the top of the 1942 
De Soto races downward at the 
rear and blends into fender con- 
tours. Adding to visibility is the 
large rear window—a single pane 
of curved glass that follows the 
body contour. This window has an 
area of 524 square inches. 


Rear bumper and its guards are 
massive. A gravel deflector ex- 
tends the full width of the bumper 
and prevents flying stones from 
marring the rear body panels. The 
deflector is not attached to the 
body. Thus, when the bumper is 
struck, the deflector slides under 
the body panels. 

Spacious Trunk 


Stop light, license bracket and 
trunk lid handle form one design 
group. The license is illuminated 
by a light in the handle, and the 
stoplight is above the license plate 
bracket. The new tail-lights are 
flush-mounted and set wide apart 
in the body panels. 

Under the counterbalanced rear- 
deck lid is a spacious luggage 
compartment. Its low-level floor is 


is carried vertically at one side. 


For greater convenience in lock- 
ing the car from the outside, there 
are two exterior door locks, one 
cooling and ventilation. Parking!on each front door. The ignition 
in both of them, 
whether the door ws locked in 
the first place with the key or by 


key functions 


means of the inside door handle. 
Interior design is said to provide 


maximum roominess. Front seat is 


a full 52 inches wide; rear seat is 
chair-height. In the four-door 
models. a bonked footrest has been 
recessed into the back of the front 
seit to provide extra legroom for 
rear-seat passengers. 

‘Personalized Interiors’ 


“Personalized interiors,” it’s 
nointed out, make nossible_ seler- 
tions from broadcloths, pile fab- 
rics, whipcord and leathers, ll in 
great varieties of colors. A broad 
choice of color schemes for each 
body type is possible through this 
new plan of interior styling. 

Instrument panel and the ledge 
above it are grained. Fluted hands 
sweep in from both sides to join 2 
bank of vertical grilles, behind 
which a radio can be mounted. To 
the left of the s~eaker grille. svace 
is nrovided for the installation of 
radio controls, and this is halonced 
on the right by a panel that can 
accommodate a clock. 


An ashtray on the instru~ent 
vanel has a light that illuminates 
it at night. A handy map light is 
also provided. When the car’s right 
hand doors are opened. the car’s 
interior automatically lights up. 

A more effective version of De 
Soto’s “Safety Signal” speedometer 
graces the instrument panel this 
year. Pointer. numerals and face 
of the speedometer all glow at 
night to indicate the speed range 
in which the car is traveling— 
green, up to 30 miles an hour; am- 
ber, from 30 to 50, and red, above 
50. Another instrument panel safety 
device is a light that shows “red” 
when headlights are at brightest. 

Instruments are visible through 
a two-spoke steering wheel and a 
full circle horn ring is provided. 

Fluid Drive 


Fluid Drive and Simplimatic 
transmission will be available with 
all De Soto models at additional 
cost. With Fluid Drive, power 
from De Soto’s new “Powermaster” 
engine is harnessed to the rear 
wheels through oil. And Simpli- 
matic transmission makes it pos- 
sible, in all normal driving, to 
start, stop and cruise without 
touching clutch or shift-lever, it is 
said. 

With this transmission, there 
are four forward speeds, with only 
two gearshift lever positions—high 
range and low range. For all nor- 
mal driving, only the high range 
needs to be used. The lever re- 
mains in this position 95 percent 
of the time, according to engineers. 

In the high, or cruising range, 
are two gear ratios. The starting 
gear is 5.49 to 1—and at about 15 
miles an hour a momentary lifting 
of the foot from the accelerator 








REAR FENDERS that flow 


comes in two series—Deluxe and 


























LONG, ‘Low, Rocket bodies are characteristic of the 1942 De Soto, which 
Custom. The car has a wheelbase of 121% 


inches, an overall length of 207% inches. 


1912 DE SOTO storage compartment. In all sedans, the spare wheel is 
mounted vertically at the side of the locker where it’s out of the way. Floor- 
level loading makes it easy to get luraase in and out of the compartment. 

a 


Trunk lid is counterbalanced. The 


interior at night. 


causes the gears to shift auto- 
matically to the 3.54 to 1 cruising 
ratio. Getting back into the 5.49 
ratio for acceleration on the high- 
way is accomplished by stepping 
the accelerator pedal to the floor. 
In the low, or pulling range, 
two other ratios are similarly op- 
erated, with the automatic shift 
from first to second taking place 
at about eight miles an hour. First 
speed is a 10.87 to 1 ratio and sec- 
ond speed is 7.01 to 1. The shifter 
lever position for this range is 
where second gear is located on 
the standard steering post shifter. 
There’s no shifter position corre- 
sponding to the low gear position 
on a standard transmission. Re- 
verse, with a 11.51 to 1 ratio, is 
found in its normal position. 


Horsepower Boosted 


De Soto’s new “Powermaster” 
motor reflects many engine refine- 
ments in the interests of increased 
efficiency and greater economy, 
according to engineers. Horsepower 
has been increased to 115. Torque 
has been increased to 190 pound 
feet; piston displacement, to 236.8 
cubic inches, and more to 37/16 
inches. 

The intake system has been im- 
proved. Refinements include an in- 
crease in diameter of the valve 
ports and the streamlining of the 
intake ports and manifold pas- 
sages. There’s a better method of 
attachment of the air-cleaner to 
the carburetor. A taper seat on the 
carburetor provides a wedging ac- 
tion when the air-cleaner is 
clamped in place, making an air 
and dust seal. An “edge-type” fuel 
filter has been added to the car- 
buretor. And a new type of oil 
filter, with a greater capacity for 
removing dirt from the oil, is used. 
This oil filter will contribute ma- 
terially to longer engine life, it is 
declared. 

Superfinish, which makes pos- 
sible surfaces so microscopically 
smooth that they’re measured in 
millionths of an inch, is being used 


into ; A ; 
body contours highlight the 1942 De|@t points where reduction of fric- 
Soto’s low-slung appearance from the|tion to a minimum is important. 


rear. The extra wide rear bumper 
blends with a chrome strip on the 


Standard equipment on all models 


wheel shield to create the illusion that! is the “Safeguard wheel,” designed 


the bumper continues around the rear 


fenders. Rear wheel shields are avail- ' 


able on all De 
tional cost. 


Soto models at addi- 


to prevent a tire from twisting, 


crushing down into the center of 


the rim or rolling completely off 


ights illuminate the luggage locker’s 





the rims in case of a blowout or 
puncture. Even though a blow-out 
may occur at high speeds, the new 
wheel helps the driver to bring the 
car to a safe stop, it is said. 


Models Available 


New to the De Soto Deluxe line- 
up this year is a town sedan. Other 
models in the Deluxe line are a 
business coupe, a_ six-passenger 
coupe, a two-door sedan, a four- 
door sedan and a seven-passenger 
sedan. 

In the Custom line are eight 
models—a coupe, a _ six-passenger 
club coupe, a convertible club 
coupe, a brougham, a four-door 
sedan, a town sedan, a_ seven- 
Passenger sedan and a_ seven- 
passenger limousine. 


Nine solid shades and four two- 
tone combinations are available 
this year. The solid colors are 
black, Regal maroon, Zircon (dark) 
green, Gem (light) green, Monte- 
rey (light) blue, Carmel (dark) 
blue, Pearl gray, Gunmetal and 
Palamino beige. 

Two-tone combinations are gun- 
metal, upper, and Pearl gray, low- 
er; Zircon green, upper, and Gem 
green, lower; Carmel blue, upper, 
and Monterey blue, lower, and 
Navajo brown, upper, and Pala- 
mino beige, lower. Only the colors 
of the last-named combination 
cannot be reversed. 





Im. 5. 
jCeclared war and may not make 
.°ny declaration at all unless actual 
“orritorv 





War Happenings 
Taken in Stride 
On Wall Street 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—Again the stock 
market has turned to the war or 
developments in this country 
closely associated with the war for 
its cue. There was a time in which 
it appeared the war had lost its 
potency as a factor in security 
prices. But that is no longer true. 

One of the surprising develop- 
ments has been the failure of the 
stock market to get panicky on 
moves which apparently put this 
nation closer to actual participa- 
tion in the war. This has led to 
talk of the possibility that the 
market already has discounted this 
country’s entry into the war. 

This brings up the question of 
what constitutes being in the war. 
There are many who hold that the 


STOCK PRICE AVERAGES 


Previous Latest Year 
Period Period Change Axo 


DEE > -eSedsewneees 28.24 29.52 41.28 34.75 
10 car-truck co.’s .... 28.34 29.80 +1.46 36.50 
10 parts-access. ...... 27.69 28.30 +0.61 27.92 
4tire-rubbers ....... 20.09 20.27 40.18 17.34 


is a long way off from a 


considered necessary to 
“ne Arfo~se of the country is at- 
‘ac'-ad. Some say the U. S. already 
is ‘n the wr, others say it is not. 

Dt whether there is a declared 
‘var or not. it is clear that recent 
»vents iimve ~'t the country nearer 
to a mero sctive part in the con- 
flict. Whether it is due, as some 
say, to the fact that the further 
the U. S. goes in protecting the 
sea lanes, the less apt the country 
will be to feel it necessary to enter 
the war “all out,” or to something 
else, the stock markets have viewed 
all recent developments with sur- 
prising calmness. Only when the 
war news has been particularly 
bad or, on occasion when sudden 
anti-inflation moves by the Admin- 
istration has been made, have se- 
curity prices been shaky. 

Automotive stocks have shown 
better strength lately than _ the 
market as a whole. Not only has 
this been true, but the improvement 
in tone has been under the leader- 
— of General Motors and Chrys- 
er. 


Steel Output Rate Holds 
At 98% in Youngstown 


YOUNGSTOWN, O. — Iron and 
steel making operations in this area 
held at 98 percent of capacity last 
week with 76 open hearths, 24 
blast furnaces and three Bessemers 
active. 

Grave results are feared by the 
steel industry as a result of a scar- 
city of scrap, which is becoming 
more threatening each week, ac- 
cording to major operators in the 
district. Such supplies as were ob- 
tained prior to Sept. 2 have been 
consumed and efforts to obtain fur- 
ther adequate supply while adher- 
ing to announced maximum prices 
have been unsuccessful, it was 
revealed. 


To feel the pulse of the industry. 
consistent reading of Automotive News 
is a necessity. 





MOLDED TO FIT the driver’s hand is De Soto’s new steering wheel which 


measures 18 inches in diameter. Two-s 


of all instrument pape controls, permit 


ring. The center o 


oke design allows the driver full view 
s easier manipulation of the full hor? 


the wheel carries De Soto’s medallion, set in colored plastic. 
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‘Liquamatic Drive’ Features Lincoln Lines for 1942 


Horsepower Raised to 130; 


New Styling is Highlighted 


(Continued from Page 1) 


of the car is but slightly increased, | the first time the pedal is fully de- 


the additional horsepower in com- 
pination with other mechanical 
changes increases acceleration and 
overall performance over any pre- 
vious Lincoln car, it is claimed. An 
engine refinement, contributing 
smoothness of operation, is a new 
flexible flywheel. In this flywheel a 
number of “spokes” between hub 
and rim provide a certain amount 





LINCOLN, in all its 1942 cars, bids 
final farewell to door handles. On al 
doors, inside and out, and on the locks 
of the luggage compartments, handles 
are replaced by flush-type push-button 
latch controls. 


of flexibility in cushioning small 

crankshaft deflections caused by 

the power impulses of the engine. 
Overall Height Reduced 


Increased car stability is due in 
part to a reduction in the overall 
height of the entire car. The 
springs have been lowered one-half 
inch, while 15-inch wheels (7.00-15 
tires) have been adopted for all 
cars. Since body dimensions re- 
main the same as formerly, there 
is no sacrifice of head room or 
seat height, it is said. The height 
of the floor from the ground is 
similarly reduced. The type of 
unit-body-and-frame and, under- 
body construction used on Lincoln 
cars, is said to assure ample ground 
clearance. 

Another factor in obtaining in- 
creased stability is a wider front 
tread which is increased approxi- 
mately 2.5 inches to 59 inches, mak- 
ing it closer to the rear tread of 
60% inches. Length of the front 
spring has also been increased 
slightly and is now 45.25 inches. 
Rear spring length is 49 inches. 
Shock absorbers are of improved 
design with revised valve control 
mechanism. 

Automatic Gearshifting 

Chief among improvements for 
1942 is the new “Liquamatic Drive 
comprising a combination of liquid 
flywheel or coupling, an automatic 
gearshifting mechanism for the 
transmission and an automatic 
overdrive. Transmission and over- 
drive unit are arranged to provide 
a total of six forward speeds. 
These are divided into an “Emer- 
gency Range” consisting of low 
gear and low plus overdrive, and a 
“Driving Range” consisting of sec- 
ond, second plus overdrive, third 
and third plus overdrive. Speeds 
in the driving range are shifted 
up by releasing the accelerator 
pedal, whereas down shifts are 
made by depressing the pedal to 
the floor. 

When starting, the shift from 
second is made directly to third or 
high gear at 12 miles per hour if 
the accelerator pedal is released 
momentarily, but if the pedal is 
held down for a faster get-away 
(above 23 mph), then quickly re- 
leased, the transmission will shift 
from second to second plus over- 
drive, then will shift into third 
plus overdrive when the pedal is 
again released. When driving above 
23 mph, it is always possible to 
shift to a lower gear - depress- 
ing the pedal to the to 
a is operating between 23 and 35) 
mph, it will shift 


overdrive to second plus overdrive 


}| holsteries 


from third plus 


pressed. If depressed a_ second 
time, it will shift from second plus 
overdrive to second gear. If the 
speed is above 35 mph, only one 
“kick-down” is provided, namely, 
from third plus overdrive to third 
or direct gear. When the car is 
decelerated, the transmission auto- 
matically shifts to a lower gear, 
arriving at second below approxi- 
mately 12 mph. 
Horsepower Boosted 

Fast acceleration of cars 
equipped with the Liquamatic 
Drive is due to three factors: The 
rear axle ratio is lower on cars 
with this drive. The engine horse- 
power is greater than formerly, 
with but little increase in car 
weight for 1942. The second sneed 
gear in the Liquamatic Drive 
transmission also is lower than in 
standard cars. 

A separate overdrive unit for 
use with the regular transmission 
is also available at extra cost. This 
unit reduces engine revolutions ap- 
proximately 30 percent at speeds 
above 26 mph. 

Interior Treatment 

interior fitments and up- 
harmonize with body 
colors. Edge-lighted instruments 
are regrouped on a panel of new 
design. A one-piece “panorama” 
windshield and deep, wide win- 
dows afford an “observation car” 
field of vision. Closed bodies of all 
three series are Lincoln-built on 
Lincoln principles of truss- type 
body-and-frame construction. 

Four body selections and eight 
color choices are offered in the 
medium-price  Lincoln-Zephyr 
series; the sedan; a coupe, for 
which opera seats are provided at 
extra cost; the club coupe and a 
convertible coupe. Individually tail- 
ored custom interiors are avail- 
able for all Lincoln-Zephyr body 
types. 

Continental Again Offset 

The Lincoln - Continental, style 
leader of the group, comes in two 
body choices, a long, six-passenger 
coupe and a convertible cabriolet. 
Convertible tops in both the 
Lincoln-Zephyr and Lincoln-Con- 
tinental series raise and lower 
automatically. All bodies in these 
two series are on wheelbases of 
125 inches, although the hood of 
the Lincoln-Continental is longer 
by seven inches. 

Largest cars in the line are the 
two Lincoln-Custom types, the 
eight-passenger family sedan and 
the formal seven-passenger limou- 
sine, both on wheelbases of 138 
inches. All windows of both Lin- 


New 





Lincoln Lines Bows for '42 ... 





1942 LINCOLN-CONTINENTAL convertible cabriolet is long, low and rakish. 
A six-passenger coupe also is offered in this series. 





1912 LINCOLN-CUSTOM combines distinctive appearance with ample pas- 


senger capacity. Above is shown the limousine. 


passenger sedan. 


ompanion car is the eight- 





CUTAWAY CHASSIS shows Lincoln’s unit-body-and-frame construction. 





U.S. Seen Moving Toward 
Complete Defense Economy 


Special to Automotive News 
EY, Pa.—A more rapid 
trend away from the guns-and- 
butter effort toward a wholly de- 
fense economy was forecast at the 
annual convention last week of the 
American Trade Assn. Executives. 
Warning that there are not 
enough raw materials available for 
both defense and normal non- 
defense production, Robert E. Mc- 
Connell, chief of OPM’s conserva- 
tion section, told the trade as- 
sociation men that four steps be- 
ing followed in speeding defense 
work are: Conservation of critical 


coln-Custom bodies and the chauf-| ;aterials, reduction in non-defense 


feur partition of the limousine 
operate by automatic controls, a 
feature which also is standard on 
the windows of the Lincoln-Con- 
tinental cars. 





br , 
1942 LINCOLN cars permit passen- 


or. If the} e's to step in or out at curb level. 


Also they provide ample seat-room, 
leg-room and head-room, the latter 
despite a substantial reduction in the 
overall height of the smartly-appointed 
new bodies, it is said. 


consumption, substitution of ma- 
terials to make up the scarcity of 
raw materials, and _ standardiza- 
tion and simplification of manu- 
facture. 

Also to be expected, according 
to views expressed in other ad- 
dresses and discussions at the 
three-day conclave, are: 

Much tighter controls over ma- 

terials and inventories, with 
greater stress in the future on raw 
materials allocation rather than 
finished goods priorities. 

Greater emphasis on price con- 

trols, with the Office of Price 
Administration moving into fin- 
ished goods price-fixing if ceilings 
farther back in the economic set- 
up fail to achieve the desired re- 
sults. 

More stringent control of con- 

sumer installment buying and 
broadening of the list of commo- 
dities affected. 

Added taxation designed to 

reach those in the lower income 
brackets, either through further in- 
come tax broadening or a general 
sales tax, or both. 

Increasing stress on the im- 

portance of planning by both 
government and industry for post- 
war economic readjustment. 


Although piqued over the policy 


of some defense agencies, par- 
ticularly the OPA, to go over the 
heads of trade associations di- 
rectly to industry for the solution 
of problems requiring full and ade- 
quate data, the association execu- 
tives indicated they would at- 
tempt on their own initiative to 
be of greater assistance in the de- 
fense effort. Although agreeing it 
would be unwise to seek participa- 
tion in policy-making on price- 
fixing or materials allocation, be- 
lief was expressed that trade as- 
sociations able and willing to pro- 
vide detailed facts as to produc- 
tion costs, pricing methods, com- 
petitive conditions and the like 
would find little difficulty in pre- 
senting such facts to defense 
agencies. 


Assurances that compliance by 
manufacturers with OPM pro- 
grams, such as standardization of 
products, will not be held as anti- 
trust violations were reiterated by 
John Lord O’Brian. OPM general 
counsel, who told the convention: 


“All decisions resulting from 
conferences with industry repre- 
sentatives are and will be made 
solely by OPM, and in each in- 
stance individual concerns will be 
either requested or ordered to 
undertake specified activities, 
which have been previously ap- 
proved by the U. S. attorney gen- 
eral, with the understanding that 
no prosecution for violation of the 
anti-trust laws will result when 
industry follows an OPM order or 
request.” 


Larger Quarters 


CHICAGO. — Consolidated Wire & 
Associated Corps. have announced that 
all production and general office fa- 
cilities were moved to new and larger 

uarters here. According to J. G. 

ann, treasurer, who released the 
announcement, the move is being made 
to facilitate the handling of orders for 
the numerous products of the company. 


Civilian Industry 
To Be Protected, 


Henderson Says 


PRINCETON, N. J.—A warning 
that the squeeze of civilian pro- 
duction curtailment resulting from 
the defense program would be in- 
creasingly felt by industry in com- 
ing months and that the American 
people as individuals were going 
to have to pull in their belts was 
voiced here last week by Admin- 
istrator Leon Henderson of the 
Office of Price Administration. 


Addressing a dinner given edi- 
tors and publishers of trade papers 
by the John A. Roebling’s Sons 
Co., of Trenton, in celebration of 
its 100th anniversary, Henderson 
declared that “actual curtailment” 
of consumer goods output “is the 
only real answer” to the needs of 
an all-out defense program. 


“But we in Washington,” he 
added, “also have a responsibility 
to see that reductions in output 
of civilian goods are not carried 
too far, to see that civilian morale 
and civilian industry are not 
harmed unnecessarily. 


“This means that minimum sup- 
plies of scarce materials must be 
reserved for civilian uses. You 
can’t keep a civilian economy go- 
ing, for example, without giving it 
some copper. Furthermore, hoard- 
ing of scarce materials by industry 
and governmental agencies alike 
must end. Some _ euphemistically 
call this ‘protective buying.’ But 
call it what you will, it hurts the 
defense program and hurts the 
country. 


“Already action has been taken 
in some cases to reduce the flow 
of raw materials to concerns hold- 
ing huge stock piles. Possibly we 
should go further and have some 
of those stock piles taken away 
for redistribution to plants need- 
ing them urgently either for de- 
fense or essential civilian produc- 
tion. y 


“Too many of us, including, I 
am sorry to say, some of those in 
Washington responsible in part for 
the defense effort, have not in 
these past months realized fully 
enough the dangers which now 
threaten our way of life, the way 
of life which made possible the 
institution we have met here to- 
night to honor. 


“But now at last there are con- 
vincing signs that after 15 months, 
American industry is beginning to 
waken and to throw the full 
weight of its productive capacity 
into the task of winning this battle 
in defense of the principles of 
democracy. 

“During the past few weeks 
there has come a clearer realiza- 
tion of what is required from in- 
dustry, from labor, from the rank 
and file of American citizenry if 
we are to win. There is growing 
recognition of the clear fact that 
‘business as usual’ is out.” 


Syracuse Sales 
Hit Year’s Low 


SYRACUSE.—New passenger car 
registrations in Onondaga county 
last month totaled 757. This indi- 
cated the smallest number of new 
car sales in the county during any 
month so far this year, but, never- 
theless, was 15.7 percent better 
than August, 1940. 

Total of new car registrations 
for the year to date held at an all- 
time high level, the record disclos- 
ing 9,354 such registrations during 
the eight months ended Aug. 31— 
a rise of 30.4 percent over the 
corresponding 1940 period. 

Used car sales in the county, ex- 
clusive of transfers, last month 
aggregated 573, compared with 601 
in August, 1940. Total for the first 
eight months of 1941 was 8,041, 
against 6,093 in the comparable 
1940 period. 

There were 103 new trucks reg- 
istered in the county last month, 
an increase of 2.9 percent com- 
pared with August a year ago; to- 
tal for the first eight months of 
this year, 1,018, up 6.8 percent. 





For a fresh automotive viewpoint, 
read George M. Slocum’s “A Word in 
| Edgewise.”’ 
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OPM Man Talks 


GM Party 
Fleet Seminar 


Smith Promoted 
> 


by 
Jack Weed 


FTER Joe Weiner of OPM, was 

released from the stand at the 
Congressional hearing here in De- 
troit last Thursday, your commen- 
tator had an opportunity to talk 
to this OPM executive who speaks 
for Leon Henderson, OPM czar of 
automotive output. We asked him 
what was the intent of OPM as 
regards the priority orders on truck 
production. He said that the feeling 
in Washington was to keep hauling 
equipment in essential lines at as 
high a point of efficiency as pos- 
sible, but that the first priority and 
limitation orders were not neces- 
sarily the final word. He felt that 
revisions would be made as soon as 
special needs not covered in the 
initial orders came to their atten- 
tion. 

* *« * 

IT IS evident in talking to the 
boys of OPM that not much 
thought has been given to essential 
transportation needs in the truck 
sizes under one ton, but this is 
not surprising when one considers 
all of the various problems that 
have been thrown on the shoulders 
of these men. It is going to be up 
to the farmers, contractors, public 
utility men and the dealers, who 
serve these essential industries, to 
force the attention of OPM to their 
needs in hauling equipment. If they 
squeal loud enough, their plea will 
be considered—if they don’t squeal 
Washington is apt to feel they 
aren’t being hurt. 

ss *¢ * 


A LITTLE truck demonstration 
at the recent General Motors press 
party “ohed” and “ahed” the scribes 
attending. Both a Chevrolet 4x4 
and a GMC 6x6 were sent up a 
60 percent grade under their own 
power, stopped half way up the 
grade and then made to finish the 
climb without the teeniest of back- 
sliding. Simple stuff for Holibard. 
Then an olive-drab Chevrolet, with 
a winch on its nose, was made to 
pull itself up a grade that looked 
like the side of a Culebra cut by 
means of the winch cable and a 
snubbing post on the top of the 
embankment. These, added to hav- 
ing some 6x6’s shove over a few 
trees and high brush, gave the 
boys who only see trucks on the 
pavement, a great thrill. At least 
trucks came into their own at this 
new-car preview. Bill Fish, Chevy 
truck mogul, is still grinning over 
the pleasure of seeing his pets star 
at such a show. 

s. * *& 

THEN NOT to be outclassed by 
his former teammate, Felix Doran 
jr., formerly assistant sales pusher 
for Chevrolet but now general man- 
ager of GM Fleet Sales, put on a 
show for an overflow crowd of 
fleet boys the next day at the same 
place. Felix and Larry (“Blondy’”) 
Shaffner, his aide-de-camp, are 


still wondering how they took care 
(See TRUCKIN’ Page 12, Col. 5) 
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confusion and 
He had asked for “complete parity 








New OPM Orders 
Allow but756,000 


Civilian-Use Jobs 


Only 510,000 Units Cared 
for by A-3 Rating 
for Materials 


DETROIT.—Priority order 
No. P-54, recently released 
by OPM, provides an A-3 
rating for the procurement 
of materials to build 510,000 


medium and heavy-duty trucks for 
civilian domestic and export mar- 
kets during the next 12 months, if 
the present order is carried beyond 
the first five months of the present 
model year. Medium and heavy 
trucks for military and the lend- 
lease program will be in excess of 
this allotment. 

Adding this “priority” truck pro- 
duction to the estimated 246,000 
light trucks which the limitation 
order allows manufacturers to 
build—if they can get materials— 
gives the industry a_ potential 
civilian-use production of 756,000 
trucks for the 1942-model year as 
against a total production of 981,- 
729 units of all types built during 
the model year. 

This analysis of the priority 
order and the limitation order re- 
veals that OPM is actually penal- 
izing the industry some 225,000 
truck units when compared with 
last year’s production—and over 
400,000 units as compared with the 
first OPM releases which _indi- 
cated that the truck industry 
would be able to build about 1,- 
189,000 trucks for civilian and 
military use, with the military 
needs pegged at approximately 
200,000 units. 

The allowable manufacture under 
the priority order is broken down 
as giving a production of approxi- 
mately 5,000 heavy-duty jobs per 
month and about 37,500 medium- 
duty units per month. The allow- 
able production of light-duty units 
(under 1% tons) without priority 
on materials, is estimated at 20,500 
jobs per month for the duration 
of the order which runs for only 
four months. According to the or- 
ders on both medium and light- 

(See POTENTIAL, Page 12, Col. 1) 


Nebr. Truckers 
ee to Parity 


Rates with Rails 


LINCOLN, Neb.—Nebraska com- 
mercial truckers engaged in a con- 
troversy with the Burlington, Chi- 
cago & Northwestern and _ the 
Missouri Pacific railroads, on the 
right of the three roads to use 
trucks for intrastate shipments, 
reached a compromise last week 
establishing parity rates for both 
trucks and railroads. 


The rails insisted that such a 
plan would release 100 cars a week 
on the three railway systems. 

Previously truckers asserted that 
there was no shortage of trans- 
portation facilities. Tom Coffey of 
Alma, president of the Nebraska 
Commercial Truckers Assn., as- 
serted that he has equipment to 
increase his volume 50 percent or 
9,600,000 pounds per year. R. Y. 
Ross of Crawford and Ray Mc- 
Maken of Plattsmouth testified to 
similar conditions in their terri- 
tory. Paul Halpine, NCTA secre- 
tary, declared that the railway 
plan would bring about hopeless 
inequitable rates. 


in” schedules. 
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OPM Sets Status of Light, Heavy Trucks 








HALF-TON Dodge job-rated panel truck for 1942 with 116-inch wheelbase. 


Increased Power 


Features Dodge 
Trucks for 1942 


DETROIT.—Embodying more 
powerful engines and numerous 
other advancements, the 1942 line 
of Dodge Job-Rated trucks excels, 
not only in power but in efficiency 
of operation, any line of trucks 
ever produced by the corporation, 
according to L. D. Cosart, sales 
manager of Dodge Truck. 

Improvements and advancements 
in the new trucks, he said, are in- 
tended in every instance to enable 
the vehicles more adequately to 
meet requirements of the long- 
range program of hauling increas- 
ing millions of tons of needed 
goods and materials at the ac- 
celerated pace of defense trans- 
portation. 

With power and torque increases 
unprecedented in Dodge truck his- 
tory, a 115 horsepower 1%-ton 
model and a 120 horsepower 1%- 
ton Special are featured as carriers 
destined, under current govern- 
ment regulations, to shoulder a 
larger share of the nation’s heavy- 
duty hauling. 

The complete new line includes 
112 standard chassis and body 
models, on 18 different wheelbase 

(Continued on Page 12, Col. 1) 


Truck Top Ten 


First Ten in Registrations Re- 
ported in Automotive News soe. 


1941 
Pos. Make Pos. 
1—153,832 Chevrolet 123,224— 1 





2—130,348 Ford 103,2338— 2 
38— 65,2382 Internat] 49,158— 3 
4— 42,494 Dodge 37,415— 4 
5— 30,384 GMC 24,817— 5 
6— 6,900 Plymouth 6,893— 6 
I— 6,360 Mack 4,649— 7 
8— 6,314 White 4,024— 9 
9— 4,203 Diamond T 4,139— 8 
10— 3,170 Studebaker 822—15 
Total All Makes 
459,416 366,252 


These figures do NOT include 
government deliveries. 





Defense Limits 


Truck Changes 
For Chevrolet 


DETROIT. — Because the motor 
truck is playing a vital role in 
industry’s defense effort, maximum 
truck production on the part of the 
motor car manufacturers is sought 
for 1942, W. E. Fish, manager of 
Chevrolet’s commercial car depart- 
ment, asserts. To facilitate produc- 
tion of the largest-selling truck in 
the world, Chevrolet engineers have 
scheduled little basic change in the 
division’s 1942 models. 

Appearance-wise, all models cor- 
respond closely with those intro- 
duced last year. No changes will 
be made in bodies or cabs, though 
some chassis’ refinements’ are 
= for the new year, Fish 
said. 


New, more durable shock absorb- 
(Continued on Page 17, Col. 1) 
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Output of Light 


_ |Units Limited to 


67% of ’41 Total 


Essential Farm Market 
Overlooked in Setting 
of °42 Quotas 


DETROIT. — With the is- 
suance of priority form PM 
1152 and limitation order 
PM 1158, OPM clarifies the 
uncertainty that has hung 


over previous announcements re- 
garding the number of trucks the 
industry will be able to build dur- 
ing the period Aug. 1 to Nov. 30 
this year. 

First announcements tended to 
give the industry the go-ahead to 
build 1,189,000 trucks, or as many 
as were built last year plus 200,000 
for strictly military use. In this 
announcement it was stated that 
trucks of three tons and over were 


Action Needed 


Although priority No. A-3 has 
been assigned to production of 
repair parts for medium and 
heavy trucks, common and con- 
tract haulers are already finding 
it impossible, in many instances, 
to get material and parts to re- 
pair trucks engaged in hauling 
defense materials. 

This week in the Detroit area, 
truckers have not been able to 
get copper tubing to repair oil 
line, lighting wire to rewire 
truck semi-trailer units and 
drills for repair machine shop. 
Suppliers having this material 
demand a priority certificate, 
and these haulers have been 
provided with no priority or or- 
der for purchase. 




















given unlimited priority and trucks 
of from 1% to three tons were 
given a limited priority based upon 
the production of last year. 

While past announcements did 
not actually say so, it was _ inti- 
mated that the manufacturers 
would be able to build as many 
light trucks (trucks under 1%-ton 
capacity) as they did last year. 
Limitation order L-3, Form PM 
1158, now permits: 

“During the period commencing 
Aug. 1, 1941, and ending Nov. 30, 
1941, the manufacturer of light 

(Continued on Page 15, Col. 1) 


Gray Calls for Equal Rights 
Under State Truck Laws 


Special to Automotive News 

LOUISVILLE.—No one form of 
transportation should be allowed 
to dominate the entire transporta- 
tion field with the result that 
shippers and consumers are forced 
to pay higher rates and denied 
the use of more convenient ser- 
vice, Chester H. Gray, director of 
National Highway Users Confer- 
ence, said here last week. 

Gray, speaking before a meeting 
of the Kentucky Highway Users 
Conference called to initiate a cam- 
paign for modernization of state 
laws regulating the sizes and 
weights of motor vehicles, said 
each form of transportation should 
be free from unduly restrictive 
legislation. 

“Farmers are among the greatest 
beneficiaries of highway transpor- 
tation and the movement of agri- 
cultural products is considerably 
retarded where state laws govern- 


ing sizes and weights of motor 
trucks are unduly restricted,” Gray 
said. He declared that competition 
from highway transport has forced 
many reductions in railroad freight 
rates on agricultural and industrial 
commodities. 

“As an example of what often 
happens when a state liberalizes 
its motor vehicle laws, let us ex: 
amine the reduction in rail rates 
on automobiles following the repeal! 
of the ridiculous Texas 7,000 pound 
load law. Rail rates on automobiles 
from St. Louis to Texas points were 
reduced July 13 as follows: To 
Austin, from $2.54 to $1.78; to 
Beaumont, from $2.20 to $1.59; to 
Dallas, from $2 to $1.38; to Galves- 
ton, from $2.46 to $1.75. Prior to 
repeal of the Texas 7,000 pound 
load law, only two automobiles 
could be transported on one vehicle 


over the highways, while four can 
(See RIGHTS, Page 17, Col. 1) 
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Special to Automotive News 

WASHINGTON. — With an im- 
posing line-up of speakers and 
special features, and a program 
which calls for consideration of a 
host of defense-born problems, the 
American Trucking Assns. is look- 
ing forward to its most important 
and best attended convention in 
New York City Oct. 27-30. 


A principal address will be de- 
livered by John L. Rogers, mem- 
per of Interstate Commerce Com- 
mission. He will devote his re- 
marks to the activities and plans 
of the Central Motor Transporta- 
tion Committee, which was ap- 
pointed to study motor transport 
problems in connection with the 
national emergency, and to serve 
as a means of contact between the 
industry and officials in charge of 
the defense program. Rogers is 
chairman of the committee, and 
he will explain how motor carriers 
ean utilize its far-flung facilities 
to help promote defense. 

Rogers is well-known through- 





U. S. Inventory 
Of Trucks, Buses 
To Aid Defense 


WASHINGTON.—As part of the 
transportation planning for na- 
tional defense, a national defense 
inventory of trucks and buses was 
started in most states last week, 
Federal Works Administrator John 
M. Carmody has announced. 


“Trucks and buses have become 
a notably significant part of the 
nation’s transportation system,” 
Carmody explained in emphasizing 
the importance of the inventory in 
the planning for national defense. 

The size of truck and bus opera- 
tions in the country is indicated, 
he said, by the fact that more than 
6,000,000 questionnaire-cards are 
required in the canvass which will 
be conducted by the state motor 
vehicle registration agencies. 


The specific purpose of the in- 
ventory, Carmody stated, is to set 
up detailed central and regional 
records of all trucks, freight trail- 
ers and buses. These facts would 
be for possible use in emergencies 
in organizing highway transporta- 
tion for more effective service in 
the assembly of defense-industry 
materials, delivery of military and 
civilian supplies, relief of dock and 
terminal congestion and movement 
of passenger traffic. 





Transportation Exhibit 


To Be Held in Phila. 
NEW YORK—Importance of 
highway transportation to national 
defense will be portrayed at the 
eighth annual National Highway 
Transportation Show to be staged 
Dec. 6-12 in Convention Hall, Phila- 
delphia, according to announce- 
ment here by the board of direc- 
tors of National Motor Truck 
Show, Inc., sponsors of the ex- 
position. 

The show will include a com- 
plete display of trucks, trailers, 
tanks, tractors, passenger Cars, 
road building equipment, mobile 
kitchens, sterilizer units, diesel and 
gas engines, third axles, accessories 
and equipment, ambulances, buses, 
and other exhibits. 














Powder or Paint? 


ctober issue of Automo- 
uae aaeee (Automotive News 
companion publication) carries 
a aaa. entitled “Powder or 
Paint?”, which advises truck 
dealers and fleet maintenance 
men how to preserve the finish 
on trucks that may come under 
the “very-scarce” heading. 
Colors such as cream, shades 
of chrome yellow, orange, light 
green and red are now prac- 
tically out of production, and 
operators with vehicles finished 
in these colors may not be able 
to get matching lacquers or 
synthetic enamels. 



















Defense Problems Add 


Imposing Lineup of Speakers 
Set for Meeting Oct. 27-30 


out the trucking industry, and has 
appeared on several ATA conven- 
tion programs in the past. As a 
member of the Motor Carrier di- 
vision of ICC and a former di- 
rector of the Bureau of Motor 














































broad knowledge of the industry 
and its problems. the priorities division stands 

Ted Husing, nationally -known|| ready to facilitate the acquisi- 
radio announcer, has been en-|| tion of material and supplies 
gaged as commentator for the 
Fifth National Truck Drivers’ 
which will be held at 
Madison Square Garden in con- plan. 
junction with the convention. . 


sistance in the 


he has an_ unusually || tion. 


AUTOMOTIVE DEALERS: Every effort is 


Priority Ratings Given 
For Road Construction 
WASHINGTON.—Priority as- 


materials for six classes of 
highway construction, when and 
if shortages occur, is assured in 
a “letter of intent” from Office 
of Production Management to 
the Public Roads Administra- 


The letter made clear that 


for the development of a stra- 
tegic network of highways ap- 
proved by the War Department 
in conformity with a master 
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Significance to ATA Conclave 





Use Tax on Truck Fuels 
Passed in Nine States 


NEW YORK.—A relatively newtax exempt when used for house- 
method of taxation affecting the; hold purposes, heating or other 
trucking industry was adopted this| non-highway uses. 
year by nine more states when| The special fuel-use tax was 
they imposed levies on the use of adopted this year by Arizona, Ar- 
such special motor fuels as diesel kansas, Kansas, Maine, North Car- 
oil and liquefied petroleum gas, olina, South Dakota, Tennessee, 
and made users responsible for| Texas and Utah. In Washington 
payment of the tax, according to| 1941 legislation supplanted a prior 
data from the Federation of Tax|jaw. Other states levying the tax 
Administrators. Eight other states prior to 1941 were Florida, Ken- 
within the past few years have tucky, Louisiana, New Mexico, 
| operators of certain types of heavy Oklahoma, Oregon and Virginia. 
'enacted special fuel use taxes. (orci ea ae 

The fuel-use tax falls mainly on|_‘‘Dealers Tell Me,” by John O. 
trucks and other vehicles using|™Mumn, is an open forum for the 


; i h 
1 special fuels. These same fuels are appears Seckiy in hutemtiive Tous. 


acquisition of 






being made to supply International dealers with as many new trucks as pos- 


sible .. . for the vital MUST hauling assignments of today. Back up sales of new trucks with emphasis on SERVICE, to 
keep both new and used Internationals on the job. 





Keep ’em 
ROLLING! 





Time is money on cross-town and cross- 
country hauling these days. Avoid delays 
by keeping your International Trucks in tip- 
top shape. Expert servicemen are ready to 
serve you at all branches and dealers to keep 
your trucks on the job... Keep ‘em rolling! 


aa 
_. 
Ate! wAmiwen ts. 


Charles P. Hart Transportation Co., Los Angeles, has used 


rs al AL «. International Trucks since starting in business five years ago. 


This heavy-duty truck is one of nine Internationals in the Hart 
EM fleet. “Our Internationals cost less to operate than others in 


our experience,” Hart officials say. 


L wrennationat Trucks are carrying extra- 
special cargoes these days—important loads that must get 
through on schedule. 


The built-in power and economy of Internationals is show- 
ing up every day on this kind of hauling. All over the country 
Internationals are having to work harder—and live longer. 
There is less rest between hauls, fewer empty returns, more 
double-duty. New standards of endurance are being set up. 
And that’s where Internationals step out in front. 


Turn your MUST hauling assignments over to economical, 
dependable Internationals. Company-owned branches and In- 
ternational Truck dealers from coast to coast are at your service. 


INTERNATIONAL HARVESTER COMPANY 
180 North Michigan Avenue Chicago, Illinois 
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1942 Dodge Truck Line Boasts Added Horsepower 


112 Body Models Offered 
On 18 Different Wheelbases 


(Continued from Page 10) 


lengths, ranging in capacities from 
half-ton pickup and panel types to 
heavy-duty gasoline and_ diesel- 
powered prime movers. 


Improved in numerous respects, 
the new six-cylinder, high corm- 
pression Job-Rated engines retain 
all the main features of previous 
years. 


An oil bath air cleaner, mounted 
at the carburetor, and now im- 
proved by means of a new rubber 
gasket which is said to prevent 
seepage of air and dust, and which 


Potential 


(Continued from Page 10) 


duty units, the manufacturers aré 
limited on each month's production 
and if materials are not available 
for the allowed production during 
this first four months period, that 
shortage is lost for the year. 


Dealers, however, must realize 
that out of this possible total of 
756,000 truck and bus units for 
civilian use must come all trucks 
built for export that are not cov- 
ered by lend-lease or military re- 
quirements for foreign powers. 
Last year, 139,000 trucks were sold 
at export for both civilian and 
military use. 

The priority order for the pur- 
chase of materials applies to all 
builders of trucks in the medium 
and heavy classes; truck - trailer 
manufacturers who build semi- or 
complete trailers with a carrying 
capacity of five tons or more; pas- 
senger carriers or bus manufactur- 
ers on vehicles having a seating 
capacity of not less than 15 passen- 
gers and makers of “Defined Parts” 
which means only “the functional 
parts used for the manufacture or 
repair of heavy trucks, medium 
trucks, truck-trailers and passenger 
carriers. These stipulated parts in- 
clude engine, clutch, transmission, 
propeller shaft, axles, brakes, 
wheels, hubs, drums, starting ap- 
paratus, spring suspension, brack- 
ets and shackles, gauges, speedo- 
meters, motors, fuses, flares, direc- 
tiorial signals, rear-view mirrors, 
windshield wipers, control mechan- 
isms, steering apparatus, driving 
gears, coupling devices, also ex- 
haust, cooling, fuel and electrical 
systems including generators, 
lights, reflectors, and batteries.” 


Neb. Highway Users Seek 


Anti-Diversion Amendment 


LINCOLN, Neb.—Representa- 
tives of the Nebraska Highway 
Users Conference will sponsor a 
movement to circulate petitions to 
initiate a constitutional amend- 
ment to forbid the diversion of 
gasoline tax monies from highway 
construction. 


C. H. Gray, director of the Na- 
tional Highway Users Conference, 
delivered an address. W. A. Grant 
of Fremont, Neb., president of the 
Nebraska Highway Users Assn., 
urged the adoption of a just and 
uniform system of automobile 
taxation. 





is said to make the cleaner prac- 
tically 100 percent efficient, is an 
important advancement designed 
to help prolong engine life. A re- 
designed auxiliary air cleaner is 
mounted on the oil filler cap. The 
opening in this small air cleaner 
is now located toward tho rear, 
rather than around the entire cir- 
cumference of the cap. Thus, dust 
particles are flown past rather 
than directly into the opening, it 
is said. 

A metal-edged fuel filter at the 
carburetor supplements the filter 
assembled in the fuel pump, thus 
offering double protection against 
foreign matter in the fuel enter- 
ing the engine. 

Oil pump efficiency is increased 
by use of a floating-type oil pump 
screen, which is hinged and floats 
just below the surface of the oil 
in the crankcase, following the rise 
and fall of the oil level. Thus oil 
is not drawn directly to the oil 
pump from the surface of the 
reservoir or from the bottom of 
the crankcase. Surface oil is apt 
to be frothy or foamy during en- 


gine operation and oil from the | ; 


bottom of the crankcase is likely 
to contain sediment. 


Other Dodge truck engine fea- 
tures are lightweight, lubricoated, 
multi-ring pistons; exhaust valve 
seat inserts; full-length water 
jackets; by-pass thermostat, re- 
placeable, precision type main and 
connecting rod bearings; full-pres- 
sure engine lubrication and air- 
cooled generator. 


Clutch housings on all models 
from %-ton through 2-ton capacity 
have been strengthened through 
the use of reinforcing ribs. 


Deep, strong side rails and cross 
members, the use of box-type con- 
struction in the front cross span, 
plus attaching the heavy channel- 
type front bumper directly to the 
ends of the frame side members, 
for reinforcement of the entire 
structure, give Dodge truck frames 
more strength and rigidity, it is 
claimed. Frames of %-ton models 
are now further strengthened by 
an increase in stock thickness. 
Bumpers on %-ton and %-ton 
models are now finished in gray or 
black enamel. 

Advancements such as a by-pass 
thermostat, water distributing 
tube, and full-length water jackets, 
contribute to efficient cooling of 
the engines. Now, a redesigned ra- 
diator core with more water cells 
per square inch on %-ton models, 
together with increases in fan 
diameter to 18 inches on 1-ton 
models and to 19 inches on 1%2-ton 
and 2-ton models, plus the addition 
of a baffle between the radiator 
shell and top tank on 2-ton models, 
provide effective cooling for even 
the most severe operating con- 
ditions, it is claimed. 

Use of modern type transmis- 
sions throughout the entire range 
of Dodge trucks, including syn- 
chro-shift in %-ton, %-ton and 1- 
ton models, and the incorporation 
of Amola_ steel mainshaft and 
gears and an improved mainshaft 
rear bearing in 1%-ton models, 





BROWN THAWLEY of Milford, Del. 


» lets his customers know that a very 


important part of his business is the sale of genuine IHC parts. Here is the 
service department of his building, which is 50 feet by 90 feet. In his big 
showroom Thawley displays, on one side, International trucks, and on the 
other side farm equipment. Last year Thawley sold 38 tractors and 33 trucks. 


Dodge Trucks for 42 .. . 





1%-TON DODGE job-rated truck 


160-inch wheelbase, with special stake 
body. This is one of numerous trucks being offered by D . 


odge for 1942 


body. 






















contributes not only to driver con- 
venience but also to the perform- 
ance of the vehicles, it is said. 
Transmissions on %, % and 1-ton 
models have three speeds, 1'2-ton, 
four speeds, and on 2 and 3-ton 
models, five speeds. 

“Equal- Pressure” hydraulic 
brakes are used on all Dodge 
trucks. For driver convenience and 
greater safety, heavy-duty models, 
both gasoline and diesel-powered, 
are equipped with a 10-inch brake 
booster cylinder, which reduces the 
amount of foot pressure required 
for brake application. A _ 1,000- 
cubic-inch vacuum reserve tank is 
provided as standard equipment on 
Dodge-diesel trucks. 

Particularly adaptable to the 
current demand for high efficiency 
in truck transportation where op- 
eration combines light and heavy 
or diminishing loads; or hilly and 
level routes, are Dodge dual- 
purpose trucks, in 1%, 2 and 3-ton 
capacities. The two-speed axles in 
these trucks provide a gear ratio 
for extra speed with economy and 
a power ratio for extra pulling 
ability on hills or in heavy going. 

All cabs have a large “Safety 
Vision” rear window, ventilating 
cowl and windshield, rigid wedge- 
type door mountings, draft-sealed 
windows and doors, extra thick 
seat and back rest; full-width 
chair-height seat, adjustable to 
three positions, and level, unob- 
structed cab floor. Deluxe cabs 
have an adjustable sun visor, con- 
stant speed electric windshield 
wiper, dome light cab illumination, 
padded armrest on left door, 
leather upholstery, deluxe seat 
cushion and seat back. 

Panel bodies of modern, steel 
construction are designed and 
built to provide maximum strength. 
Steel panels are supported and re- 
inforced by sturdy steel horizontal 
and vertical structural members. 
These bodies also provide maxi- 
mum, unobstructed cubic-foot load 
capacity, it is said. 

All the 1942 Dodge trucks are 
streamlined in styling. 

Dodge-diesel trucks, available in 
152, 170, 188 and 205-inch wheel- 
base lengths, are all powered with 


STEPS PLACED in the right posi- 
tion and a door opening that is full- 
width at the bottom make it easy to 
get in and out of cab-over-engine 
pee of Dodge job-rated trucks, it 
s said. 





CHEVRONS for defense haulers. This 
insignia is one of thousands being 
supplied by Dodge dealers to distin- 
guish trucks in civilian use that are 
serving the nation by hauling defense 
materials. 





S. C. Okays Reduction 


In Truck License Fees 
COLUMBIA, S. C.—Gov. Burnet 
R. Maybank has signed an act of 
the 1941 general assembly reduc- 


the Dodge-designed and Dodge-| - i 
a Gant auaiee, Walch de.|ing the license fees on trucks 
velops 100 horsepower and 240|#Pove five-ton capacity. 


The act would also give an in- 
dividual the right to decrease his 
load capacity at the beginning of 


foot pounds torque. 


Mack Adds Dealers 


the following license year and 
LONG ISLAND, N. Y.—Mack-Inter-|thereby qualify for a cheaper 
national Motor Truck Corp., according | Jicense. 


to an announcement by R. Hilty, 
vice-president in charge of dealer sales, ee eee — 

has recently completed contract ar- To feel the pulse of the industry, 
rangements for 16 new dealer-repre- consistent reading of Automotive News 
sentatives. is a necessity. 











Truckin’ 


(Continued from Page 10) 


of over 800 guests when only 500 
were expected. They had the cream 
of the public utility, telephone, 
meat packing and oil refining crop 
out for the first maintenance semi- 


nar ever held. 
* * * 


DON SMITH, long the Big Gun 
around Michigan Trucking Assn., 
sang his swan song as association 
general manager in a manner like 
unto Caruso or Nelson Eddy. His 
last annual banquet and convention 
were highlights of an energetic 
association managerial career. At 
the feast he had ICC Commissioner 
John Rogers who came out from 
Washington especially. Headlining 
the noon luncheon was S. L. A. 
Marshall, war commentator of the 
Detroit News. Don’s not leaving 
MTA entirely in the lurch, how- 
ever, as he was elected chairman 
of the board so that he can still 
pull strings on association activities 
and run his own trucking business 
as well. John Arch Turner is the 
new secretary. 

* * * 

SPEAKING of Commissioner 
John Rogers, however, brings up 
something all of us in the truck 
business can well give some thought 
to. The ICC has found that truck. 
ing equipment is running down at 
the heels from a safety standpoint 
due to the fact that every available 
piece of equipment is putting in 
double hours on the highway these 
days. Trucks — and cars, too, for 
that matter — must be kept in safe 
operating condition now that traf- 
fic on the highways is decidedly 
on the increase. 

* * 

IT ISN’T enough that OPM 
makes provision for the manufac- 
ture of these parts and equipment. 
Means must be provided to make 
them available to the _ essential 
haulers and to other automotive 
service outlets. American lives lost 
due to accidents on the road be- 
cause of faulty brakes or steering 
gears are just as important as 
lives lost through the sinking of a 
ship carrying lend-lease material 
to Iceland. It doesn’t take a Navy 
to protect these civilian lives—just 
a sane and sure program of al- 
lotting enough material to build 
the parts and a means of insuring 
that the dealer and repair shop 
can buy them when the need 
arises. Already necessary mainte- 
nance parts are becoming very 
scarce in spots. 

* * * 

“THOUGH the mills of God 
grind slowly—” Now, a full 30 days 
after dealers’ hopes were raised 
that trucks might help them 
weather the passenger car produc- 
tion cut by the news release that 
the industry would be able to build 
1,189,000 trucks this model year, 
comes the lowdown on what the 
A-3 priority and the L-3 limita- 
tion order really will amount to. 
It isn’t 1,189,000 trucks for civilian 
use. It lacks considerable of being 
that—but it could be worse. There 
will be some profit in truck sales 
for the dealer who has a truck 
franchise — and has sense enough 
to sell the complete vehicle and 
make money on the equipment as 
well as on the cab and chassis. 

* 


IN FACT the priority order ap- 
plication may make many dealers 
good merchandisers in spite of 
themselves. A truck to be of any 
value to a hauler must be a vehicle 
complete with body and proper size 
tires and possibly other equipment. 
In order to get that body and 
equipment the A-3 order must be 
passed on by the dealer to the body 
man and the other suppliers. When 
the dealer has to procure the 
equipment, because he has the pri- 
ority rating, he may think far 
enough to charge a profit on this 
material he must provide. At least 
we all hope so. 


Trailer Plant Closes 

PLYMOUTH, Ind.—H. A. Hill, owner 
and manager of the Hill Mfg. ° 
here, makers of house trailers, has 
announced the closing of the firm. 
The announcement followed the clos- 
ing of the factory Aug. 15, when it 
was reported an inventory period was 


being taken. Hill said’ the factory 
probably would be sold. 
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Fleet Owner Seminar Draws Overflow Attendance 


2 





800 Operators Participate 


In GM Maintenance Program OPM Lists Basis for Priority 


Ratings on Signal Equipment 





00 

ae DETROIT.—Attendance of fleet | cost of fuel or parts, the manner in 

“4 operators at the Technical Main-|which he drove did definitely influ- WASHINGTON. — At a meeting, the states should be requested to 
p tenance Seminar, held by the Fleet] ence the cost of operation. He also here last week on conservation of| follow the Uniform Vehicle Code 










Sales division of General Motors 
at the General Motors Proving 
Grounds Sept. 11, was greatly in 
excess of that expected, showing a 


declared that an inspection for ser- 
vice should be made every time a 


vehicle is lubricated. 
Brig. Gen. Joseph E. Barzynski,| % 





strategic materials for lamps and 
signal equipment for vehicles, the 
Civilian Allocation division of Of- 
fice of Production Management 
listed the following items of equip- 


as to kind and number of items 
required, and equipment manufac- 
tured during the emergency should 
conform to nationally - recognized 
standard minimum specifications. 


sn.., decided interest of owners and|agsistant to th ( - equ 
ion | operators of fleet equipment in how| General, explained the kom Ge vitancer Order of relative im-| Detroit Truckers Create 

ike to lessen their operating costs. port problems and what the Army | gaa * ° 

His Where 500 to 600 motor vehicle|had to do to maintain service to All items required by law or Advisory Committee 
ion | operating executives, principally|its many fleets in the field. regulation for all vehicles, such| _DETROIT.—Creation of a Motor 
tic | from the public utility, petroleum, aula as headlamps, tail lamps, license-| Carriers Advisory Committee has 
At plate lamps, stop lamps and rear-| been announced by C. W. Avery, 









telephone, packing and department 
store fields, were expected, the ac- 


Greyhound Orders Buses 





view mirrors. 





president, Detroit Board of Com- 













— tual attendance was in excess of] NEW YORK.—Orders for 366 passen- 9 Those required by law as ad-|™erce. The carrier group will 
ing | g00 maintenance men. ote teak $5,450,000 have been ditional equipment for com-|f¥nction within the machinery of 
i: | 4 program of maintenance talks| ruck & Coach Mtg. Co. will produce mercial vehicles. ee 
ne by leading authorities was held at] 283 buses, American Car & Foundry Safety devices, both inside and oard, 
mg | the Proving Grounds during the|C°- 48 and General American  Aero- j tee of vehiel W. I. Nokely, general manager, 
w- | day time and A. P. Sloan jr., presi-| Cent of the cont wait he Beata ty | FELIX DORAN jr., general manager |“) Outside of vehicles. National Automobile Transporters 
an dent and R. H. Grant, vice-presi- Greyhound through @ iroanar see | of General Motors’ Fleet Sales division, 4 Items of equipment believed un-| Assn. here, has been designated 
till dent of General Motors, were the tional sales agreement with banks, | opens the Technical Maintenance Semi- essential to safety. by Avery to serve as chairman of 
ies principal speakers at the dinner earing average interest of 2% percent. nar at GM’s Proving Grounds. It was also recommended that|the committee. 
°SS_ | held in the Statler hotel, Detroit, 
he that night. Felix H. Doran jr., gen- a oq 

eral manager of GM Fleet Sales, 

not only acted as toastmaster for ; 
er the evening but was the author of | 
up “The American Way” feature which i 
ck was set to music and put on for 
















































ht the guests. 

k. Speakers for the afternoon semi- 

al nar were T. A. Boyd, head of the i 

nt organic chemistry department of i 

le General Motors Research, who dis- 

in cussed and demonstrated the prog- 

se ress made in the development of ; 

or gasoline, told the visitors how to | 

fe get the greatest economy from the Pe Al 

f- fuel they were using and told also a oi) 

ly of the progress being made in : 
automotive engine design as it in- Al R-BRAKE j 
fluenced economical fleet operation. 

M Dr. Sidney M. Cadwell, director gc aes 

c- of tire development for U. S. Rub- é 

it. ber Co., spoke of the importance 4 

ce of rubber in the manufacture of , aS 

al the modern motor vehicle, bringing “ 

ye out the fact that not only is DESIGNED TO MEET EVERY BRAKING REQUIREMENT FOR TRUCKS, 

st approximately 175 pounds of rub- 

p- ber used per vehicle but the indus- eee TRAILERS, AND OU5E5. Nea Sa ee 

iz try used 70 percent of all rubber . tinct ale-broke systems ee designe = the i 

.s | imports. He stated that today this a requirement, Thess Wares systems are shown - 

e country had stocks of rubber on __ left and are available and applicable for all types of commercial vehicles. | 

a] hand to last approximately nine 

y months based upon 1940 produc- EQUIP YOUR VEHICLES WITH WAGNER AIR BRAKES 

r jo aeear ai -. eae =. Today, one of the most important considerations in the profitable oper- 

d bers and how they were playing ation of commercial vehicles is their cost of upkeep, and the most im- 

g their part in today’s manufacture. portant item, in this respect, is the braking cost. Higher speeds, heavier 

p H. C. Mougey, technical director loads and increased competition demand high braking efficiency if pay-load 

d of General Motors Research, talked profits are to be maintained. 
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about the cause of high tempera- 
ture sludge in modern engines and 
how to eliminate or reduce it in 
operation. A. L. Boegehold, head 
of the metallurgy department of 
General Motors Research, talked on 
substitute materials, bringing out 
the fact that most of the metals 
being substituted today in the auto- 
motive industry have been used 
before and, while they are just as 
good as the metals they replace. 
cost more to machine or work and 
for that reason were replaced when 
less - costly manufacturing was 
found possible on other alloys or 
materials. 

G. E. Conde, chemical director of 
the automotive finishes division of 
E. I. Du Pont de Nemours & Co., 
spoke on the development of lac- 
quer finishes and how to increase 
their durability. F. V. Bott, general 
service manager of Fleet Sales di- 
vision, spoke on cost control, 
emphasizing the thought that while 
the driver has no control over the 





ONE .. .Wagner Hydrair Broke... The system that provides air-powered 
hydraulic actuation for heavy-duty vehicles equipped with cam-oper- 
ated brakes. Easily installed on production-vehicles and gives the 
vehicles you manufacture and sell an added sales feature. 


for manual effort. 





C. F. KETTERING, GM’s research 


chief, dropped into the seminar to 


talk to fleet owners. 


Successful operators have been quick to realize this, and many of the 
leading fleet operators and truck owners who have already equipped their roll- 
ing stock with Wagner Air Brakes are reporting decreased truck maintenance. 





ALL PARTS THAT MAKE UP THE WAGNER AIR-BRAKE 
SYSTEMS ARE RUGGEDLY BUILT AND EASY TO INSTALL 
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three Wagner Air-Brake Syst 





TWO... .Wogner Air-Hydraulic Broke...The ideal system for converting - KAIBACAN 9 Usa 
vehicles equipped with manually-operated internal hydraulic brakes Wagner Electric Crporation 

into REAL air-powered hydraulic brakes. Simple to install without 6400 : cs 

disturbing the present hydraulic system —mercly substitute air power ymouth Avenue, Seint Louis, Mo.US.A. 


Gentlemen: — Please send me complete information on the 
three Wagner Air-Brake Systems, covered in Bulletin KU-58. 





THREE ...Wogner Stroight-Air Broke...Where straight-air operation is ma 
desired, Wagner can supply a superior system to give reliable and NAME ————____——__-—__ ---- Tivke —— 
efficient actuation for cam-brake-equipped vehicles. ‘ 
CCMPANY_ aiiinstietiiiidsiiaea aia 
city. " STATE 
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Additional Reports Give Evidence of Sales Resistance 


oo 


Dealers Hopeful of Upturn 
Once All Cars Are Shown 


DETROIT. — Further indications j 


of sales resistance to 1942 models 
are found in additional reports in 
AUTOMOTIVE News’ cross-country 
survey, published herewith. 

Most dealers are of the opinion, 
however, that the sales uptrend 
will start in earnest once all makes 
of cars are exhibited, confusion 
over installment terms and prices 
is eliminated, and the public is 
convinced of the quality of the 
1942 cars. 

Following are additional reports 
from AvuTomotTive News correspond- 
ents, supplementing those pub- 
lished last week: 


Delaware Sees 


‘Tough’ Season 
By William Brodie 
Staff Correspondent 

WILMINGTON, Del.—A “tough” 
season ahead for both used and 
new cars is envisioned by Dela- 
ware automobile dealers who fear 
that three factors are combining to 
stem the sales of new cars. First 
is the confusion in the minds of 
prospective buyers on the automo- 
bile situation in general. Second is 
the unsettlement regarding the 
gasoline situation, and third is the 
factor of price rises which are 
deterring car sales. 

New models already introduced 
have brought a lack of active in- 
terest among buyers. Price rise is 
given by leading dealers here as 
one of the principal factors for 
this backwardness on the part of 
purchasers. The public seems to 
admit that the cars are beautiful 
but they simply do not want to 
pay what they term as “the higher 
prices.” 

Another factor towards the 
“tough going” is in the gasoline 
situation. Dealers report that buyer 
thinking seems to be that there is 
no use in getting a new car when 
they are not certain about gasoline 
with which to run it. The ultimate 
solution for many is just to drive 
the old car along or get it repaired 
and let it go at that. 


Credit Curb 


Hits K.C. 
By H. H. James 
Staff Correspondent 

KANSAS CITY.—New credit re- 
strictions are reported by dealers 
as sharply curtailing sales_ this 
month. Just what the final result 
will be, dealers are unwilling to 
guess, but there seems to be a 
feeling that, with production cur- 
tailed approximately 50 percent for 
the 1942 models, dealers can afford 
to be particular about sales, cut- 
ting out the so-called “long deals” 
that have brought disaster and 
bankruptcy to so many dealers in 
the past. 

There is some apprehension, how- 
ever, in the minds of dealers as 
to the effect on used car sales. 
Dealers here have accumulated 
“substantial” stocks of used cars 
in the anticipation of an enlarged 
demand at good prices with the 
opening of two government plants 
—the Lake City ordnance plant 
and the Fairfax bomber plant. 

The men can easily pay for the 
car since their wages will be high, 
but many of them have been un- 
employed over a long period so 
their ability to make a one-third 
down payment is very doubtful. 


Minneapolis 

Is Hopeful 
By Milton Figen 
Staff Correspondent 

MINNEAPOLIS. — (UTPS). — 
Sales of new cars in the Minne- 
apolis area will probably continue 
at a brisk pace with the prospect 
that early months of the 1942 
model year may show gains over 
the corresponding months of the 
1941 model year. 

Whether increased demand will 
carry into the 1942-model year, 
however, is dependent on factors 
outside the automobile trade in 
this area. While dealers are opti- 
mistic, they qualify advance pros- 
pects out of consideration for pos- 
sible difficulty in obtaining cars 
and anticipated price increases. 


Some dealers sight further diffi- 
culty over transportation with the 
possibility that ship or rail space 
shortage may also work hardship 


on auto dealers. 
x eK ok 


Mixed Reaction 


In New Orleans 
By Fred Cumbus 
Staff Correspondent 
NEW ORLEANS.—Somewhat 
mixed reception for 1942 models is 
noted in a check of dealers here. 
While some dealers are en- 
thusiastic about prospects and ac- 
tual sales made, they are frank to 
admit that the credit restrictions 
has put a crimp in their business. 


No Resistance 


In Canton 
By Rex McConnell 
Staff Correspondent 

CANTON, O.—Survey of repre- 
sentative dealers in Canton re- 
vealed there is no resistance to 
new car sales. 

Only problem at this time is 
getting new cars. Some dealers 
have only one new model on floor 
and practically all have list of or- 
ders on hand for new cars. 

Canton industries are working 
at new all-time peak, with much 
defense work being turned out, 
which means higher wages and 
easier money, with all indications 
pointing to a big year for new car 
sales, despite the increased price 


of cars. 
* * * 


Too Early to Tell 


Columbus Opines 
By P. C. Garrard 
Staff Correspondent 

COLUMBUS, O.— With a dozen 
leading automobile dealers and 
distributors taken as a. cross- 
section of Columbus’ dealer body, 
this correspondent found with but 
a single exception, that dealers 
were not in a position to give any 
definite answer as to what resist- 
ance if any there might be to 1942 
models. 

It was stated by some that they 
have heard some objection offered 
by prospective buyers to the in- 
creased prices for the 1942 models, 
but just how strong this objection 
will be sustained can only be de- 
termined when the new cars start 
to come in and can be displayed in 
their show rooms. | 


Outlook Darker 


In Nebraska 


By Geo. W. Kline 
Staff Correspondent 

LINCOLN, Neb. — Prospective 
buyers of 1942 models complain 
bitterly of the new consumer credit 
regulations; other items of sales 
resistance are of minor importance. 

Eight years of drouth and ad- 
verse crop conditions curtailed car 
and truck purchases in the agri- 
cultural regions of Nebraska. Fed- 
eral and state employes and other 
salaried workers depended entirely 
on the budget-buying plan. The 
average age of the cars and trucks 
in the state is about 10 years. Heavy 
crops were harvested in the west- 
ern and central areas of Nebraska 
this year. However, the many years 
of scanty harvests make liberal 
payment terms imperative. Farm- 
ers have back taxes and other 
obligations to meet. The white 
collar brigade must reckon with 
increased living costs. 

s ¢ & 


Oklahoma Confused 


But Demand Heavy 
By Ernest W. Fair 
Staff Correspondent 
OKLAHOMA CITY.—The public 
and dealers alike in this state are 
thoroughly confused on the 1942 
model situation. Demand for the 
new models is reported almost 
everywhere, though not in _ the 
proportion dealers had previously 
anticipated. In smaller cities and 
towns display models have not as 
yet arrived and most small town 
dealers say actual buying interest 
is expected to arouse them. 
Utter confusion in the minds of 
buyers from every class and in 
every section of the state exists 





Mallon Fears Dealers 
May Sacrifice Gross Profit 


In reading over your Sept. 22 edition, I am wondering why you 
have given over a page to the subject of sales resistance in 1942 
cars, and why you particularly headlined the article. 

To my mind, there is every reason why sales would be tem- 
porarily slow. Many buyers always wait until all makes have been 
announced before placing their orders. They will probably do so 
to even a greater extent this year. Prices are very indefinite at 
the moment. Up to the present time cars, as a general thing, 


have been pretty scarce. 


Since last spring, you in your columns, and associations in gen- 
eral, have been urging upon all dealers that they obtain full gross 
profit on every deal. Adoption of this procedure would naturally 
slow up demand, as the public is reluctant to forego their habit 
of long standing wherein they obtain an allowance often times 
much in excess of the actual value of their used car. : 

On page three, opposite part of the article on this subject, you 
have an excellent caption, “Full Mark-Up Essential in 1942.” This 
is a policy that should be hammered home continuously from 


now on. 


My object in writing you is to suggest that the prominence you 
place upon the sales resistance throughout the country might 
have a tendency to influence a great many dealers to continue 
to sacrifice their gross profit in order to move the merchandise 
at this time, rather than hold it, even if this would involve stor- 
age, so as to have merchandise available the last seven months 


of the year. 


I strongly urge that you place more emphasis on the essentiality 
of the full mark-up and the advisability of holding cars if neces- 
sary in order to obtain same, and less emphasis on the apparent 
initial sales resistance.—William L. Mallon, president, Newark 
Automobile Trade Assn., Newark, N. J. 

Epitor’s Note: In the first place, being a newspaper, AvTo- 
MoTIVE News has always tried to present the news of the day. 
Secondly, there has been evident a lackadaisical attitude on 
the part of the automotive industry as regards the selling of 
1942 models; everyone, it seems, has taken their ready sale 
for granted with the result now apparent. Automotive News 
believes, along with Mr. Mallon, that dealers must NOT sac- 
rifice their gross profit in order to move cars at this time. But 
we do believe that dealers, as well as manufacturers, must 
realize that there is a real selling job to be done this year, as 
evidenced by surveys from other cities contained on this page. 


at present; no one knows what the 
future holds in store and everyone 
seems fearful that it will be “the 
worst.” 

Of 20 representative dealers con- 
tacted in every section of the state, 
nearly all expressed little doubt of 
their ability to sell all of the 1942 
models they could get their hands 
on although there is a general un- 
certainty as to how the installment 
purchasing regulations may affect 


these sales. 
* * 


Atlanta Meeting 


Sales Resistance 
By J. H. Reed 
Staff Correspondent 

ATLANTA. — (UTPS).— Automo- 
bile dealers here report that they 
are meeting considerable resist- 
ance in the sale of new cars, 
despite improved business con- 
ditions and difficulty in obtaining 
new stocks. 

This resistance, they say, is due 
to too much “forcing” of the mar- 
ket, which has resulted in a “satu- 
rated” market. 

To some extent the public is un- 
certain about the future, and this 
means that many who could afford 
to buy new cars are holding off 
for the time being. 

On the other hand, Atlanta deal- 
ers believe that the situation will 
improve, although the industry is 
faced with a number of serious 
problems and nobody knows ex- 
actly how the trade or the public 
are going to react to them. 

Although most dealers would 
prefer to have more new cars on 
their sales floors at present than 
they have, they are selling about 
as many as they can get from the 
factory and are not worrying over 
the situation. They believe that, 
unless the demand shows a sud- 
den turn for the better, they will 
be able to keep up with sales. 


General Outlook 


Good in San Antonio 
By B. C. Reber 
Staff Correspondent 
SAN ANTONIO, Tex.—Difficulty 
in getting deliveries from the fac- 
tory, the fact that there are still 
a number of popular lines to be 
announced, and the surprising lack 
of understanding on the part of 
many motorists regarding restric- 
tions on installment buying, will 
serve to hold back sale of new 


models for a short time, but the, 


final quarter of this year should 





show improvement, with sales re- 
stricted only by curtailed produc- 
tion, in the opinion of dealers here. 

“The fact that hundreds of mo- 
torists rushed in and bought new 
cars in July on the apprehension 
that the 1942 models would lack 
many of the finer facilities of the 
1941 cars, due to restrictions, to- 
gether with difficulty in getting 
deliveries from the factory and the 
fact that all of the makers have 
not yet announced their new 
models, should hold back sales 
during the current month,” one 
dealer predicted. 

“It is my opinion, however, that 
this condition will be of only a 
temporary nature. A _ review of 
similar conditions during previous 
years, when new model agitation 
was stirred up, will show that 
sales have always been affected 
until all models were announced, 
and the motoring public has had 
an opportunity to see and compare 
—and buy.” 


* * * 


Must Sell ’Em, 
Utah Opines 


By Theron Liddle 
Staff Correspondent 

SALT LAKE CITY.—“We can 
sell all the new cars we can get— 
but we really have to sell them.” 

That is the consensus of Utah 
automobile dealers, who are opti- 
mistic over the prospects for sales 
of 1942 models, which are now be- 
ing put on the _ intermountain 
market. Generally, all dealers ques- 
tioned in the AvuTomotive News 
survey were confident that they 
would be able to sell all the new 
cars available to them. “But,” as 
one dealer said, “we won't be sell- 
ing them sitting down. We have a 
real sales job ahead of us. We've 
got to go to work.” 

While the dealers were optimis- 
tic, they agreed that 1942 sales 
are due to meet heavy resistance 
because of restricted credit terms 
and customer fear of inferiority in 
the 1942 models. 

Dealers agreed that automobile 
salesmen themselves had caused 
the “inferiority” scare by using 
that angle when they were attempt- 
ing to make sales in 1941. They 
also conceded that the same fear 
had caused many prospective 1942 
customers to make their purchases 
in 1941, thus cutting down the 
number of sales prospects for the 
coming year. 

“Manufacturers, 


dealers and 


Dealers Happy 





salesmen should put on a strenu- 
ous campaign to refute this ‘in- 
feriority’ idea,” said one Salt 
Lake City dealer. “That cam- 
paign should be designed to 
prove to the prospective cus- 
tomer that the new automobile 
is not an ‘ersatz’ automobile, 
that it has not been cheapened.” 


Grand Rapids 


By Janet Logie 
Staff Correspondent 

GRAND RAPIDS, Mich. — Key 
automobile dealers in Grand Rap- 
ids feel that the 1942 automobile 
sales will-be A-1. 

Many dealers have not received 
1942 models and it will be another 
two or three weeks before cars 
are on the floor to show. Any lack 
of interest on the part of the pub- 
lic has been credited to the fact 
that the public is waiting until all 
manufacturers have displayed the 
latest models, and all prices have 
been announced. 

There is an agreement that de- 
livery is extremely slow, but all 
dealers feel that they can sell all 
of the cars that they can get. 

The used car market has been 
practically a sell-out in all fields. 


Milwaukee Sales 


Slow at Start 
Special to Automotive News 
MILWAUKEE. — Dealers with 


1942 models in stock—and these are 
still few and far between in this 
territory—report sales on the new 
!models rather slow, for the most 
| part. 
| In the opinion of some dealers, 
| there are several reasons for this 
‘somewhat lukewarm start. First, 
the sale of 1941 models was un- 
usually heavy with people purchas- 
‘ing in anticipation of a threatened 
shortage. This is expected to have 
some reaction upon 1942 sales. 

Another factor has been the new 
credit regulations. Dealers, who 
| have been doing a volume busi- 
ness, particularly are feeling to 
some degree the result of these 
new terms. 





* * * 


No Cars to Sell 


Bothers St. Louis 


By Sam X. Hurst 
Staff Correspondent 

ST. LOUIS.—Lack of 1942 models 
is seriously handicapping St. Louis 
automobile sales and, with the 
rapidly dwindling of used car 
stocks, dealers are wondering 
which way to turn. A dealer in the 
higher-price field, unable to obtain 
the new models, said “We have 
nothing to sell. The current models 
are practically all gone. We have 
many inquiries about the 1942 job 
but all we can tell the prospects is 
that we have none on hand, don’t 
know whether we will get any or 
when. We don’t encourage the 
taking of new orders for this 
reason.” 

x * * 


Montreal Dealers 


Are Uncertain 
By Roy Carmichael 
Staff Correspondent 

MONTREAL. — New car dealers 
in Montreal report very §satis- 
factory summer buying well up to 
that of a year ago and, in most 
instances, ahead of 1940 purchases. 
However, there is an uncertainty 
as to the future, which is reflected 
in sales executives’ attitudes to- 
ward new car buying this fall and 
winter. 

It is not due so much to govern- 
ment restrictions of various kinds 
that are bearing rather heavily on 
new car business as it is to the 
stories carried in the daily press 
which keeps the public anxious as 
to just what is going to happen to 
motorists. 

With some dealers, stocks of 
new 1941 cars if not plentiful, are, 
at least, adequate for this season 
of the year, especially in war 
times. On the other hand, some 
Montreal dealers say new cars for 
sale are extremely limited. The 
reason for this contrast is that 
where some dealers canceled ord- 
ers, fearing a poor summer and 
fall market, others procured as 
much stock as could be obtained 
: under existing federal restrictions, 
taking over canceled orders from 
their competitors. 
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Overlooked 


trucks by each producer 
thereof is hereby restricted to a 
number equal to 28 percent of such 
producer’s average annual] produc- 
tion of light motor trucks during 
the three years commencing Aug. 
1, 1938, and ending July 31, 1941, 
and no producer shal! manufacture 
light motor trucks during such 
four months’ period in excess of 
such number.” (An estimated 67 
percent of 1941 production of light 
models). 

In addition to the foregoing 
number of trucks authorized for 
civilian domestic and export, this 
order also gives the manufacturer 
the right to build on specific con- 
tracts or order from: 

The Army or Navy of the United 

States, the United States Mari- 
time Commission, the Panama 
Canal, the Coast and Geodetic Sur- 
vey, the Coast Guard, the Civil 
Aeronautics Authority, the Na- 
tional Advisory Commission for 
Aeronautics, the Office of Scientific 
Research and Development; 

The government of any of the 

following countries: The United 
Kingdom, Canada, and other Do- 
minions, Crown Colonies and Pro- 
tectorates of the British Empire, 
Belgium, China, Greece, the King- 
dom of the Netherlands, Norway, 
Poland, Russia, and 

Any agency of the United States 

government for delivery to, or 
for the account of, the government 
of any country listed above, or any 
other country, including those in 
the Western Hemisphere, pursuant 
to the Act of March 11, 1941, 
(Lend-Lease Act). 


Despite the fact that priority 
A-3 has been given the truck busi- 
ness in order that the highly es- 
sential transportation system of 
this country shall be kept up to a 
high standard of efficiency, no pri- 
ority has been issued for material 
to build the light motor truck. 


Farmers, according to the last 
government census, own 1,047,084 
trucks and certainly the transpor- 
tation of foodstuffs from the farms 
to the markets and canners can 
well be classified as essential trans- 
portation. It is estimated that fully 
85 percent of the trucks owned on 
farms are of one-ton capacity or 
less. Recent trend in farm truck 
purchases has been heavy to the 
%-ton pickup as being the most 
efficient size for the farmer’s haul 
and loads. 

To get an idea of how important 
the %-ton pickup is in the strictly 
agricultural areas, it is only neces- 
sary to check delivery records. Of 
all the %-ton trucks sold in New 
York City this past year, only 23 
percent were pickups. Yet in 
Great Falls, Mont., approximately 
90 percent of the ‘%-ton jobs were 
Pickups. In other farm _ sections 
this same proportion of pickups to 
all other types was registered: In 
Oklahoma City 87 percent, Dallas 
88 percent, Omaha 86 percent, 
Fargo 85 percent and Memphis 84 
percent of all %-tons were pickup 
jobs. The pickup will handle 55 
bushels or one combine hopper of 
grain, two beef cattle or four hogs. 
Yet the fate of the %-ton truck, 
the backbone of the farmer’s haul- 
ing equipment, is left strictly in 
the hands of Lady Luck—they can 
be built if the manufacturer can 
buy the material to make them 
from on the open market, without 
the aid of any priority. 

According to the limitation or- 
der, truck manufacturers are al- 
lowed to build approximately 20,- 
500 light trucks per month during 
the four months against a possible 
37,500 ton and one-half to three- 
ton trucks per month for the next 
six months, with the advantage 
of priority in the purchase of ma- 
terial for the larger sizes. 

In spite of the fact that farmers, 
- eee 


Woodford U pped 


NEW YORK.—Burnham Dod 
ford has been appointed general sales 
Manager of _ the Eisemann 4 agne . 
orp., according to an announcems< ~ 
by C. A. Brown, president. Woodfor 
has been associated with the corpora- 


tion since 1919. 


Wood- 


in °42 Quotas 
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public utilities and contractors are 
all heavy users of the pickup type 
of truck—and all are in trades es- 
sential to a nation in the emer- 
gency facing us now—the limita- 
tion ruling suggests “that so far 
as practicable, each producer shall 
distribute his total production of 
light motor trucks among various 
models, series, types and price 
classes * * * in the same propor- 
tion as he maintained on an aver- 
age for the three model years ter- 
minating in 1941.” 

AUTOMOTIVE NEWS wonders if it is 
the desire of OPM to make certain 
that essential transportation voca- 
tions are the objective of the pri- 
ority and limitation orders under 
these rulings and suggestions, or 
if the main objective is to limit 
the manufacture of trucks without 
actually saying so in so many 








MASSIVE GMC diesel lumber truck which is one of 22 GMC units being 
used by the Red River Lumber Co., Westwood, Calif. The trucks are hauling 
as much as 75,000 pounds over 30 miles of rough roads in the California 


timber-country. 





words. Heavy vehicles that are 
given an unlimited production go- 
ahead under priority are sold 
mainly from factory branches; the 
lighter models, limited under pri- 
ority and without priority, are 


eos a Le vi 


sold mainly by dealers who could, 
if given the opportunity, use this 
production to offset some of the 
losses they will have to absorb due 
to the cut in passenger car pro- 
duction. 
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Essential Farm Markets 





Willys Pick-Up 
Designed for 
Defense Needs 


TOLEDO, O.—Styled to America’s 
defense-time needs with a mini- 
mum of “avoirdupois” and a maxi- 
mum of economical operation, a 
pickup truck is offered this year 
as one of seven 1942 models built 
by Willys-Overland Motors. 

The truck has a half-ton pay 
load capacity with a loading area 
72 inches deep, 16 inches high and 
46% inches long. The tail gate 
height is 13% inches. 

The two-passenger cab is of all- 
steel one-piece construction with 
trim affording insulation against 
heat, cold and rumble. 

The power plant, with new iron 
alloy pistons, delivers 63 horse- 
power at 3,800 to 4,000 revolutions 
per minute. It is capable of aver- 
aging up to 30 miles per gallon of 
gasoline. 


Plant facilities covering over half 
@ million feet of space produce 
the famous line of Federal Trucks 





FEDERAL IS BUILDING MILLIONS OF DOLLARS 
OF DEFENSE TRUCKS FOR UNCLE SAM= 





Greater payload capacity and 
increased earnings are made 
possible by the shorter over-all 
length of Federal Cab-Over- 


Engine units. 





Federal’s extra duty design and 

functional on-the-job fitness, aid 

owners in holding maintenance 
costs to a minimum. 





The answer to lower ton-mile cost 

is demonstrated by Federal’s in- 

sistence on the highest standards 
of truck construction. 


QUALITY 


FEDERAL 


SINCE 1910 


KNOWN IN EVERY COU 


7+ ReCcwe Ss ATF 


Stability through sound growth built Federal’s ample 
factory facilities . . . today provides the capacity 
to keep pace with the ever mounting needs of 
both Industry and Defense. 


Since 1910 Federal has manufactured motor trucks 
exclusively .. . has built into its product the depend- 
ability demanded by every conceivable road and 
load condition . . . now provides in every essence 
those factors of lower operating upkeep, longer 
life, and greater stamina. 


Federal Trucks are available in the widest range 
of models and types—from light to highest tonnage 
capacities—in conventional, cab-over-engine and 
also in special designs for unusual transport needs. 
They are working in every field of transportation 
throughout the world—serving the largest corpora- 
tions, the smallest companies, big fleet owners, 
individual farmers with equal distinction, unsur- 
passed economy—will do the same for you. 


MOTOR 
Detroit e 


Consult your nearest Federal Dealer—or write our Sales 
Engineering Department for on-the-job recommendations. 


TRUCK CO. 
Michigan 














PRODUCTION 


Federal’'s unexcelled maneuvera- 
bility and handling ease in heavy 
traffic cuts down hauling time and 





Federal’s proved dependability 

is a guarantee of on-time de- 

liveries, regardless of highway 
or weather conditions. 


een 





The structural ruggedness of 
Federal trucks is reflected in their 
unfailing performance under the 
most exacting load and road 
requirements. 










driving strain. 


PRICES 
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White Announces |New Commercial Car Registrations, All States for July, °41-’40 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figure: 


New Power Pilot; 


No Manual Shift 


CLEVELAND.—The White 
Power Pilot, a new device actu- 
ated by a combination of electric 
and vacuum power, has been an- 
nounced by White Motor Co., here, 
to bring to operations for which it 
is adapted the advantages of 2- 
speed axle principle and at the 
same time do away with the dis- 
advantages of the manual shift. 

Two buttons, conveniently lo- 
cated in a small control box 
mounted on the steering post, en- 
able the driver to shift from low 
to high ratios and back again 
without taking his hands from the 
wheel or his eyes from the road. 
These buttons and the accelerator 
do all the work in going from 
either ratio to the other. The en- 
tire shift is accomplished in two- 
fifths seconds so there is no loss 
of vehicle speed even in going into 
“low” on steep grades. 

Tests revealed that on an ordi- 
nary 150-mile run for which 2- 
speed axles would be recommend- 
ed, the manually shifted type was 
used only 25 to 30 times at most. 
The same drivers used the Power 





CONTROL box 
steering post simplites 
White two-speed axles. 


top) mounted on 

shifting in 
mettemn photo 
shows shifting mechanism, located at 
the rear axle and is actuated by 
combination of electric and vacuum 
power. 


Pilot on an average of four times 
as often, with an appreciable sav- 
ing in running time and gasoline. 

In road tests, covering more 
than 300,000 miles, as many as 2,- 
000 Power Pilot shifts were made 
on 8-hour runs, or an average of 
four shifts per minute, which is 
said to be impossible with manu- 
ally shifted 2-speed equipment. 

An advantage claimed for the 
Power Pilot is its “pre-selective” 
feature. The driver can select in 
advance the ratio he wants to use 
later and the shift is not made 
until he lifts his foot from the 
accelerator, then steps on it. Clutch 
life is prolonged by the Power 
Pilot because the clutch is not used 
in making the shift. 

It is estimated that the time re- 
quired for a manual 2-speed shift 
is at least 20 times greater than 
with the Power Pilot and requires 
infinitely more skill and energy to 
accomplish. Any driver can make 
shifts with the Power Pilot as ex- 
pertly as the most experienced 
driver of manually operated 2- 
speed equipment. Therefore, in 
fleet operations, it is not necessary 
to train drivers in its use. 

The safety angle is said to be 
one of the Power Pilot’s chief ad- 
vantages. Because the control is at 
the driver’s finger-tips, there is no 
need for him to take his hands off 
the wheel or his eyes from the 
road while groping on the floor 
boards for a short shifting lever. 

The Power Pilot is optional 
equipment on all White Super 
Power models in the WA series, 
trucks and tractors, from 1% tons 


up. 
Hudson Ups Beguhn 


7 ere. —The appointment of E. 

hn as special representative in 

dhe ——2 sales division of Hudson 

Motor Car Co. was announced last 

week. The announcement was_ made 

public by C. G. Beeching, Hudson 
midwest males manager. 
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40\Defense Limits Changes in 1942 Chevrolet Trucks 


ers are standard, a development 
from the Army truck designed by 
Chevrolet and accepted as a stand- 
ard for military use. A new single- 
speed rear axle which employs a 
modified two-speed rear-axle hous- 
ing and shafts for greater strength 
is made available for 1'2-ton mod- 
els. This new unit is introduced 
primarily for those truck users 
who wish to capitalize on the high 
load-carrying capacity of 8.25-20 
tires. 

Other specifications, with a few 
minor exceptions, remain virtually 
the same, assuring the same high 
standards of performance that 
characterized the 1941 truck line. 


“Increased industrial activity, 
with its greater demand for raw 
materials and farm products,” Fish 
pointed out, “means that the truck 
is due to play an expanding role 
in the transport picture. Already 
many other types of transport facil- 
ities are strained, and few of them 
are in so favorable a position for 
quick expansion as is the truck 
field. 

“Despite the fact that motor 
trucks by the thousands have been 
rolling and will continue to roll 


Rights 


(Continued from Page 10) 


be loaded on one transport under 
the present law,” the director said. 


Gray said that farmers now own 
and operate approximately one- 
quarter of the trucks in the nation 
but added that not all of the great 
agricultural tonnage can be hauled 
in farm-owned trucks. “Common 
and contract carriers transport by 
truck large quantities of commodi- 
ties from farms to market and 
from distribution centers back to 
the farms,” he stated. 

Eugene Stuart, secretary-man- 
ager, Louisville Automobile Club, 
was named chairman of the con- 
ference, and Lew Ullrich, managing 
director, Kentucky Automobile 
Dealers Assn., named vice-chair- 
man. Herbert L. Clay, secretary- 
treasurer, Kentucky Petroleum 
Marketers Assn., was chosen secre- 
tary. 









Bendix-Westinghouse 
Announces Promotions 


ELYRIA, O.—C. A. Ohl, whose 
long and distinguished career has 
gained him wide recognition in the 
power braking 
field, is now as- 
sistant general 
manager of the 
Bendix - Westing- 
house Automotive 
Air Brake Co. 
whose new home 
here was dedi- 
cated recently, it 
was announced 
last week by R. 
L. Morrison, vice- 
president and 
general manager. 

Other changes in Bendix-West- 
inghouse official personnel include 
the appointment of A. Vance Howe 
who has assumed the title of man- 
ager of manufacturers’ sales and 
A. J. Bent who became manu- 
facturers’ sales representative. 


Kans. Truckers Get Refund 


On Advance Tax Deposits 


TOPEKA, Kans.—During the 
past four months refunds totaling 
approximately $73,000 have been 
made to 3,140 Kansas truckers who 
paid ton mileage tax deposits in 
advance and never used them. 

The state corporation commis- 
sion was authorized to make these 
payments by the last session of the 
Kansas legislature. 











Republic Steel Expands 


YOUNGSTOWN, O. — Republic Steel 
Corp. will build a modern and entirely- 
self-contained 1,000-ton daily capacity 
blast furnace here and a 75-oven co e 
battery, with a_complete by-produc 
plant, in nearby Warren. 








Chassis Refinements Noted 
In Restyling of New Lines 


(Continued from Page 10) 

















































from the assembly lines to supply 
the increasing demands of the 
Army, Chevrolet expects to rank 
as a leading supplier to civilian 
truck users. 

“Truck fleets are growing; farm- 
ers and businessmen are purchas- 
ing replacement equipment; bus 
sales hit a new high in 1940 and 
— strong through 1941 to 

ate.” 


Canada Conserving Funds 
BUFFALO.—Gray Coach Lines, ope- 
rating between here and Toronto, has 
postponed further purchases of modern 
American buses in an attempt to con-| 
serve U. S. funds for the Canadian | 
government’s purchases of essential | 
war materials, Vice-President A. H. | 


gency, a large number of buses which | 
are due for retirement have been re- | 
conditioned and pressed into service, | 
Foster said. 





1942 CHEVROLET heavy-duty truck. 





Henderson Asks Dealers 


To Rescind Fuel Boosts 
NORFOLK, Va. — Apropos the 


recent gasoline price controversy 
Foster announced. To meet the emer-' going on here when a group of 


dealers got together and decided 


to “up” 
cent a_ gallon, 


the price of gasoline a 


Leon Henderson, 


Administration price chief, has 
“stepped in.” 

In regard to the current situa- 
tion Henderson said he thought a 
dealer margin of 4 cents per gallon 
should be enough. Previously prices 
had been 20.3 cents per gallon and 
have since been raised to 21.3 cents 
a gallon. 





'Fischer Named 
Head of Mich. 


Truckers Assn. 


DETROIT.— During the recent 
annual convention of the Michigan 
Trucking Assn. the following of- 
ficers were elected: Harry A. 
Fischer, Caldwell Motor Freight, 
president; Fred G. Timmer, As- 
sociated Truck Lines, vice-presi- 
dent; F. McGough, National 
Transit Corp., vice-president; John 
Arch Turner, secretary, and 
George H. Selfridge, Fruit Belt 
Motor Service, treasurer. 

Don B. Smith was named chair- 
man of board of governors in 
recognition of his efforts in run- 
ning the association for the past 
10 years. Smith resigned as secre- 
tary-manager to be able to devote 
more time to his own trucking 
business. 


Pete Wembhoff’s Fourth Dimension 
offers news of automotive advertising. 





HERE’S A VEHICLE 
YOU NEVER SAW ON THE HIGHWAY 


Capable of simulating any specific unit or group of 
units, Bendix-Westinghouse research engineers, by 
virtue of this unique device can, at almost a moment’s 
notice, reproduce and make an exhaustive laboratory 
study of the most perplexing control problem that 
should develop % Although the actual object of in- 
vestigation may be thousands of miles away, this serv- 
ice, in conjunction with competent field representa- 
tion, brings the factory laboratory to your very seat of 
operation . . . and promptly % Here again is an 


instance typical of Bendix-Westinghouse thorough- 
mess . . . a service which fortifies the traditional 
dependability of genuine Bendix-Westinghouse Air 
Brakes and Air Control Devices % If you haven’t al- 
ready investigated the many exclusive advantages 
genuine Bendix-Westinghouse Air Control holds for 
you, we invite you to contact the nearest Authorized 
Distributor or, address the Bendix-Westinghouse 
Company directly. . . . In either case we'll be happy 
to serve you and without obligation, of course. 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE C 
ELYRIA, OHIO 


ARE DEVOTED TO YOUR CONVENIENCE 


ND SAFETY 
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MOA 5nd 


By A. H. Allen 


ANNOUNCEMENT that Ford is 
moving into the production of 
medium and heavy tanks was not 
unexpected around Detroit where 
a good bit of activity on the proj- 
ect has been sighted. Before any 
tanks can be started at the Rouge 
plant, a new 350,000 square foot 
steel foundry will be erected at 
the south end of the open-hearth 
building. Various types of steel, 
including armor plate will be pro- 
duced here, but not by the conven- 
tional blast furnace and open- 
hearth method. Rather, a triplex 
melting process, involving cupolas, 
Bessemer converters and electric 


New Car Sales 
In Aug. Continue 
High in Seattle 


SEATTLE—August new car 
sales in King county (Seattle) 
were again in the phenomenal 
classification, marking the prac- 
tical windup of the 1941 model 
year. According to official registra- 
tion figures compiled by Motor 
List Co., the total for that month 
was 1,582, compared to 948 during 
August, 1940. 

Dodge stepped into third place, 
with Plymouth taking fourth po- 
sition and Buick fifth. The lead- 
ers: Chevrolet, 373; Ford, 245; 
Dodge, 158; Plymouth, 141; Buick, 
121; De Soto, 86; Studebaker, 83, 
and Oldsmobile, 67. Then came 
Chrysler and Pontiac with 54 each, 
while Hudson, Nash and Packard 
tied with 41 each. 


Trumbull-Stark Set Up 


Main Offices in Detroit 
DETROIT.—George T. Trumbull 
and Edward C. Stark, who formed 
the Trumbull-Stark Co. to repre- 
eee sent manufac- 
turers selling to 
the automotive 
and defense in- 
dustries, will 
have main offices 
at 804 New Cen- 
ter building, De- 








G. T. Trumbull 


troit, with a 
branch office in 
the Barr  build- 
ing, Washington. 

Trumbull has 
2ee8 774. the 

etroit ax 
Paper Co. for the vatacieeeae 
past 15 years. He has lately been 
vice-president of this company in 
charge of production and sales of 
their automotive panel board di- 
vision. Stark has been president of 
the J. W. Stark Co. in Detroit for 
16 years. 

This company has _ represented 
Standard Oil of New Jersey, Stand- 
ard Oil of Kentucky, Standard 
Alcohol Co., Stanco Distributors, 
Callaway Mills of Georgia, Her- 
cules Powder Co., U. S. industrial 
Alcohol, Publicker Commercial Al- 
cohol Co. and other manufacturers 
selling to the automotive trade. 
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URCHASING 
furnaces, will be used, reinforcing 
the supply of steel available from 
the 10 open hearths now being 

operated. 
+ * 

The foundry will be the center 
of many unusual centrifugal cast- 
ing operations, making parts for 
tanks, airplane engines and 
bomber landing gear. Ford metal- 
lurgists have literally amazed 
Army and Air Corps engineers 
with the properties they are able 
to achieve in centrifugal castings, 
and it is likely that some of 
these service people now have 
completely new concepts of cast- 
ings in general. The notion that 
they were soft, brittle or cheese- 
like has given way to a new 
respect. 


* * 


Chevrolet Offers 
Metal Hat Holder 


COMBING THROUGH the speci- 
fications for the 1942 models is, for 
an editor at least, a wearisome 
task, but there are occasional bright 
spots, new twists worked out by 
engineers which relieve the monot- 
ony of data on bore and stroke, 
compression ratios, displacements, 
etc. For example, a new Chevrolet 
accessory is a metal hat holder 
which will keep your fedora firmly 
clamped over the dome light while 
the breezes lightly play on your 
bald spot. 

De Soto’s “winking” headlamps 
are sure to draw the crowds to 
showrooms and everyone will 
want to push the magic lever 
that raises the eyelids and lights 
the lights. Buick’s foot-controlled 
emergency brake is an idea for 
which someone should be awarded 
a bottle of Scotch. Long-suffering 
jerkers of immobile hand levers 
will willingly contribute. Rheo- 
static control of dash lighting, 
available on several models for 

1942, is not strictly a new de- 
velopment (Chevrolet had it in 
1941) but it is a worthy contri- 
bution for the eye relief of night 


drivers. 
* * * 


Emergency Brake 


Warns 

AND ALTHOUGH the hay fever 
season is about concluded, it is 
comforting to know that you can 
have Kleenex dispensers attached 
to several of the 1942 models. Then 
there is that whistling emergency 
brake release signal which 
screeches in your ear if you forget 
to release the brake before taking 
off. The reason for such an attach- 
ment is a mystery to this depart- 
ment, since any good emergency 
brake should stall the motor if an 
attempt is made to start without 
debraking. 

Lincoln’s all- pushbutton door 
and luggage compartment latches, 
and optional automatic window 
lifts are intriguing gadgets and 
invaluable to such owners as 
wealthy tycoons who like to open 
their car doors by poking at 
them with their walking sticks. 


Strow Joins MacDermid 


WATERBURY, Conn. — MacDermid, 
Inc. here, manufacturers of compounds 
and processes for the cleaning of basis 
metals, have announced the appoint- 
ment of Henry A. Strow as chief 
chemist. 


A A 
ANT 


LARGEST TRUCK in the world, 50-ton Mack Super-Dumper, takes greetings 


from chorines of the Broadway hit, 


“Panama Hattie,”’ 


to workers on the 


Panama Canal Third Locks System before epmens to this vital defense project. 


A total of 69 of these Macks, costing more t 


an $1,000,000, will be used in this 


excavation job which involves the moving of over 35,000,000 cubic yards of 


rock and earth. 











Defense Crisis 
Speeding Work 
On Plastic Car 


NEW YORK.—A car with a 
transparent top to let you absorb 
the rays of the sun... a “living 
room” arrangement of chairs and 
divans instead of the conventional 
back and front seat ... and a 
finish that looks like mother-of- 
pearl — that’s the plastic car of the 
future. For while the OPM pri- 
orities division is restricting steel 
and other metals long thought 
vital to automobile manufacturing, 
designers are proving that plastic 
automobile bodies are not only pos- 
sible but practical, according to 
an article by Clyde Vandeburg of 
Packard in the October Esquire. 

When Henry Ford, who has 
been experimenting with plastics 
for use in future Fords, recently 
gave a demonstration of an auto- 
mobile body built of plastics, he 
answered the question, “Is_ it 
strong?” by dramatically seizing a 
long handled axe and swinging it 
full and lustily on the rear deck 
panel of the plastic body. The axe 
bounced off the elastic surface, 
declares Esquire, leaving the small- 
est blemish. Then he proceeded, by 
the same means, to inflict serious 
damage on the steel fender of a 
conventional car. Ford’s plastic re- 
searcher, Robert Boyer, who has 
been experimenting at the Dear- 
born plant, is predicting that the 
public will see mass production of 
plastic bodies within three years, 
and possibly much sooner. 

Detroit’s automobile designer, 
George W. Walker, believes the 
car of the future will resemble a 
huge Disney beetle, says Esquire. 
It will carry its engine in the rear 
where, the designer contends, it 
has belonged all the time. “Just 
as the elimination of the running 
boards has provided more space 
inside the car,” says Walker, “so 
will future plastic models with 
rear-end engines offer 25 to 35 
percent more room than current 
ears. The rear engine, in turn, 
makes possible “living room” ar- 
rangements for seating passengers. 
With a fixed seat for the driver 
but with movable divans and easy 
chairs for passengers, the occu- 
pants of the plastic car can plan 
their own seating arrangement. 

The windows of the coming 
plastic car, believes Walker, should 
be of plastic glass which will be 
permanently set‘in place—no levers 
or cranks to raise or lower them. 
As clear as real glass, plastic 
glass can admit health-giving 
ultra-violet rays of sunlight and 
exclude the harmful infra-red. It 
will mean added safety, too, for 
plastic glass is now worn in the 
goggles of workmen whose ordi- 
nary glasses might be broken by 
flying particles of metal. 

So if you’ve been worrying about 
doing without a new car until the 
priorities on steel and other ma- 
terials are withdrawn, you can 
stop right now. For plastics are 
coming to your rescue, and, claims 
Esquire, “defense priorities may be 
imposed, overseas sources of raw 
materials may be cut off ... but 
never has America been better 
prepared to go forward producing 
new and superior materials to 
take the place of the old.” 


Champion Gets Patent 
For New Insulator 


TOLEDO —Patents on a new 
spark plug insulator design have 
just been issued to the Champion 
Spark Plug Co., according to in- 
formation from Washington. The 
rights cover the use of a five- 
ribbed insulator, now in produc- 
tion, which was developed to in- 
crease flash-over length. 

Ribbed characteristics of the in- 
sulator, explained B. H. Sibley, 
Champion engineer and inventor, 
also help prevent a surface ac- 
cumulation of dirt, grease and 
moisture that frequently serves as 
a bridge for shorting the spark 
between terminal and shoulder. 


Willys Appoints Two 


TOLEDO.—Addition of two assistant 
purchases agents to the staff of Wil- 
ys-Overland Motors, Inc., was an- 
nounced here last week by George H. 


Bancroft, general purchasing age for 


the company. R. A. Emig, for 20 years 


a member of the purchasing staff of 
the Ford Motor Co. and Arthur Hall, 
also formerly of Ford purchasing de- 
partment are the two appointed. 
















the 4th Dimension 
National Unity is Adv. Theme; 


Chrysler Dealers’ Show 
By Pete Wemhoff 


Program 

National Unity Through Better 
Understanding is to be the theme 
of this year’s program proposed 
for its affiliated advertising clubs 
by the Advertising Federation of 
America, according to AFA Presi- 
dent James A. Welch, vice-presi- 
dent, Crowell-Collier Publishing Co. 

Warning its membership that 

our tremendous program for 
national defense, while tempor- 
arily distracting attention from 
the problems of consumer re- 
lationships, is nevertheless in- 
tensifying and adding to those 
problems, the federation urges 
that there is an opportunity in 
advertising’s own contribution to 
this defense effort to promote 
better understanding and friend- 
lier relations between industry, 
advertising and the public. 

“In their individual jobs and 
through their local advertising as- 
sociations,” said Welch in com- 
menting on the program, “adver- 
tising men and women are making 
effective contributions to national 
defense in directing consumer de- 
mand into channels that will least 
interfere with defense projects and 
in keeping the public adjusted to 
the inevitable dislocations to regu- 
lar production. By using the story 
of that contribution as a basis for 
our public relations program, we 
can make it work for us in pro- 
moting a greater faith in American 
methods of industry and advertis- 
ing.” 


Sponsors 

Chrysler dealers in Detroit, 
Chicago, Pittsburgh, San Diego 
and Philadelphia are sponsoring 
in those cities the new “Press 
Conference” programs over Mu- 
tual network. Heard every Tues- 
day and Friday at 8:15 p.m. EST. 

James G. Crowley, former De- 
troit newspaperman, is the spiel- 
er and gives intimate accounts 
of White House press confer- 
ences. 


Daily 

New Chicago morning daily, 
bankrolled by Marshall Field ITI, 
is expected to bow around Jan. 1 
as a full-size sheet. Will accept ad- 
vertising, Field announced, in con- 
trast to his New York daily, PM. 

Silliman Evans, chief exec of the 
Nashville Tennessean, will be pub- 
lisher while it’s expected United 
Press service will be used. No 
name has been selected but it’s 
considered possible it may be 
tagged AM. 


Reprints 

New York World-Telegram has 
sent out a letter and reprints of 
three editorials to over 200 execu- 
tives in the automotive industry. 

Pointing out that priorities for 
defense must prevail in all re- 
spects, the letter nevertheless de- 
clares that “the best way to 
prevent inflation is to permit the 
free flow of mass-production 
goods * * * we believe that the 
automobile industry and other 
industries will produce substi- 
tutes for almost everything that 
the defense program will neces- 
sitate their eliminating from 
their products * * * therefore we 
believe they should be allowed to 


produce as many articles as pos. 
sible without interfering with 
the defense program.” 

The attached editorials from the 
World-Telegram were along those 
lines. 


Farms 


Plans for Auto-Lite battery’s big. 
gest fall advertising program jin. 
clude a new farm paper campaign 
in two colors, carrying dealer list. 
ings, according to W. E. Blank 
sales manager of USL Battery 
Corp., subsidiary of Electric Auto- 
Lite Co. 


Every dealer purchasing a speci- 
fied number of batteries receives 
a listing of his name and address 
in the advertisements which are 
scheduled to appear in state farm 
publications. Coupled with the falj 
merchandising kit, which includes 
window pieces, banners and _post- 
ers, this farm paper schedule sup- 
plements a heavy Auto-Lite cam- 
paign in magazines and trade pub- 
lications. 


Account 


MacManus, John & Adams, Inc, 
Detroit, has been selected as public 
relations and advertising counsel 
for National Tool Co., it is an- 
nounced by A. J. Brandt, president 
of the cutting tool manufacturing 
concern. MacManus, John & Adams, 
Inc. will handle all advertising and 
public relations. 


Office 

Liberty magazine will open a 
Cleveland office Oct. 1, located in 
the Terminal Tower building. Rob- 
ert W. Richardson, of the Detroit 
staff, has been appointed Cleveland 
manager. 

Liberty also announces that its 
Detroit office is being moved from 
New Center building to the Fisher 
building, effective Oct. 1. 


Cooper Named 
Aid to Frazer 


TOLEDO, O.— Appointment of 
Fred R. Cooper to the position of 
assistant to the president of Willys- 
Overland Motors, Inc., was an- 
nounced here last week by Joseph 
W. Frazer, president. 


Cooper is well known to auto- 
mobile distributors and dealers in 
every state in the union, through 
his long association with the in- 
or in various capacities since 


After an early apprenticeship 
with the old Maxwell company, he 
continued his career with its suc- 
cessor, the Chrysler Corp., working 
up through channels of account- 
ing, credits and collections and 
various sales positions. 

During a period of more than 20 
years with Chrysler, interrupted 
by 18 months’ service as a captain 
of field artillery in World War |, 
he held such positions as district 
manager of the Chrysler division, 
assistant regional manager of con- 
solidated Chrysler, De Soto and 
Plymouth sales organizations, Tre 
gional manager of both Chrysler 
and De Soto divisions and director 
of distribution for the Chrysler di- 
vision. 
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H. J. KLINGLER, general manager of 


commemorating the 
and City Manager W. P. E 
the city of Pontiac look 
preview of the 1942 Pontiac cars. 


Pontiac, left, cats the birthday, cat 


company’s 16th anniversary while Mayor George 


0 
“dmonson and ete i men of 
on. They were all usiness and professional 


guests of Pontiac at a special 
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Week’s Production Jumps to 77,165 Cars and Trucks 


— Calendar Year 
Output Now Tops 
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AN’s Production Estimate 


(U. S. and Canada) 
WEEKS ENDED SEPT. 27, SEPT. 20 


Passenger Car Registrations . 
Seven Months, plus 39 States for August 
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erick A. Stevenson, New York, 


Plant Activity 


(Week Ending Sept. 27) 
OUTPUT UNITS WORKING 


MN oso es 8 rise; 4,150, five days 
Cadillac......... rise; 750, five days 
Chevrolet. .... rise; 20,900, five days 
Chrysler....... rise; 2,800, five days 
De Soto....... rise; 1,750, five days | 
Dodge......... rise; 6,500, five days 
. ere rise; 6,500, five days 
Hudson..... steady; 1,650, five days 
Lincoln......... rise; 325, five days 
Mercury........ rise; 995, five days 
MNS obi. cas a.0 rise; 1,720, five days 


Oldsmobile..... rise; 3,000, five days 


Packard....steady; 1,600, five days 
Plymouth. .... drop; 9,120, five days 
ee rise; 3,800, five days 
Studebaker. ...rise; 3,175, five days 
WOMNNE. 6 55500 steady; 655, five days 


Donnell Aircraft Co., at Lambert- 
St. Louis field told the members 
that true plastic planes, although 
never actually produced in the 
United States, probably will be in 
production in six months to a year. 
He also said that plastic plane 
production will free the United 
States from dependency on far-off 
sources of raw materials now 
needed to create the huge air 
fleets in the defense programs. 

Another speaker, George Page, 
chief engineer of the Curtis- 
Wright Corp.’s St. Louis plant as- 
serted that the United States would 
win the “battle of production” 
against the Axis powers. “Once we 
get moving,” Page declared, 
“American determination to see 
the job through gives complete as- 
surance that we will out-produce 
Hitler Germany.” 


riod of 1940, a total of 21,207 units 
were built. 

Ford divisions stepped up 1942- 
model output last week and total 
production for the group rose to 
7,820 vehicles. This compares with 
5,068 units turned out in the pre- 
vious week and 13,645 cars and 
trucks assembled in the compar- 
able period of 1940. 

In the independent group, all 
divisions were operating on a 
steady five-day basis. 


New Dealer Assn. 


NEW WESTMINSTER, B. C. 
Formation of the New Westminster 
Motor Dealers and Trades Assn. was 
decided upon at a recent meeting of 
representatives of the industry held 
here. Plans were also made for the 
closing of all automobile garages and 
repair shops in New Westminster at 
noon on Saturday. Frank F. Ennis was 
elected chairman along with Roy G. 
Henderson as secretary-treasurer. 


N.B. The above figures do NOT include government deliveries. 


*Loss 





Ancient Automobiles Perform 
At Motor Veterans Outing 


BOSTON.— The Veteran Motor 
Car Club of America held its third 
annual meeting here last week. 
The program was handled _ by 


Pres. 


Vassar 


Pierce, 


Vice-Pres. 


Herbert G. Fales, Secy.-Treas. Ed- 


ward Sturgis 


ars 


Roderick M. 


Blood, Cameron Bradley, Dean A. 


Fales and Robert F. Fiske, 


rectors. 


di- 


The program began with a par- 
ade in which nearly 50 vehicles 
from the small two cylinders to 


New Commercial Car Registrations, 39 States for Aug., 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
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the big touring and racing models 
participated. The first event was 
to be a race for the Elliott trophy, 
a perpetual cup for cars before 
1902. Only one appeared. It was a 
1901 De Dion so it merely had to 
make one circuit of the track to 
keep the trophy in competition. 

Then the millinery contest for 
women was put on. Each woman 
had to wear a big straw wide- 
brimmed hat. Hatpins were barred. 
About 15 entered that event and 
they had to ride and keep hats on 
with their hands in their laps so 
as not to give any aid. Most of 
them bent down as if they were 
praying and the hats stayed on. 
Then the officials ordered the cars 
to greater speed and the women to 
sit erect. Off went many hats with 
about four finishing with them on. 
It was declared a draw. 

In a little more than two years 
the club has grown from 12 mem- 
bers to 193 members comprising 
75 active, 112 associate and six 
honorary members. 


Worker’s Hourly 
Output Rises 


NEW YORK.—Continuation this 
year of the uptrend in the hourly 
output of a typical manufacturing 
worker in the United States, which 
has increased in almost every year 
since 1929, is shown by the current 
monthly labor survey of the Na- 
tional Industrial Conference 
Board. 


Considering the hourly output 
per worker in 1929 to have been 
100, the worker's productivity 
reached 116.5 in 1934, 134.0 in 1939, 
140.0 in 1940, and 142.1 in the first 
half of 1941. This index failed to 
advance only in 1932 and 1938. 

The average over-all output of 
a typical manufacturing worker 
was greater in 1940 than in 1929 or 
than in any intervening year, and 
with production demand increas- 
ing, output per worker in the first 
seven months of 1941 exceeded the 
1940 yearly average. 
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Anti-Freeze Scarcity Demands Stri 
Proper Upkeep a 
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of Radiators 


Held Vitalto Defense Program 


Special to Automotive News 

NEW YORK, — Service depart- 
ment functions, which already 
have received much added atten- 
tion from both consumer and 
business viewpoints as a result of 
defense program repercussions, are 
now being pushed further into the 
spotlight by continuing uncertainty 
as to the availability of sufficient 
anti-freeze supplies this winter. 

With present indications calling 
for anti-freeze conservation to off- 
set a threatened impending short- 
age, proper maintenance of cooling 
systems to prevent waste and leak- 
age takes on increased importance. 
As in the case of engine mainte- 
nance significance stressed in east- 
ern petroleum conservation efforts, 
service departments are given 
broadened opportunity by the anti- 
freeze situation to help the defense 
program, their customers and 
themselves. 

While large quantities of alcohol, 
methanol and ethylene glycol have 
been provided for the production of 
anti-freeze compounds for motor- 
ists this winter, fears are expressed 
that these chemicals may not con- 
tinue in sufficient availability to 


Dealers Prepare 
For Big Boost In 


Service Business 


DETROIT. — Widespread expan- 
sion of the service facilities of 
America’s 40,000 automobile dealers 
is rapidly creating the finest main- 
tenance setup for motor cars in 
history, according to Joseph E. 
Bayne, general sales manager of 
Plymouth. 

“Preparations already being made 
at leading dealerships throughout 
the United States,” said Bayne, 
“reveal, far more clearly than 
words, that dealers very generally 
appreciate the vital role which is 
theirs in the all-out armament 
drive on which this nation is pres- 
ently engaged. 

“Hundreds of leading automobile 
merchants, in every section of the 
country, have already completed, 
or are well along with new equip- 
ment programs to provide the most 
efficient and most economical ser- 
vice for motor vehicles that has 
ever been available. Rapid progress 
of this work in recent months is 
attributable to a greatly accelerated 
demand for service by thousands of 
people who had been neglecting 
their cars, but have now decided, 
for various reasons, to maintain 
them in better operating condition. 

“Hundreds of thousands of dol- 
lars have already been spent by 
Plymouth dealers in the last few 
months alone,’ Bayne said, “for 
more efficient service equipment 
and tools, for the training of addi- 
tional skilled mechanics, and for 
increased supplies of factory-engi- 
neered replacement parts. Similar 
investments now being planned by 
additional hundreds of dealers are 
expected to run into millions.” 


CLEAN SWEEP—tThe first time in 19 years that all used cars were sold by Earl Stoyer, Cadillac-Oldsmobile | 


meet all anti-freeze demands. All 
three are urgently required for de- 
fense uses. Several anti-freeze pro- 
ducers have warned both the trade 
and consumers of the possibility of 
shortage. 

Although declaring it was “still 
too early to forecast whether or 
not stocks of anti-freeze will meet 
all winter driving needs,” E. I. du 
Pont de Nemours & Co., Inc., pro- 
ducer of several anti-freezes made 
from synthetic methanol and other 
chemicals, recently stated: 

“Conservation of automobile anti- 
freeze solutions is extremely im- 
portant because ethyl alcohol, | 
methanol and ethylene glycol, the | 
essential constituents of most anti- 
freeze compounds, are important 
in the national defense program 


and their need is constantly in- 
creasing.” 
The National Carbon Co., unit 


of the Union Carbide & Carbon 
Co., which markets ethylene glycol 
anti-freeze under the trade name 
Prestone, warned in a recent state- 
ment that not all anti-freeze de- 
mand can be met, and that some 
customers will be forced to do 
without their customary radiator 
protection this winter. 

Noting that the manufacturing 
facilities for its anti-freeze have 
been increased each year for many 
years, but that defense require- 
ments have upset the supply-de- 
mand situation, National Carbon 
further stated: 

“Planning far ahead, as is neces- 
sary in this type of production, we 
had provided for what seemed a 
sufficient quantity to meet all de- 
mands. Despite greatly expanded 
production facilities, however, the 
requirements of the national de- 
fense program have _ seriously 
changed the supply-demand situa- 
tion. Prestone anti-freeze and the 
basic ingredients that go into its 
manufacture are vital parts of this 
program, as a consequence of 
which there will not be as much 
available as we had hoped for con- 
sumer use. 


“Furthermore, any reductions on 
future supplies available to the 
civilian market are naturally sub- 
ject to revision as demands of the 
defense program may be altered. 
Without the production facilities 
built up to supply the demands of 
these peacetime customers, the fill- 
ing of government needs in the 
emergency would be impossible.” 

The United States Industrial 
Chemicals, Inc., large producer of 
alcohol anti-freeze solutions, is 
understood to have supplied its 
consuming outlets with quantities 
of its branded solutions to meet the 
usual opening seasonal demands. 
Whether these will prove sufficient 
throughout the winter, however, is 
said to be questionable. U.S.I. and 
other alcohol manufacturers are 
under heavy pressure to supply de- 
fense requirements, and the alcohol 
industry has forced production 
through fermentation and _ syn- 


thetic processes to all-time record 
heights to meet these requirements. 





SERVICE AS USUAL in bomb-scarred Bristol. Bristol, England, has been 


bombed repeatedly but Bryan Brothers, Ltd. 
tinue to service their customers’ cars efficiently and 
station has been damaged by air raids, but the stoc 
beyond the reach of bombs in the underground rooms pictured here. 
while repair and service work on occasion 
hard pushed to cope with it,’’ is the | 
the difficulties of operating an auto-| 


ditioned car sales have been steady, 


has been so great that we_have been 
laconic comment of Bryan Brothers on 


Ford dealers in_that port, con- 
romptly. Bryan Brothers 


*“*Recon- 


mobile dealership under wartime conditions. 





Low Cost, Essential Service 


Again Stressed by Pontiac 


PONTIAC.—In announcing its 
service merchandising program for 
October, November and December, 
Pontiac continues the policy it 
started last year of featuring low 


NUCMR Issues 
Price Listing of 


Service Costs 


CHICAGO. — A special service 
for insurance adjusters and used 
car appraisers has just made its 
appearance in booklet form. 

Issued by the National Used Car 
Market Reports, publishers of the 
Blue Book and Red Book, the com- 
pact, pocket-sized volume contains 
figures, condensed, on automobile 
parts prices and labor hours re- 
quired for various types of instal- 
lations and shop operations. The 
figures cover all makes of cars 
from 1938 through 1941 models. 


Before going into detail by 
makes of cars, the booklet presents 
average prices for reconditioning 
and replacements, arranged alpha- 
betically by units of the car and 
types of service, with four group- 
ings in each instance, depending 
upon the price range of the auto- 
mobile when new. 


Commenting on the ideas behind 
issuance of the new booklet, George 
A. Leukhart, general manager, 
said: 

“Much repair work on automobiles 
is authorized and paid for by in- 
surance companies, and our objec- 
tive is to furnish their adjusters 
with a convenient guide to costs. 


“The booklet is designed to aid 
used car appraisers also by enabl- 
ing them to show customers with 
cars to trade just how much it 
costs to put those cars into sal- 
able condition.” 





dealer in Schuylkill Haven, Pa. On June 1, Stoyer had 114 used cars, mostly late model high priced cars. With the 


exception of junkers, all cars were sold at retail, the last car being sold on Sept. 15. 
Aaron Bernet; William Goetz; Stoyer; John H. 


Joseph Webber. 
e 


Schneider, sales manager; 


Jay 


Shown here, left to right, are 


Rickson; William Minnichbach, and 


cost service based on only what 
the individual car needs. 

The program as announced by 
L. K. Marshall, general service 
manager, falls into three groups: 
Winter tune-up and lubricant 
changeover business; holiday serv- 
icing needs based on Thanksgiving 
and Christmas travel, and the low 
cost features of maintenance serv- 
ice. 

“Last year Pontiac launched an 
attack on the greatest enemy of 
dealer service—the owner's fear 
of high prices,” said Marshall. 
“Pontiac dealers’ prices for in- 
dividual service operations are as 
low as they are anywhere. But 
because of the lack of testing 
equipment and the necessity of re- 
lying entirely on the judgment of 
service men it became the custom 
in the automobile business _ to 
recommend ‘everything’ for the 
owner's car for his own protection. 
Sometimes this included things 
that were not necessary. 

“However, with the improvement 
in the design and manufacture of 
cars and with modern service test- 
ing equipment, that method of 
handling service is no _ longer 
necessary,” said Marshall. 

“For instance, a complete win- 
ter tune-up grew up with the in- 
dustry. It was the only way to be 
sure. However, under the new 
service merchandising plan it costs 
very little to get a Pontiac ready 
for winter. 

“No two cars are alike. The win- 
ter service a car requires de- 
pends on the age of the car, the 
care the car has had, the way it 
has been driven and the con- 
ditions under which it was oper- 
ated. 

“Modern service station equip- 
ment and appliances make it pos- 
sible now for the factory-trained 
service man to detect those dif- 
ferences that apply to each car 
and tell the owner just what his 
car needs and no more, Reader’s 
Digest to the contrary notwith- 
standing. It is found that many 
cars need only a minor tune-up to 
prepare them for winter. And with 
a careful check for other service 
needs the owner’s interest is fully 
protected.” 

; Attractive and inexpensive mail- 
ing pieces will be used in large 
quantities to call the attention of 
all Pontiac owners to fall 
and winter needs. During the last 
_— more than 3,500,000 service 
mailing pieces were sen 

Pontiac dealers. 3 

“With the national emergency, 
curtailment of new car production 
etc., owner service takes on greater 
importance than ever,” continued 
Marshall. “Owners will drive their 
present cars longer, increasing the 
service market very materially. 

“Dealers will be able to render 
better service than heretofore be- 
cause of smaller volume of nev, 
car conditioning, new car 1,000 
mile and 2,000 mile inspections and 
less used car reconditioning work 
to fill up dealers’ service stations.” 


of spare parts is stored | 





| 47, $1,139; 48, $1,067; 


ct Conservation 





1942 Price List 


Following is a list of 1942 new pag. 
senger car delivered prices at point of 
manufacture. Prices shown, except for 
Plymouth and Dodge, include standard 
equipment_and federal taxes, Plym. 
outh and Dodge prices are Detroit de. 
livered prices, ready to run exeept for 
state sales tax and license plates, 


PACKARD—Special Six—Cpe., $1,180; 2-ar 
sed., $1,215; 4-dr. sed., $1,250. Special Six Cys. 
tom—Conv. epe., $1,385; 2-dr. sed., $1,270; 4-dr. 


|sed., $1,305. Special Eight—Cpe., $1,235; 2-a, 
sed., $1,270; 4-dr. sed., $1,305. Custom Eight 
Conv. cpe., $1,395 (127-in. w.b.); 2-dr. seq 
$1,325; 4-dr. sed., $1,360. Super Eight (160)— 
(all 127-in. w.b.) Conv. cpe., $1,795; 2-dr. sed, 
$1,635; 4-dr. sed., $1,695. Super Eight (160) 
Special—4-dr. sed., $1,905 (on 138-in. w.b.): 8. 
pass. sed., $2,050 (148-in. w.b.); lim., $2,175 
(148-in, w.b.). Super Eight (180)—2-dr. seq, 
$2,115, and 4-dr. sed., $2,215, both on 127-in 
w.b.): Spee. sed., $2,465 (138-in. w.b.), Super 
Eight (180) Special—4-dr. sed., $2,550; lim. 
$2,675; formal sed., $5,050 (all 148-in. w.b.). 

PLYMOUTH—Deluxe. Cpe., $885; club cpe., 
$965; 2-dr. sed., $930; 4-dr. sed., $970; utility 
sed., $920. Special Deluxe—(pe., $910; club 
epe., $985; conv. epe., $1,140; 2-dr. sed., $950: 
4-dr. sed., $990; town sed., $1,040; station 
wagon, $1,210. 


DODGE—Deluxe. Cpe., $980; club cpe., $1,075: 


2-dr. sed., $1,040; 4-dr. sed., $1,080. Custom— 
Club cpe., $1,125; brough., $1,090; 4-dr. sed., 
$1,130; town sed., $1,190; conv. epe., $1,335. 


BUICK—40A Series—44, $1,046; 44C, $1,324; 
48S, $1,103. 40B Series— 
41, $1,180; 46, $1,077; 46S, $1,134; 49, $1,519, 
40B-SE Series—ilSE, $1,262: 46SSE, $1,191. 50 
Series—51, $1,354; 56C, $1,529: 56S, $1,303. 60 
Series—61, 

$1,559; 76C, 
$2,564; 90L, 


$1,426; 
$1,775; 


$2,667 ; 


66S, $1,575. 70 Series—71, 
76S, $1,488. 90 Series—so, 
91, $2,359; OIF, $2,513. 


STUDEBAKER—Champion—Custom cpe., $785: 
deluxstyle cpe., $820; custom double-dater epe., 
$810; deluxstyle double-dater cpe., $845; custom 
club sed., $815; deluxstyle club sed., $850; cus 
tom cruis. sed., $845; deluxstyle cruis. sed., 
$830. Commander—Custom sed.-cpe., $1,075; de- 
luxstyle sed.-cpe., $1,120; skyway sed.-epe., $1,- 
155; custom cruis. sed., $1,095; deluxstyle cruis. 
sed., $1,140; skyway ser. cruis. sed., $1,175: cus- 
tom land cruis., $1,130; deluxstyle land cruis., 
$1,175; skyway ser. land cruis., $1,210. President 


Eight—Cus. sed.-cpe., $1,205; deluxstyle  sed.- 
cpe., $1,250; skyway ser. sed.-cpe., $1,285; cus. 
cruis. sed., $1,225; deluxstyle cruis. sed., $1,270; 
skyway ser. cruis. sed., $1,305; cus. land cruis., 
$1,260; deluxstyle land cruiser, $1,305; skyway 
ser. land cruis., $1,340. 

NASH—Ambassador ‘600'°—Cpe., $890; slip- 
stream 2-dr. sed., $920; brough., $930; 4-dr. 
slipstream sed., $940; 4-dr. trunk sed., $965. 
Ambassador Six—Cpe., $1,051; 2-dr. slipstream 
sed., $1,081; brough., $1,091; 4-dr. slipstream 
sed., $1,101; 4-dr. trunk sed., $1,126. Ambassa- 
dor Eight—Cpe., $1,101; 2-dr. slipstream sed., 
$1,131; brough., $1,141; 4-dr. slipstream sed., 


$1,151; 4-dr. trunk sed., $1,176. 


CADILLAC—Series ‘‘61°°—5-pass. club cpe., 
$1,520; 4-dr. sed., $1,605. Series ‘62'’—5-pass. 
club cpe., $1,625; 5-pass. club cpe., $1,710; 4-dr. 
sed., $1,710; 4-dr. sed., $1,790; 5-pass. club 
conv., $1,970. Series ‘63’’—4-dr. sed., $1,835. 
Fleetwood ‘‘60"’ Special—4-dr. sed., $2,375; 4-dr. 
sed.-div., $2,525. Serles ‘‘67’.—5-pass. sed., $2,- 
25; 5-pass. sed.-div., $2,970; 7-pass. sed., $2,- 
970; 7-pass. Imperial, $3,125. Fleetwood “75"— 
5-pass. sed., $3,225; 5-pass. sed.-div., $3,375; 7- 
pass. sed., $3,375; 7-pass. Imperial, $3,525; 5- 
pass. Formal sed., $4,225; 7-pass. formal sed., 
$4,375; 9-pass. bus. sed., $3,075; 9-pass. bus. 
Imperial, $3,225. 





Pontiac Stresses 


Importance of 
Used Car Buyer 


PONTIAC.—In a recent issue of 
the Pontiac Dope Sheet, a bulle- 
tin sent to Pontiac dealers on used 
car merchandising, a program is 
outlined for holding a used car 
buyer as a steady customer. 


Referring to the used car buyer 
as “the forgotten man,” the bulle- 
tin declares “this type buyer trades 
on the average of every two years 
—oftener than a new car buyer. 
Take care of him so that when he 
buys again, he will buy from you. 
If you keep a used car buyer com- 
ing to you by giving him good 
service, he will buy his next car 
(new or used) from you.” 


The bulletin also listed the fol- 
lowing suggestions: Recondition 
cars properly; give the owner 8 
used car service policy and live uP 
to its terms; treat him the same in 
your service department as you 
would a new car buyer; give free 
lubrications with the used car, 
thereby assuring that he will come 
to your service department; send 4 
“thank you” letter within a week; 
follow up a used car buyer the 
same as a new car buyer. 


New Battery Line 


NEW YORK.—A new battery line te 
carry the trade name “Blue Pennant 
has been announced by Federal di- 
vision of United States Rubber Co. for 
Federal tire jobbers, designed to . 
vide them with new merchandise % 
supplement their tire sales. 


For a fresh automotive viewpoint 
read George M. Slocum’s “A Word iD 
Edgewise.” 
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Actual top and bottom prices on 1940, 1939, 1938 and 

es ren mene Oe ee weitten Betna. | pecan Serene let 
8 prices only used in this compari . U a C Sell Pp : , Se teen 
papers used: Boston—Globe; New Fah ttnee, ian se ar e ing rices Oklahoma City—Oklahoman, Times; Denver — Post; 
American; Philadelphia — Bulletin; Cincinnati — Post; For Week Ending Sept. 14 Los Angeles—Exzaminer; Seattle—Times. 
(Copyright 1941—Automotive News) 


























Boston New York hila. Pittsb’rg Cin’nati Detroit Chicago St. Louis Atlanta Houston Okla. City Denver Los ee Seattle Natl. Avg. 
Serica 40 Bulck Series 40 "404 795- 625 | 7715- 750 | 725 | | 197- yi- 777 | 729- 645 | 775- 695| 675 | | | 7718- j= 703 
"39 645- 550 Le 650 | o—— = | et ~ 595| 585- 495] 595- ee a oe 550 | aa |_ 586 | 5 | S05: 575 | 745- 695 695 | 616- 558 
"SA 475- 385 495| «| «=445- 345) | | 465 | 495 | 569- eras l ian 
“957 5- 295| 817- 227| 375- 75- 295 | 375- a $81- $12 
595 
a | |_ 445 395 | | | 420 
Chevrolet Master 40] 625 | 645- 550| 633- = a | 535 |_ 575 |_ 650- | | a 650 595 595- 588 
pens "904 545- 385 | 445-365] 449 | | 475- 385] 485 | 569 625 498- 378 
ss]: $90- 345 | | 369 —— 206 at 335- 5- 260| § 395- j- $10) 445- 395 | | a G49- 490| 411- 358° 
"829 245 | 295 : = 863- 277 | 295- 195] ; 295- | 245] 2 295- j= 245] | 395- 300| 250 345 340- 205] 325 | 420- 295) $22- 266 
Chevrolet Deluxe 40] 595- 495| 625 495 ! 625- 589 7 von 580 | 595- 5- 550 | | | | 675- 645 | 645 | LE 610- 572 
*"3y | ! 495 | 475 ~—~—S«|«465- 450| 550 | 595- 465 575- 5- 495 | 577- ¢ 577- sas 685 - 494 














































Chrysler Royal 40] 845 | | l 115 | 695 7195 115- 715 
"0 590 l 495 «| :~(525- 465 595 S51- 465° 
= 475- 365] 397- 350| 465 | 465 | 875- 295] 395- 270 | | 495 488- $20 

370- 295| 265 $45- 275| 298 395- 369| 335 $45- 195 329 eel 5- 283 
i 795- 645 | 590 a0 | 708- 8 195 | |_745- 570| 680 7145 | 724- 687 
"B94 650- 5 Tn 495 )__|_5A5- 435 5 - ed Se alee -— | 560- 605 
____—~—SY 895———«|—«SO- — ~ $85- $2 Sis} “(90555 38 eat -_ 395 — 425 | 295 l 384- 838 
~~ sssss« $45 275] 277- 195 $32 295 295- sal $15- 195 | | er 295 | | 380- 287 
Dodge CAO 745- 575] 695- 465| 695- 595) | 699 | 647-5 —_ 575 = 675 695 825 699 | |_677- 560 
Bu) 575- 495| 627- 425] 485 | 585- 495| 575- 450] 495- 425| 545- 495 599 609 —=i«| «726 | 58i- 464, 
"BA) 460- 445| 325  _—*| 445-865) 465- 445| | 395- $24] 395- 340| 399- 395 | 395- $25] 3965 465- 399| 545- 395 | _L a 
*S7]__365- 245| 325- 239| 335- 295) 365- 295| 385- 295| 289- 210/ $25- 220| $45- 265] 345-205] 299 $75- $45 | 395- 299| 500- 460| 

Ford V-8 “85” 40] 650- 545| 597 | 565- 495| 545- 525| 445 | 515- 410) 545- 425| 595-545 | 595- 525| 645- 505| 585-525) 505 | | | 574- 508 

on 80] 595- 345| 527 |__| 485 __| 445- $95| 895- 310| 445- 345| 425- 375| 425 ! 495- $99] 525 | 477- 861_ 
"BH 285- 249| 887- 375| 365- 245| 867- $49| 295- 245| 295- 215| 825- 295 | | 365- $45 5 oa aa} ) __|_ 885- 807_ 
*B1]_295- 175] 197- 195| 225- 135] 267- 245] 265- 145| 265- 140] 245- 125] $45- 150] 295-165) 199- 165] 825- 276] 845- 299] 875 l | 280- 198 

Ford V-8 Deluxe “4 595- 475| 615- 575| 575 |_ 625 |_ 585 | | | 500 125- = 545 | 745-67 675 | 595 ~ 568 

pena acne ce "04 540- 445| 495- 468 i 375 l | 395 | 525- 425| 485 | 495 | 595- 495| 545- 495| 545- at 550- 525 | = 625 510- 482 
a | 385 299- 225| 389- $45| 845- 270| 375 | | 445-— od _ | 450- $95 | 495 549 405- 202° 
"S29 295- 252 | | 235- 195| 265 | 195- 150| 245 | 265 | 805- ool mes | 399 | 298- 285 

Hudson Six “Ol 745-725) | 85- 55101 195 | | on. - 495 | 595 614- 580_ 

(112) "304 Talal eae | L 475- j- 395 | 450 - 436- 420 

$a $95 | | 825- ‘esl — =, ba 25 | “as 28 : $25- 250 415 S48- 280_ 

(Terraplane) ‘87 | 269 | | 287- a5 195 | $45- 55 | 268- 262 
ncoin-Zephyr 895- 807 
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"904 645- 500| 645- 500| 595- 535| | | 595 795 656- 560_ 
"Al 495-375 | 445- 348 | | 465- 425| 495 445- 360| 425 835 495 445 450- 877 
"874 385- 225| 295- 235| 245 | 295 | 265 | 200- 188| $45- 175| 205} ——} ss - 206 
=e ee Se 
Mercury "404 675- 670| 825- 545| 
or 
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90] 575- 525| 625- 495| 525 
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Nash Ambassador Six 40] 685 697- 559 | | 795- 695| 585 5 | 
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Olds Six (60) 775- 695| 695 _—s|_'765- 545| | 655- 634 | 
7 585- 445| 495- 455| 565- 465| 594 | 595- 545| 495- 485] 565- 445 | l 
"xp 450- 365 | | 465 | 435 | | 445- $95 | 450- 345| 315 ] | 395 |_ $95 
ee 87] 395- 275| 345 | 395- 275| 357 | 375- 295] 269 | 360- 265 | 365- 265 | | 345 
Packard Six 40] (795- 725| 689-625) ame nae “ 695- RE | 695 795- 765 I= ¢ 
39) 545 | 575 | ! 565 anal AI ovement ere eet aameniaaeaeat po a, 
"88 | 439—=«|«475- 445) es | 445-— a 495 410 451- 395 
37] | 385 | 295 | 295 | 395- — | $25- 195| 375 — ~ | 205- 275| S45 $99- 275 | 345- 280 
Plymouth 40] 665- 585| 645- 525| 595- 565| 587 | | 595- 535| 625- 465| 595 | 565 —|_:G45- 575| 595 115 626- 583 
"Sef _545- 395 | 495- 295| 495- 450| 535- 445| 525- 495| 369 —«|-510- i a 425| 525- 445| 495- 875] 495 589 506- 412 
$8] 445- 345| 425- 287| 395- $15| 425- 385| | $25 | $45- 285| 255 | 375 : 385 225 380- 313, 
97] 355- 215| 350- 125! 295- 265| 325- 295| 299- 195| 285- 138| $25- 245| | 345- 250| | 350- 295| 290- 295| | 828- 232 
Plymouth Deluxe "40] 695- 545| 500 i ! 595 |_595- ait... )__|:«625- | |_ 505- 528| 645 |_ 625 | 695-595 | | 600- 587_ 
~~ —~S«S 64S 415] 469" | 525- $95] | 475- 366| 489- $95] 525 | ~ 495-475) 587- 375| 495 | 505- 495| 545 | [ 518-417 
‘gal 425- 350| 325 | 385- 365| 388- al | | 385- 906 2007 5I5 1 aos 495- 395 892- S42_ 
"874 375- 295| | $29- 287] 365 | 299- 200| 295- 245| 325- 245| 325 | 295 — | ase | $25 : 5- 369 | $36- 273 
erence ccc ccc 
Pontiac Six 40] _775- 675|_595 | 645- 595| | 795 503| G19- 565| 735- 595| | | 695- 685| 725 125 145 705- 618_ 
———~S~«S 895-495 | | 585- 435| 545- 535| 575 «| -525- 449| 539- 445| { l | 645 575- 569 678- 488 
*SR) 435- 385| 435 | _|_468- 425 | | 425- $70| 465- 385| | 425 | | 425 | 445 l l | 440- 301, 
ooo 875-185] 350 | 985- 295] 895- 345] 395- 291| 295- 225| 345- 220| 849 j | | 295 | 425- 875| 845 | | 360- 276 
- = - - j= 14 
Studehaker Champion _°40]_575-_545| | | 588- 475| 595- 565| 585- 450| 545 | 525- 465) ssi | | 505- 585 | |_ 795 | 600- 514 
*s0] | | | [| | 475- 445] | 595- 395 | | | | | 585- 420 
—eenareeeneerneenennmmrmnennnenmeaeaaeiae a EE 
Studehaker Commander '40] | | | | | | 695 |_ 695 | | | | | |_ 800 |_780- 730 
) | |_ 495 |_ 595 | |_ 525 | | 575 | | | 675 695 585- 585 
sa] 445 | 447 | 395 | | | | 445 | | | | | 483- 438 
(Dictator) °87 oe 165 $25- 235 375 295- 285| 195 395 285- 265| 395 $95- 365| 389 887- 268 
Willys i) : 590- 395 | | | | | | | | | | 475 495- 425 500- 410 
cs 590- 335 | { | 345- 295 | | | |. 395 | | | | |_448- 315 
228- 61 | | | | 295- 195 | | | | | 299 | | |_274- 195 


National Average, All Makes, Sept. 7—$519-8451 


Pric wertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
ae oS des ue a0 2 that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national 
index. Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Cleveland, Indianapolis, New Orleans, Dallas, Kansas City, Minneapolis and San Francisco appeared on this page last week and will be published again next week. 
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OPM Assures Civilian Supply 


Automotive Washington 


More Stringent Price Control Expected Soon; 
Industry Fears Permanent Throttling 


a William Ullman 
Washington Correspondent 


ASHINGTON.— 
Inevery re- 
sponsible quart- 
» er here deep 
. concern is 
m expressed over 
the steady for- 
| ward creep of 
’ prices, particu- 
larly living 
costs, and the continued burgeon- 
ing of the business and industrial 
boom. Controls so far imposed 
are held to be demonstrably in- 
adequate; fears freely are ex- 
pressed that unless far more 
drastic action is taken the al- 
ready discernible inflationary 
tendencies will become marked 
and dangerous. 

Symptomatic of the times 
are the several bills now being 
drafted calling for increased 
salaries for the hundreds of 
thousands of employes of the 
federal government here and 
throughout the country, to 
meet the increased cost of liv- 
ing, which in Washington par- 
ticularly has been sharp and 
has brought much real hard- 
ship. 

There is considerable sentiment 
for a still greater measure of 
federal control over prices; even 
beyond that sought by Leon 
Henderson. In certain quarters 
here it is felt that all of the 
government’s steps to curb infla- 
tion and to control prices and 
production have been too hesitat- 
ing and have fallen short of 
requirements. 





- 
Fear Permanent 


Controls 

THIS, it is to be understood, 
by no means is the universal view 
in official Washington; yet it is 
a view which gains adherents as 
the crisis deepens and as the 
charts and graphs reveal increas- 
ingly those trends which all 
sound leadership would have the 
nation so sedulously avoid. But 
opinions differ radically upon 


FOR YOUR NEXT CHICACO VISIT 
.«s THE PLEASURE OF STAYING AT 
THE NEWLY 


MILLION - DOLLARIZED 


CONGRESS 


HOTEL 


¥% The Congress makes hotel 
history with its smartly designed 
guest rooms and suites varied in 
styling: Tropical. Nautical, Mexican 
themes and many others. All pub- 
lic rooms are radiantly beautiful. 


1000 ROOMS from $ 3.00 


CHICAGO 


A The Whistling 
** Gas Tank Fill Signal ** 


No Dribble . .. No Blowback 
No Spill 


Scully VENTALARM 
88 First Street. Cambridge, Mass 


methods; and business and in- 
dustrial leaders, while recogniz- 
ing the need for controls, never- 
theless are more and more fear- 
ful that once the federal govern- 
ment has a complete grip upon 
the throat of business and indus- 
try it will not relax its hold 
even after the emergency is over. 

This charge most responsible 

leaders here deny indignantly; 
yet it cannot be gainsaid that 
within the ranks of the Admin- 
istration are some who welcome 
the present controls as a por- 
tent of the future. It is true, 
however, that the number of 
such men is really very lim- 
ited; and there is reason to 
believe that the Administration 
as a whole is not sympathetic 
to those whose thinking in- 
clines them to visualize the 
federal government as a totali- 
tarian in its relationship to 
business and industry. 

But between now and the re- 
turn of what the late-lamented 
President Harding called “nor- 
malcy” we can look forward to a 
period of increasing restrictions 
upon the freedom of movement 
enjoyed by business and industry. 
These restrictions are being and 
will be imposed in the name of 
“the common welfare.” It is to be 
hoped ardently, for the well- 
being of the country and its free 
institutions, that this end will be 
served; and that at the earliest 
possible moment the government 
will of its own initiative relin- 
quish its extraordinary powers. 

* * * 


Credit Curb 


No Radical Change 

A STRAW-in-the-wind, apropos 
the above, is seen in an article 
in the current issue of the Survey 
of Current Business, published 
by the U. S. department of com- 
merce. It points out that the reg- 
ulations recently issued by the 
Federal Reserve Board are not 
yet designed to curtail consumer 
credit extensively. 

These regulations provide for 
heavier down payments and 
shorter maturity periods but, 
it is emphasized, the new terms 
are not changed considerably 
from those which already ex- 
isted for a large portion of the 
market. Then, the article goes 
on to say, significantly, “further 
stiffening of consumer credit 
terms is to be expected as it 
becomes necessary to divert a 
larger amount of the country’s 
resources to defense purposes. 
At such a time a heavy reduc- 
tion of installment buying will 
serve as a useful adjunct to 
fiscal policy directed at limit- 
ing the rise in consumption.” 


Buying Power 
Would Be Cut 

IT IS pointed out that install- 
ment credit outstanding at mid- 
year totaled approximately $5,- 
800,000,000, or $1,300,000,000 more 
than at the same period of 1940. 
About three-fourths of the total 
would be repaid by consumers in 
the year following a complete 
curtailment of credit, it was in- 
dicated. 

“As these repayments would 
not be reloaned,” the article 
says, “consumer purchasing 
power would be cut extensively. 
Particularly would the demand 
for such commodities as house- 
hold appliances, furniture, and 
automobiles be decreased, as a 
very large proportion of the 
sales of these are made on 
credit. It should be realized, 
however, that the curb on buy- 
ing would not be permanent, 
lasting only so long as exten- 
sive repayments were occur- 
ring.” 

More radical installment cur- 
tailment will not take place to- 
morrow. But, as_ stated, this 
article and the privately as well 
as publicly expressed views of 
many officials here, show the 
drift of thinking and planning 


for the immediate future. 
*- * *& 


Not Saddened 


By Sales Resistance 
WASHINGTON, that is official 


Washington which concerns itself 
with these things, read with in- 
terest reports published last week 
in Automotive News indicating 
that the new cars are meeting 
with a rather substantial meas- 
ure of sales resistance. It cannot 
be said truthfully that official 
Washington is saddened by these 
reports. As a matter of fact, 
without saying so publicly, it is 
rather glad to see that trend 
and hopes it continues. 


That has not always been the 
case. For years Washington sat 
around breathlessly waiting for 
sales and production reports 
out of Detroit, for this town 
always has had the greatest 
respect for the automotive in- 
dustry as the bellwether of 
American industry. And during 
the lean years it looked to 
the automotive industry (and 
not in vain) to show the way 
out of the depression by cour- 
age, initiative, enterprise. Now 
everything is different, turned 
topsy-turvy by defense needs, 
priorities, production schedules 
which have little relation to 
consumer demand, and _ lots, 
lots more. 


Anyway, Washington believes, 
naively perhaps, that if the auto- 
motive industry doesn’t sell its 
cars as well as usual it will make 
more tanks and guns and air- 
planes. Incidentally, the nation- 
wide trend which seems to 
indicate a slower than usual 
acceptance of the new model 
automobiles is found in Washing- 
ton retail automotive circles, too. 
The dealers give a variety of rea- 
sons. Chief among them is their 
own over-zealousness in selling 
1941’s and in disparaging them 
as the un-born 1942’s. 

* * * 


CAPITAL JOTTINGS: If any- 
body tells you that there’s a rift 
between OPM Director General 
William S. Knudsen and SPAB 
Director Donald Nelson, don’t 
take it seriously. Both men are 
doing a big job in a big way, 
respect each other’s special abil- 
ities, and are too darn busy to 
bother with personalities anyway. 
*** Washington’s terrific traffic 
problem reached the point where 
it demanded and got the Presi- 
dent’s attention. He told the local 
traffic authorities to talk to Com- 
missioner Valentine and find out 
how New York does the job. *** 
Most pertinent and poignant sign 
of the times: OPM is holding a 
sub - contracting clinic at the 
Grand Central Palace, where the 
New York National Automobile 
Show would have been held. *** 
Washington read with concern a 
statement by Paul L. Stanchfield, 
of the Michigan Compensation 
Commission, that 50 percent au- 
tomobile output curtailment will 
mean elimination of 175,000 non- 
defense jobs in Michigan by the 
first of the year and that despite 
defense job increases, net unem- 
ployment in Pontiac, Detroit, and 
Saginaw will total no less than 
85,000. 


Tax Study Shows 
Rising Burden of 


Defense Program 
NEW YORK.—At the beginning 


of the World War in 1914, federal, 
state and local governments were 
collecting no more than $2,000,000,- 
000 a year in taxes. Today, the 
people of the United States con- 
tribute upwards of $14,500,000,000 
in taxes toward the cost of govern- 
ing themselves and even this huge 
sum only partly offsets the total 
expenditures. 


The ratio of taxes to national 
income has risen to 20 percent in 
1940 as compared to only 6 percent 
in 1913. The ratio of expenditures 
to national income has ballooned 
to 27.5 percent in 1940 where in 
1913 it was but 8 percent. Before 
the World War the federal govern- 
ment alone owed $1,000,000,000. To- 
day, it owes more than $50,000,000,- 
000 and the debt in the near dis- 
tant future is already estimated 
at $100,000,000,000 or $4,000 for 
every single family in the country. 


These are some of the points! 


highlighted in Tax Facts and 


Figures, the first edition of a new, 
annual 80-page publication pre-| 


pared by the Tax Foundation of 
New York. 


Of Car, Truck Repair Parts 


(Continued from Page 1) 


stead of the present priority setup 
which specifies the order in which 
companies’ needs will be filled. The 
priority system has bogged down, 
he said, and the projected alloca- 
tion is expected to permit non- 
defense manufacturing to proceed 
on a planned basis. 

Epiror’s Note: This was con- 
firmed Friday in Washington re- 
ports, which said defense officials 
declared the new allocations plan 
was worked out when it was 
found that some manufacturers 
found their priority ratings, orig- 
inally intended to be high, no 
longer “worth the paper they 
were written on.” This situation 
developed when the Army and 
Navy joint board granted more 
than 700,000 priority certificates 
and extensions and the OPM is- 
sued another 60,000 certificates, 
thousands of which carried the 
same high ratings. 


Weiner defended the govern- 
ment’s curtailment of automobile 
production as necessary to the de- 
fense of the nation, and intimated 
that further reductions in output 
may be necessary later on. It was 
intimated that, unless develop- 
ments dictate otherwise, car pro- 
duction during the 1943-model year 
may be based on the curtailment 
planned for next June; that is, 
about 1,500,000 cars per year. 


However, it was admitted by an 
OPM aide at the meeting it is not 
impossible (although unlikely) that 
the materials substitution program 
of the automotive industry might 
permit an increase in production 
next spring. 

Weiner told the congressional 
leaders that he knew of no in- 
stance in which car makers re- 
fused to cooperate on the defense 
program, and admitted that per- 
haps governmental agencies were 
a bit slow in making use of auto- 
motive facilities. 

One of Nelson’s orders is Limita- 
tion Order L-4, the other Preference 
Rating Order P-57. They are de- 
signed to assure the continued op- 
eration of passenger cars and light 
trucks now on the roads, by provid- 
ing for the adequate production of 
replacement parts, as defined in the 
orders. Limitation Order L-4 sets 
a top quota for the production of 
spare parts for passenger cars and 
light trucks, and Preference Rat- 
ing Order P-57 extends priority as- 
sistance in securing the material 
needed to manufacture the author- 
ized amounts. 

In line with recent orders which 
now control the manufacture of 
passenger cars and light trucks, 
Limitation Order L-4 provides that 
@ producer of spare parts for 
passenger cars and light trucks 
may make during the period from 
Sept. 15 to Dec. 31, 1941, 60 percent 
of the number of parts sold by 
him for replacement purposes dur- 





is the farm market. 


Michigan, for example, as of Sept. 


1940 1941 
rere 7.25 $12.20 
Beef Cattle 10.50 12.60 
Lambs ........ 9.00 12.00 
NN asia. sina adie 19¢ 80¢ 
Chickens ...... 1%¢ 21¢ 


average, 


a billion 


farmers of this country! 
The farmer has always been a 


Don’t Overlook the Farmer! 


- THE confusion of war news, tax proposals and labor disorders, 

there is one segment of the American economic scene which is 
pretty apt to be overlooked not only by our manufacturers of pas- 
senger cars and trucks, but by the dealers who sell them — and that 


If you are still wondering whether inflation is coming, may we call 
your attention to a comparison of prices being paid farmers in 


— these prtaee are still climbing, 
great crop-year over this country. Many states are showing pro- 
duction of farm crops 10 percent to 25 Temi shave the 10-year 
: and there is obviously a ready market for everything the 
farmer can raise in the line of foodstuffs. At a press conference with- 
in the past week, President Roosevelt predicted that we would sen 

bill dollars worth of food to our allies opposing the Axis nations, 
within the coming 12 months. Think what that will mean to the 


payment and installment regulations will affect him least. In a ma- 
= coe = _— - seed turnin, because he can usually 
se for the old bus around the f invariabl, 

ang plenty of room in which to store it. ee : 
e farmer is a natural —and immediate — prospect for both new 
cars and trucks. He is a long way from the average sales manager's 
desk and perhaps even the average dealer’s 
to be forgotten and some of you who profit from our reminding 
you of this fact will perhaps have good reason to say, “Thank you!” 


ing the period from Jan. 1 to June 
30, 1941. This means that during 
the last 14 weeks of this year, he 
will be operating at the same high 
rate as during the first six months 
of 1941, when production had al. 
ready jumped to approximately 130 
percent of the 1940 output. 


In determining the number of 
replacement parts which he may 
produce between Sept. 15 and the 
end of the year, he may exclude 
from his calculations all parts sold 
during the first six months of the 
year to the U. S. Army and Navy, 
certain other listed government 
agencies, and to the governments 
of those countries whose defense 
the President deems essential to 
the defense of this country. He 
may likewise manufacture, after 
Sept. 15, to fill orders from these 
sources without regard for his es- 
tablished quota for civilian uses, 


Preference Rating Order P-57 
assigns an A-10 rating to de- 
liveries of materials for the manu- 
facture of the listed replacement 
parts, within the quantities estab- 
lished in the limitation order. A 
manufacturer of replacement parts 
is not required to make applica- 
tion to the Priorities division be- 
fore applying the A-10 rating to 
his orders. This may be done by 
certification on his purchase order 
that the rating is being applied 
under the terms of Order P-57. A 
supplier may follow the same pro- 
cedure, if it is necessary to assign 
the rating to deliveries to him by 
a sub-supplier. . 


Yardstick 


For Parts Output 

WASHINGTON.—The Division of 
Civilian Supply, OPM, has adopted 
a yardstick to be used by manu- 
facturers of automotive replace- 
ment parts in estimating the pro- 
portion of materials used in inter- 
changeable parts to which an A-3 
preference rating may be applied 
and that to which an A-10 rating 
may be applied. A rating of A-3 
has been assigned to replacement 
parts for heavy and medium trucks 
and passenger carriers with a seat- 
ing capacity of 15 or more. An A-10 
rating has been assigned to re- 
placement parts for passenger cars 
and light trucks. 

Reavis Cox, supervisor of indus- 
try branches of the division, has 
requested manufacturers to use the 
figure of 20 percent in estimating 
the proportion of materials used in 
interchangeable parts to which an 
A-3 rating may be applied, and 
80 percent in the case of materials 
for interchangeable parts to which 
an A-10 rating may be applied. 
Yardstick for interchangeable parts 
is to be used only in cases where 
the manufacturer has been unable 
to ascertain whether the parts are 
intended for use in vehicles in the 
A-3 or in the A-10 category. 










5, 1940 and 1941: 









1940 1941 
0 ae 27¢ 87¢ 
Wheat ........ 81¢ 1.18 
BR 5 eikgchs ten 62¢ 79¢ 
MN. Socowes 2.75 4.35 
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Sparks 






Chris 
Sinsabaugh 


«Continued from Page 1) 


ume again will be required to fill 
plants packed with defense orders. 


“TO MEET these changed con- 
ditions, the Chevrolet organization 
has been preparing for many 
months. A new progress of special- 
ization has ‘streamlined’ that or- 
ganization into a force of experts, 
each a specialist in a field most 
pertinent to a _ successful retail 
operation. Business management, 
used car procedure, service pro- 
grams and trucks all have received 
new stress. The result is that Chev- 
rolet, in a year that will call for 
the most intelligent supervision in 
business management and related 
phases of retail operation, finds 
itself ready and prepared.” 


M* FAVORITE hero in my kid 
days was Mark Twain's Tom 
Sawyer. I always have admired him 
for his ingenuity in getting the 
other boys to whitewash the fence 
for him on a Saturday morning. 
making them helieve it was a lot 
of fun and getting them to give 
him jackknives, marbles and other 
treasures for this “privilege.” 

I sorta feel it applied to my 
present case. Here I am in dry- 
dock at the Woman's Hospital and 
with “Sparks” to write, and I find 
something like a million friends 
ready to do the “whitewashing” 
through the medium of telegrams 
and letters, expressing their regrets 
for my condition and telling me to 
be a good boy and mind the doctor. 
In addition I have received a hot- 
house of flowers and the like and 
I want to, right here, thank the 
donors of the floral decorations, 
which include: Forest H. Akers, 
Ross and Hubert Roy, Henry T. 
Ewald, George M. Slocum, Tom 
Keating, Barbara Crighton, Sam 
Fuson, Frank Webb, James Levy, 
William E. Holler, Herb Devins. 
All of which makes Room 419 look 
like a cemetery on Memorial Day. 

Then I acknowledge a basket of 
fruit from Bob Strother and Bob 
LaBlonde and “free verse” from 
Bill Cotton, Bill McGaughey and 
Fred Shaw. In the way of a novelty, 
is a round-robin signed by 300 
Cadillac dealers and distributors 
attending Cadillac’s national con- 
vention here last week, holding out 
hopes for my recovery. Those tele- 
grams and letters that pass the 
censor follow: | 


“IT CERTAINLY was a shock 
to pick up Avtomotive News this 
morning and find you had retired 
to Woman's Hospital. All the jokes 
have probably been exhausted on 
that and all I can say is ‘best re- 
gards and very best wishes for a 
speedy recovery.’ Monday is not 
complete without reading your col- 
umn.”—Robert F. Black, president, 
The White Motor Co., Cleveland. 

“So you won't talk! Behave your- 
self and get that rest. Rather in- 
teresting that you chose the ‘Wom- 
an’s Hospital — Oh well — Chris, 
following the Doc’s orders may be 
irritating to a guy like you—but, 
do it. See you soon. My best.”— 
A. vanDerZee, vice - president, 
Chrysler Corp. 

“What's this I hear about an old 
campaigner like you being tempo- 
rarily laid up — in the Woman's 
Hospital of all places? If you get 
out of there quickly, I won't tell a 
soul.”—Earl B. Gilmore, president, 
Gilmore Oil Co., Hollywood, Calif. 
“I have just returned from 


ages 


Washington and learned that you 
have been laid up in the hospital 
recuperating after your recent 
strenuous trip around the preview 
circuit. I do hope you are beginning 
to feel much better by this time 
and shall be happy to hear you 
have been discharged by the nurses 
and are back on the old job.”— 
Charles S. Davis, president, Borg- 
Warner Corp., Chicago. 
*- * * 


“JUST LEARNED through AvTo- 
Motive News that you are on the 
sick list. I hope you are soon up 
and around again and have learned 
what bad ice can do for one. I am 
not surprised that you are in a 
woman's hospital for I have always 
exnected you to do the unusual 
under all circumstances. Hone they 
will soon be putting olives in your 
medicine."—N. A. Wright, advertis- 
ing manager, Libbey - Owens - Ford 
Glass Co. 


“No doubt, Chris, you are enjoy- 
ing a well earned rest. The entire 
Oldsmobile organization joins me 
in wishing you a speedy recovery.” 
—S. E. Skinner, general manager, 
Oldsmobile. 


“When a man wins honor for 
devotion to duty, he has achieved 
the pinnacle. You have given the 
best that is in you to your calling, 
and it is with regret that I learn 
that rigid adherence to duty has 
temporarily taken you from the 
front lines. However, I was happy 
to see today by the usual apnear- 
ance of “Sparks” at the old stand, 
that you are able to carry on in 
your usual fine manner. Now that 
you have completed once again the 
‘great circle’ and have analyzed 
all the new car offerings, let me 
urge you to devote yourself un- 
stintedly to regaining your health. 
You have always been one to place 
duty above self, and by that course 
of action have achieved your place 
in your field. But for the next two 
weeks, put Chris first and bring 
him back in better health and bet- 
ter spirits than ever before. Best 
personal regards and wishes for 
your speedy improvement.”—W. E. 
Holler, general sales manager, 
Chevrolet. 

“We can’t afford and AUTOMOTIVE 
News can’t afford to have the dean 
of automotive writers on the shelf 
at this time. Here’s hoping you will 
be back on the job soon.”—D. E. 
Ralston, general sales manager, 
Oldsmobile. 

zs: * # 


“UPON GETTING back to town 
this morning I learned of your be- 
ing laid up in the hospital. It’s 
good to know, however, that your 
doctor is not issuing hourly or even 
daily bulletins about you and that 
a couple of weeks rest will make 
you as good as new again. It’s 
probably an excellent thing that 
the old war horse has been put to 
pasture for a little while. Graze 
and snooze and pamper yourself, 
Chris, so you will come back into 
circulation the old iron man you 
have always been.” — Harry T. 
Mitchell, J. Stirling Getchell, Inc. 

“Here’s hoping you'll soon have 
enough pep to run up the Algon- 
quin Hill.”—Yank Taylor, automo- 
bile editor, Chicago Times. 

“Is Detroit such a beehive of 
activity these days that a hospital 
is the only place you can go for 
a rest? Nobody can function with- 


out you being on the job, Chris, so 





tion visible is accomplished by Dodge 
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gasometer mounted on 


watch 
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the instrument panel, front seat occupants are able to 


and to make lightning computations 





FOLLOWING a joint meeting with members of the Business 
division in South Bend, S 
trated on the new features in 19412 models in a three-week service school. D. O 


Wilson, standing, 
left to hold similar 


Merchandising 


tudebaker’s regional office service managers concen- 


general service manager, addressed the men before they 
meetings in their respective territories. 


Automobile Old Timers Set 
Annual Meeting for Oct. 15 


NEW YORK.—Pioneers of the 
automobile world of a quarter of a 
century or more, will commemorate 
early days of the motor vehicle at 
the third annual meeting and 
luncheon of the Automobile Old 
Timers, Inc., to be held here Oct. 
15. Arrangements for the annual 
reunion were completed at a meet- 
ing of the executive committee 
held at national headquarters in 
the Hotel Roosevelt. 

A committee consisting of Arthur 
Lee Newton, chairman, John F. 


Not Giving Up— 


Buffalo, Baltimore.|# 


Rochester, Fresno 


Will Hold Shows 


DETROIT.—Despite cancellation 
of car shows in Chicago, San Fran- 
cisco and Los Angeles, dealers in 
Buffalo, Baltimore, Rochester, N. 
Y., and Fresno, Calif., are going 
ahead with plans for their annual 
expositions, it was learned last 
week. 

Buffalo’s show, sponsored by the 
Buffalo Automotive Trade Assn., 
will be held Oct. 11-19 in Memorial 
Auditorium with defense products 
sharing the spotlight with 1942 
models. 

Baltimore’s show, set for Oct. 
11-18 in the 5th Regiment Armory 
under auspices of the Baltimore 
dealers, wiil be held “in order to 
correct the public mind as to the 
quality of materials being used in 
1942 cars,” according to John E. 
Raine, general manager of the 
dealers association. 

Rochester’s show will be held 
Oct. 11-18 under auspices of the 
Rochester automobile dealers as- 
sociation. 

Fresno’s exposition is scheduled 
for Oct. 30 to Nov. 2 under the 
aegis of the Motor Car Dealers of 


Fresno. 
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35th Automobile Show 


Called Off in St. Louis 


ST. LOUIS.—At a meeting of the 
members of Greater St. Louis Auto- 
motive Assn. held at the Park 
Plaza hotel last week, the 35th 
annual St. Louis Automobile Show, 
which was scheduled to be held 
Oct. 19-25, has been definitely 
called off. 





here’s hoping you improve soon.” 
—John Weiser, Hollywood, Calif. 

“Holding presses. You’re making 
history. Looks like papa Dionne 
surrenders spotlight to Sinsabaugh. 
It’s nine months since your second 
honeymoon in Southern California. 
Advise by wire if boy or girl and 
if it looks like Barney Oldfield.”— 
Slim Barnard, Los Angeles. 

* * * 

“NEVER THOUGHT you would 
bring out new model in those sur- 
roundings. More power to you.”’— 
Russ Wilks, New York City. 

“The new models must be mighty 
hot this year when their previews 
will put a veteran like you under 
the observation of an M.D. Here’s 
hoping that you will be able to 
leave soon.” — Clarence Beesemyer, 
Los Angeles. 

“Loads of good wishes for your 
recovery. Keep smiling, Chris.” — 
Pat O’Dea, Detroit. 

“Dear Chris: Won't you please 
roll over and make room for a 
friend.” — Les Carlson, D. P. 
Brother & Co., Detroit. 


Plummer, David Beecroft with 
Chairman George Conrad Diehl, 
ex-officio, was appointed to direct 
the details of these events, which 
will take place during the final 
week of the National Defense Ex- 
position at Grand Central Palace. 
Consideration was also given to 
cooperating with the management 
of the exposition. 


Highlight of the program will be 
a presentation of distinguished 
service citation to William K. Van- 
derbilt for his contribution to the 
automobile industry by sponsoring 
the Vanderbilt Cup races. Other 
pioneers to be honored include J. 
Frank Duryea, Thomas A. Willard, 
enry Cove, David C. Fenner and 
Ray M. Owen. 


The membership has reached 332 
including 26 life members and 306 
active members, affording repre- 
sentation in 139 cities in 29 states. 
Plans are being developed to form 
local councils in several cities in- 
cluding Detroit, Newark, San 
Francisco and Hartford. 

Chairman Diehl was authorized 
to appoint a nominating com- 
mittee of five members, which is 
to select the names of the 21 di- 
rectors to be elected at the an- 
nual meeting. Chairman Duryea of 
the membership committee pre- 
sented approved applications for 
four life members and 18 active 
members, all of whom were elected 
to membership. 


Ralph De Palma was appointed 
chairman of a special committee 
empowered to develop a plan for 
investigating and certifying as to 
the date of manufacture of an- 
tique cars, and to report back to 
the executive committee. Various 
owners of such vehicles have sug- 
gested that the organization should 
issue a seal or certificate when 
the date of manufacture can be 
verified, car owners to file applica- 
tions and defray the cost of ex- 
amination and certification. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 





Dealers tell me . °° 


(Continued from Page 3) 


deliver a car, rather than depend 
on price-cut to sell the car. 

More and more dealers are real- 
izing that when they trade alone 
on the trade name of the car, 
they sell themselves into compe- 
tition rather than out of it, while 
if they build as much consumer 
acceptance locally for their own 
institution as has been built for 
the car nationally, then they can 
move their cars at a profit and 
uncivilized competition, if it de- 
velops, will be less disturbing. 


Get Full Markup 


On All Sales 
I AM sure that every dealer has 
an ovportunity to stay in busi- 
ness. This 50 percent curtailment 
can be a definite aid to automobile 
dealers if they will start right now 
collecting full mark-up on both 
new and used cars, They can, if 
they start right now, sell the auto- 
mobile on the basis of the service 
it renders customers, rather than 
sell merely the trade name of a 
car. 

The factory has already spotted 
you with consumer acceptance 
for the car to a marked degree. 
Now the only thing remaining 
to get full profit is to sell the 
utility value of that car in terms 
of benefit to the customer, also 
to constantly keep before the 
public the fact that a really and 
truly automobile merchant is the 
only factor in this trade that 
can deliver what the public buys 
— miles of transpor- 

ion. 


Hermann Brunn Dies ; 


Noted for Custom Cars 
BUFFALO.—Hermann A. Brunn, 
:67, creator of custom-built auto- 
mobiles that have become world 
famous because of their notable 
owners, died suddenly Sept. 21 in 
his home here. 

Mr. Brunn created an entire new 
line of Lincoln motor cars for the 
Henry M. Leland interests. When 
the Ford Motor Co. took over the 
Lincoln company, Mr. Brunn con- 
tinued in an advisory capacity for 
many years and designed their ex- 
clusive town car models. It was 
through the connection with Lin- 
coin that Brunn custom coach- 
work attained worldwide renown. 
Both Henry and Edsel Ford ob- 
tained his creations. He was a past 
president of the National Auto- 
mobile Body Builders Assn. 


Joseph P. Disbrow 

NEW YORK.—Joseph Pell Disbrow, 
69. who in 1898 opened the first auto- 
mobile feolership and garage in Ja- 
maica, died Sept. 17 at his home in 
Kew Gardens, Queens. His garage was 
the headquarters for many re who 
competed for the Vanderbilt Trophy 
in early Long Island automobile races. 
Handling Cadillac. he later was joined 
by his brother, Douglas A. Disbrow, 
with whom he continued in business 
as the Disbrow Brothers until 1933, 
he leaves his wife, a sister and two 
when they retired 
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in nearby territories, representing the seventh 
largest industry, allied for service ond progress. 





aaa ene a 


HOTEL 


ASSOCIATION 








hoa Me 


‘IT PAYS TO BUY THE LEADER 
AND GET THE LEADING BUY 


‘‘It pays to buy the leader and get 
the leading buy!’’ 


That’s the message which Chevro- 
let advertising —Chevrolet dealers— 
Chevrolet salesmen—and the ¢reat 
new Chevrolet car itself will carry 
to the automobile buying public 
in 1942. 


Every dealer who knows his 
motor car history of the past eleven 
years—every dealer who knows that 
Chevrolet has won sales leadership, 


year after year, for ten of these 
eleven years—knows full well what 
the answer will be. 


And Chevrolet, building The 
Finest Chevrolet of All Time and 
backing it with The Finest Dealer 
Organization of All Time, likewise 
knows that it can depend on the 
public to recognize the truth of this 
statement: 


“IT PAYS TO BUY THE LEADER 
AND GET THE LEADING BUY” 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 
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